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GM.UAW Deadlock Due 
Capital 


Delegates 


About 300 cars have been mov- 
ing into Florida daily. A 10 to 160 
percent population increase is 
shown by 2% counties. 

* 


Fire losses in 1945 were 7% per- 
cent over '44, a contributing fac- 
tor, no doubt, to the frequency of 
hot-heads impeding business prog- 
ress. 

* * * 

On second thought, maybe we 
had better “Take a look. at the 
cooks” who prepared the soup in 
which many strikers now find 
themselves. 


* oe * 

Lewis, Quarterback 
To paraphrase football language, 
a coal strike will be a tipple threat 
to prosperity. 
* 


Even in Akron 


Robbers broke into a jewelry 
store in Akron but didn’t bother 
with such trifles as cash and jew- 
elry. Their only loot was a re- 
treaded tire. - 


e #'s 


In Japan 

The workers strike by locking 
ro multiply Seaceaion “te 
to m “save 
face” and cast reflection on super- 
visors. That’s what they do in 
‘Japan. a 


. 
Krug Picked 
J. A (Cap) Krug, who as WPB 
chief did an outstanding job in 
clearing the way for physical auto- 
motive reconversion, has been nom- 
inated to succeed Harold Ickes as 
secretary of the interior. 


Peeve 

Chester Bowles is being criticized 
by some in Washington officialdom 
for what they term a grudge 
against the motor industry. It all 
started, they say, when the indus- 
try stressed its opposition to his 
price policies. 


No Change 

No important change in the per- 
sonnel of price control administra- 
tors is contemplated by Paul Por- 
ter, new OPA head, according to 
a Washington spokesman. 

“That Old Feeling” of distrust by 
certain officials for businessmen 
continues in OPA, it is said. 


Wisconsin Tests 


|Law Licensing 


Auto Makers 
Two Actions Started 
On Chrysler Division 
Refusal to Comply 


By John Wyngaard 
Staff Correspondent 


For Showdown in 


Union 


MADISON, Wis. — At the| © 


instance of the state motor 
vehicle department, Attorney 
General John E. Martin of 
Wisconsin last week started 


two actions in circuit court here to 
interpret state laws requiring auto- 
mobile manufacturers to obtain 
state licenses in order to do busi- 
ness in Wisconsin. 


The law involved is Chapter 218 
of the Wisconsin Statutes, a part 
of the dealer registration law which 
was incorporated, Wisconsin trade 
circles declare, to protect dealers 
from unfair franchise cancellations. 

The declaratory judgment pro- 
ceedings are against the Chrysler 
Sales Corp. of Detroit, and A. A. 

of head of 


Said Ben L. Marcus, motor vehi- 
ele commissioner,. in explaining 
why he sought the court test: 


in Wiséonsin. This licensing law 
was enaéted to regulate manufac- 
turers, distributors and dealers in 
the interest of protecting the pub- 
lic. ‘We are interested. to know 
whether this law covers all the 
manufacturers, or none.” 
General 


ar. operations in Wiscon- 


The hearing will be before Court 
Commissioner George J. Graebner 
at Milwaukee, where Engstrom 
maintains his office. 

Stewart C. Honeck, assistant Wis- 
consin attorney general, is in 
charge of the state’s case. 

Quoting correspondence with the 
Chrysler Corp. accumulated during 
the last nine or 10 months, Marcus 

(Continued on Page 37, Col. 3) 


NEW | Sag hanes by hed four-door 


sedan, announced 
the Deluxe and Special Deluxe 


formally 


last 


Maeed other photos 


New Plymouth 
Stresses Safety, 


Performance 


DETROIT.—Fifty improvements, 
34 mechanical and 16 appearance, 
distinguish the new line of Plym- 
outh cars shown over the week- 
end. . 

Ten different body types com- 
prise the line: a four-door sedan, 
two-door sedan, five-passenger club 
coupe and a business coupe are 
available in either Deluxe or Spe- 
cial Deluxe types: A convertible 
coupe and a station wagon com- 
plete the Special Deluxe line. 

of front 


ers, coupled with 

body lines, have given the Plym- 

ouths new massiveness, length 
Interior 


and low 
trim is entirely new. 

Engineering advancements stress 
both performance and safety. New 
plated aluminum pistons have re- 
placed the 1942 iron-alloy type, 
while the heavier crankshaft de- 
veloped in 1942 has been retained. 
These features, combined with 
other engineering improvements, 
have given the new 95-horsepower 
Floating Power engine greater per- 


formance characteristics, it is said. | today 


Three features exclusive to Chry- 
sler-built cars mark the new Plym- 
outh. Foremost is the new safety 
hydraulic brake developed by Chry- 
sler Corp. engineers. Braking effec- 
tiveness has been increased from 33 
to 40 percent, meaning a decrease 
in foot pressure on pedal of 25 per- 
cent, it is claimed. Greatly in- 
creased braking power for sus- 
tained application on steep grades 
and for emergency stops is pro- 
vided, while at the same time brake 
lining wear has been reduced in 
some cases by almost one-half, it 
is said, 

Emphasis on safety engineering 
is evident also in the safety-rim 
wheel, standard equipment on all 
new P’ and another feature 
on Chrysler-built cars. Tested by 
exploding dynamite caps in tires at 
speeds of 75 miles per hour, it is 
said that the new safety-rim so 
grips the tire that it is practically 


weed | impossible for it to come off the 
States | Tim or slip. crossways to the wheel, 


(Continued on Page 87, Col. 1) 


plies will not be available for a 
while 


yet. 

Bricker’s announcement came a 
day after Ford and the UAW-CIO 
signed a contract designed to lessen 
wildcat strikes and keep produc- 
tivity up. With its labor and sup- 


out further interruption, Bricker 
declared. 

Approximately 38,000 employes 
were scheduled to go back to work 
(March 4) at Rouge, High- 
land Park, Iron Mountain (Mich.) 
and all Michigan hydro plants. 

Bricker pointed out that it will 
take a week to amass a “float” of 
parts before final assembly can be 
started. : 


(Continued on Page 38, Col. 1) © 


Mason Succeeds Macauley 
As President of AMA 


DETROIT. — George W. Mason, 
president of Nash-Kelvinator Corp., 
was elected president of the Automo- 

bile Manufactur- 
ers Assn. last 
week. He suc 


resignation as 

president of the 
manufactur- 

ers’ organization 

after an 18-year 

tenure was ac- 

: cepted by the 
board of directors. 

George — president of 
Packard, was e to succeed 
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Not as Big as It Looked . . 
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Revision Seen Needed 
In Sales Forecasts 


NEW YORK.—Earlier glowing 
forecasts on the vast pentup de- 
mand for automobiles and other 
durable goods need considerable 
revision because of the slow return 
of these products to the market, it 
is contended by marketing research 
authorities here. 

(In Detroit, auto observers like- 
wise are becoming apprehensive 
over the long-range outlook, citing 
higher prices and stringent credit 


Benson Ford 
Rejoins Firm: 
High Post Due 


DEARBORN.—Benson Ford has 
rejoined the Ford Motor after more 
than three years’ service in the 


army. 

Henry Ford II, 
president and 
brother of Ben- 
son, made the an- 
nouncement last 
week, adding that 
Benson soon will 
take over an ex- 
ecutive assign- 
ment. Benson is 
a director. 

He entered the 
Benson Ford army as a private 

in October, 1942. 
A few months later he was trans- 
ferred to Officers’ Candidate School 
in Fargo, N. D., and received his 
commission as a second lieutenant 
in. August, 1943. 

On June 1, 1944, he was advanced 
to a first lieutenancy, and in Oc- 
tober of that year was transferred 
to. the Newfoundland Base Com- 
mand of fhe Army Air Forces. In 
January, 1945, he was promoted to 
captain. He was separated from 
service Feb. 19. 


Prior to joining the army, Ben- 
son worked in the purchasing de- 
partment and the supercharger di- 
vision. He will be 27 on July 20. He 
is a graduate of Hotchkiss School, 
and attended Princeton University. 

























Hurry, Hurry! | 


now on in AUTOMOTIVE NEws 
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“Oh well OPA cuts haverit knocked 
the hell out of Averything.” 


A: vouotwe News Mucarp F. Den ves 





And here’s what we'll give 


March 15 to — 


DETROIT 26, 


This Gal Needs a Name 


You'll be seeing this “curvaceous” gal every week from 








A large size original color drawing of the gal, with 
appropriate comment, for hanging in your office. 
And to each of the next five best suggestions, we’ll give 
a copy of Floyd Clymer’s Historical Motor Scrapbook. 
* & * 


Our cartoon gal needs a name — in a hurry! 
So, come one, come all. Get your suggestions in before 


Contest Editor, Automotive News 
2666 Penobscot Building 


regulations as other factors. They 
point out that, as car prices are 
forced to go higher to meet wage 
demands, potential new-car buyers 
are naturally reduced. 

(Moreover, a8 prices move 
higher, the number of time buy- 
ers is seriously reduced because 
of the increased monthly pay- 
ments required under Regulation 
W.) 

New York market research men, 
stressing that a period of scarce 
goods distorts the true demand and 
makes it appear that unlimited 
quantities can be sold, warn that 
the situation has .changed greatly 
since V-J Day. 


To get an accurate picture of the 
market, they say, industry must 
find out to what extent the cash 
that was bulging in workers’ pock- 
etbooks at war’s end has since 
thinned out. Belief is that much of 
the cash that would have gone for 
the purchase of consumer durable 
goods, had they been available at 
the end of the war or a few months 
thereafter, has gone instead for 
pleasure trips, night clubs and hun- 
dreds of other diversions. 


the purchase of 
goods, market men believe. As 
strikes and pricing es 


Cautioning against a boom-and- 
bust cycle unless industry accurate- 
ly gauges the waiting demand for 
its products, Frank R. Coutant, ex- 
ecutive director of Fact Finders 
Associates, Inc., pointed out that 
if present estimates about the mar- 
ket were added up it would exceed 
the national income totals by many 
times. 


— dealing with things auto- 
motive. 

So we’d like to let you 
readers have a hand in 
giving her an appropriate 
name. 

Suggestions poured in 
last week, so we’ve set a 
deadline of March 15 for 
entries. 

me * * 

Cartoonist Denyes has 
temporarily tagged her 
“Mag-neto,” but those 
things went out of pas- 
senger cars about 20 
years ago. So a lot of you 
readers may have a much 
better name to offer. 


Please send it in pronto, 
and a board of judges will 
select the best. 


* 













the winner: 










MICHIGAN 


}cent in 1940. 
















Orrs Purchase 
Earley Motors 
In Pasadena 

















vice-president, Chrysler Corp. of 
California, and his son Verne jr., 
have purchased Earley Motors 
Co. (Chrysler.- Plymouth), Pasa- 
dena, it was announced last week 
by Floyd Osborn, Chrysler region- 
al manager. 

Orr senior has for 15 years been 


Chrysler Corp. affairs in the Pacific 

Coast states, with headquarters in 

se Angeles. His home is in Pasa- 
ena. 


Verne Orr jr., was recently dis- 
charged from the Navy. He had 
3% years of service, most of which 
was in the South Pacific area. 


Earley has not announced any 
future business plans. His company 
has been established since 1938 and 
the new dealership changed hands 
on March 1. It will be known as 
Verne Orr Motors. 


Mason, Doss Off 
On Flying Visit 
To Nash Dealers 


DETROIT. — George W. Mason, 
president, Nash-Kelvinator, and H. 
C. Doss, vice-president and general 
sales manager of Nash Motors, left 
Detroit Jast week by special plane 
to call on N&sh dealers and zones 
in the south and southwest. 


The trip will follow the pattern 
established by Mason and Doss on 
their tour of west coast dealers 
ended 10 days ago. They arrived in 
St. Louis Feb. 28 and flew to 
Kansas City where they were joined 
by Russell Compton, Nash southern 
regional manager. 


After an overnight stopover in 
Kansas City, they took off for 
Topeka and Wichita. They were to 
be in Oklahoma City, March 2; in 
Dallas and Forth Worth, March 3. 

Other visits include San Antonio 
and Corpus Christi, March 4; Hou- 
ston, Beaumont and Baton Rouge, 
March 5; New Orleans, Mobile, 
Pensacola and Tallahassee, March 
6; Tampa and West Palm Beach, 
March 7; Miami and Orlando, 
March 9; Jacksonville, Savannah 








who has been vice-president of Chrysler —. of 


VERNE ORR SR. ane 
California, discusses wi his son plans for enlarging and modernizing their 


new -dealership. Verne sr., will have charge of sales and used car operations, 
while Orr jr., will head up accounting and servicing departments. 


Delay in Fabricators Relief 
Threatens Auto Output 


WASHINGTON. — Efforts of 800 
strikebound steel fabricating firms 
to.obtain a promise of price relief 
in order to grant their workers’ 
wage demands appeared destined 
for failure Thursday after Econom- 
ic Stabilizer Bowles asserted that 
~~. wage settlement must come 







They retort that the steel price 
agreement was reached before the 
wage was approved by the steel 
makers. 

Edwards S. Evans jr., chairman 
of the fabricating committee and 
president of Evans Products Co., 
reported that some of the fabrica- 
tors have had applications for price 
relief on file with OPA for six 
months. 

Already Nash is periled by the 
effects of the price squeeze on 
the fabricators. A company 
spokesman said that assembly 
lines will be closed down in two 
weeks unless a supplier resumes 
production. 

The Nash supplier halted opera- 
tions when failure to secure a price 
rise and increasing labor costs 
threatened to place him “in the 
red.” 













Representatives of the fabrica- 
tors, organized as the Non - basic 
Steel Coordinating committee, pre- 
sented their case to White House 
and OPA officials Thursday. 

The fabricators insist they 
must be assured of higher prices 
to be able to pay the 18%-cent 
hourly raise demanded by the 
CIO. strikers. The continuing 
shutdown of these plants has be- 
come a serious threat to auto 
assemb! 


ly. 

But Bowles seemingly dashed the 
committee’s hopes for price guar- 
antees in advance of a wage agree- 
ment. He told the House Civil Serv- 
ice committee: 

“Under no circumstances will 
OPA set a price or promise a 
price adjustment in advance of a 
wage agreement. Wage and price 
adjustments cannot be handled 
on a bargain-counter basis if the 
government is to stop inflation.” 


































A Collector 
Buyer Gets 5 Vehicles; 

Orders 4 More 
PHILADELPHIA. — Dealers 





























Bowles charged that collective} buyers more tho . Macs . 
bargaining is stalled in some indus- association states that a Seatlenoane at ‘Lncnville, March 
tries because management is ask- mse ee . _ ]11, and Cincinnati on March 12. 


ing specific price assurances before 
settling wage differences. This has 
been the case in the fabricating 
dispute. 

The fabricators point out, how- 
ever, that the $5 rise in steel prices 
plus the wage demand will force 
them to operate at a loss unless 
they get a promise of higher prices. 


A Look at the Loss 


Contrary to Talk About ‘War Swollen’ Profits, 
AMA Reveals Auto Net Was Off 


DETROIT. — Automobile manu- |dropped from an average of 6.45 
facturing companies made only | percent on sales in 1941, when the 
one-third to two-fifths as much | bulk of production was for civilian 
profit on sales in the war years as | use, to a low of 2.6 percent in 1944, 
the percentage made in peacetime, |the peak year of war production. 
Automobile Manufacturers Assn. The average net return on sales 
stated last week. was 3.56 percent in 1942 and 8.1 


Net profits of the industry, after | Percent in 1943. 
taxes, averaged less than 3 cents/ The percent of net profits on sales 
out of every dollar, for the years |during the last seven years was 
this country was at war, according | 1939, 8.25; 1940, 7.07; 1941, 6.45; 1942, 
to its survey, excluding automotive | 3.56; 1943, 3.1; 1944, 2.6 1945, first 
parts makers. nine months, 2.94. 

Net profits during the first nine 
months of 1945, the most recent 
period for which figures are 
available, averaged 2.94 percent 
per dollar of sales, or about the 
same as the average for the war 
years of 2.98. 

This compares with a net profit 

of 8.25 percent on sales after taxes 
in 1939, and a net profit of 7.07 per- 






purchased 

debaker truck, a Ford truck and 
a Ford car, all new, and two 
used cars. He is said to have 
placed deposits on orders with 
at least four other dealers. 

The association says that he is 
an agent for southern buyers. 
























Kaiser Appeals 
For Fair Share 
Of Sheet Steel 


WASHINGTON.—Henry J. Kais- 
er, chairman of Kaiser - Frazer 
Corp., appealed to Economic Stabi- 
lizer Chester Bowles last week to 
allocate sheet steel on a basis “fair 
and equitable for all producers.” 
Earlier, Kaiser told the House 
Banking committee that he had 
been unable to purchase the basic 
material for Kaiser cars. 

Discussing his inability to get 
basic materials, Kaiser said he is 
considering asking the government 
to lease him a $93 million steel 
plant in South Chicago. 

“Kaiser-Frazer Corp. encountered 
the same experience in regard to 
steel for automobile bodies,” Kaiser 
said. “Until this week we were un- 
able to secure a commitment on 
any specified tonnage of steel for 
the manufacture of automobiles.” 









































Throughout the war reductions in 
the cost of weapons were reflected 
promptly in price reductions to the 
government rather than in profits, 
largely as a result of application of 
automotive production methods, 
AMA pointed Pye oe wa 
early months of the war an - 

Day average contract prices were FIRST SHOWING of the 1946 © 
reduced more than one-third on = Yon AR on ge i B 
finished in combinations of saran and 


ogany 
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aircraft, guns, tanks and other War | icather, The car le r New Yorker chassis and is 
equipment. hydraulically-ope 
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LOS ANGELES, — Verne Orr. | 
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OT LONG AGO, in a. dealers’| don’t stock 


meeting, one dealer made the 
statement that he had retired from 
the used car business for as long 
as used car regulations were in 
force. Another enfranchised dealer 
made ‘a statement that he was 
making more money on used cars 
per unit than ever before. A third 
dealer, who is making some new 
car deliveries, is worried about his 
ability to cope with the OPA regu- 
lations because owners were s0 
anxious for new cars that they 
would listen to almost any propo- 
sition regarding their used car. 

This dealer felt that he should 
take in cars at a price to protect 
himself on any drop in price. But 
he felt that that was not possible 
under the “reasonable value” 
clauses in both the new and used 
car regulations. 

There seems to be a lot of con- 
fusion in dealers’ minds regarding 
the used car situation, but certain- 
ly there should be no confusion re- 
garding fundamentals, in spite of 
all the current hazards in the used 
car business. 

- * 


Can Make Money 
On Used Cars 


NEW CAR dealer owes it to 
himself, to his community and 
to the trade to stay in the used car 
business. All of his customers won’t 
be able to buy new cars, should 
their cars break down or wear out. 
It’s to the dealer’s interest to be 
able to provide them a used car. 
Failure to continue in the used car 
business is just giving this business 
to competitors, who may rise up to 
smite him. 

More owners are offering their 
used cars to dealers now. This 
trend will continue. Owners have 
begun to~ realize ‘that used car 
prices are going to drop when new 
cars come into volume, and they 
are protecting themselves. 

There is money in cars that you 
ceiling. 


they make money both on repairs 
and parts, in addition to the 25 
percent markup for the guaran- 
teed ceiling. From now on, of 
course, dealers must watch their 
inventory on a day-to-day basis. 
Be careful not to take in junkers 
at any more than junk prices and 
a eae ddl ee 


W. Va. Parleys 
Open Tonight 
At Martinsburg 


MARTINSBURG, W. Va. — Over 
100 dealers from West Virginia’s 
Berkeley, Morgan, Jefferson, Hamp- 
shire and Mineral counties and a 
number of: dealers from nearby 
Maryland and Virginia counties 
are gathering at dinner tonight 
(March 4) at the Hotel Shenan- 
doah to hear “The Washington Re- 
port” of Donald C. Barnhart, assist- 
ant to the executive vice-president 
of NADA. 

Manager Bill Randolph of the 
Automobile Dealers Assn. of West 
Virginia, who is sparking the state 
district meetings, is also featuring 
George W. Jones, OPA district 
price specialist, in a 30-minute OPA 
quiz. 

Following Martinsburg the meet- 
ings will be held at Elkins, Hotel 
Tygart, March 5; Fairmont, Hotel 
Fairmont, March 6; Wheeling, Ho- 
tel Windsor, March 7; Parkersburg, 
Hotel Chancellor, March 8. 

Charleston, Hotel Daniel Boone, 
March 11; Huntington, Hotel Prich- 
ard, March 12; Logan, Logan Coun- 
ty country club, March 13; ‘Beckley, 
Black Knight country club, March 
14, and Bluefield, Hotel West Vir- 
ginian, March 15. : 

Trammell Hollis is chairman of 
the Martinsburg meeting tonight. 
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pp on off brands or 
exceedingly high mileage cars. 

If a dealer stocks only quick- 
turnover cars, prices won't fall so 
rapidly but that he- will have a 
chance to liquidate his inventory 
with little loss. In the meantime, 
he will have made himself a profit,. 
made friends and will have kept 
his organization in tune to handle 
used cars, which later on he will 
be called on.to sell in volume. 

* * az 


Veterans Training 


Program Lauded 


I WANT to repeat, for the sake of 

emphasis, mention that has been 
made in this column of the advan- 
tages of dealers to take part in the 
veterans training program. A lot of 
the state associations are doing an 
excellent job in encoyraging dealers 
to take part in it. I have seen bulle- 


‘tins from Illinois, Virginia, Minne- 


sota and Wisconsin, among other 
states. A dealer, by so doing, has 
everything to gain. His mechanics 
aren’t getting younger and he will 
be called upon in the future, as‘new 
car volume increases, to take care 
of more service work. 


Good mechanics are the hearth 
stone of any dealer o 
The government pays up to $65 a 
month for a single man and $90 
@ month for a married man dur- 
ing the training period. It is not 
difficult for either the veteran or 
the dealer to 


Dealers, Build Up 


Local Reputation! 


I WAS overjoyed the other day 
when I received a piece of insti- 
tutional advertising from a Dodge 
dealer, Mason Motors, Inc., Stam- 
ford, Conn. It is just a simple little 
folder in one color, but it outlines 
the policy of the dealer and intro- 
duces the qualifications of his staff. 
Factories do such a good job of 


the public is interested as to what 
the dealer is up to, what he 
stands for, what kind of facilities 
he owns and the policies behind 
his operations. 

All dealers have physical and 
financial assets, but the asset that 
he can really cash in on is the ex- 
tent that he enjoys the goodwill 
of the public. Any business, includ- 
ing automobile dealers, are bene- 
fited by interpreting their institu- 
tion in terms of consumer benefits. 
Mason has been generous enough 
to send me quite a quantity of 
these folders. If you. would like to 
have one, I would be glad to send 
it to you on request, 


Fewer Backaches 


other day, when I was going 
to Chicago on the train, I ran 
into Joe Bickel, a member of the 
Monroe Auto Equipment Co. in 
Monroe, Mich. He was on his way 
to a tractor show in Kansas City 
to display a new hydraulic seat for 
tractors, which made a hit with 
farmers around this territory when 
it was introduced last summer. 


* 


comfortably, and eliminates the 
up-and-down or side-to-side jolt- 
ing of the tractor. Farmers say 
it prevents many backaches and 
makes their work easier. 

Perhaps, it is an item that auto- 
mobile dealers located in agricul- 
tural communities could profitably 
sell. I suggest you see your whole- 
saler or write to the manufacturer 
for literature. 





present 40 cents 
cents an hour.” 


OPA Is Driving 
On Violations 
Of SSR 49 


WASHINGTON. — Reports “from 
various parts of the country that a 
program is being carried on to de- 
termine whether dealers are abid- 
ing by SSR-49 were confirmed here 
last week, according to NADA. 

“It has been given some assur- 
ance,” the association states, that 
the national office is not intent on 
taxing dealers unnecessarily for 
minor infractions which might well 
be the result of errors of calcula- 
tion and invoicing. 


“It is the intent, however, to 
be- 


minimum to 65 





NADA points out that “It should 
be borne in mind that the indi- 
vidual inspector or the chief en- 
forcement officer of a region or dis- 
trict may deem it to be his duty to 
report all violations, no matter how 
minor, and in many instances there 
may be demands made on the deal- 
er to pay a treble damage or $50 
penalty for every minor infraction.” 

It cites the case of a dealer whose 
service accounts were On 
800 job tickets he had made over- 
charges on 78 statements for a total 
of less than $78. The OPA inspector 
demanded a $50 penalty for each of 
the 78 overcharges claimed. 

“There were also a number of 
undercharges, which of course 
were not taken into considera- 
tion,” NADA reports. 

The association recommends that 


| “Where the dealer has used all nor- 


mal precaution to comply with the 
regulation that he should not be 
too hasty in complying with a de- 
mand for such payment until the 
matter has had full review and has 
been appealed to the highest OPA 
authority. 

“It seems questionable that a 
court would support an OPA claim 
involving such a small amount of 
money over such a large number of 
transactions,” it states. 


N. Y. State Assn. | 
Adds 101 Dealers 


ALBANY. — New York State 
Automobile Dealers, Inc., led all 
other associations with the addi- 
tion of 101 new members in Jan- 
uary, C. D. Henderson, manager, 
reported last week. A membership 
of 939 places it fifth in the nation. 
The total has increased 300 percent 
since Mar. 31, 1945. 

Enrollment gains by other states 
are reported as follows: Nebraska, 
71; Ohio, 60; Minnesota, 48; Mis- 
souri, 45; Pennsylvania, 40; Texas, 
40; New Jersey, 31; Iowa, 30; 
Maryland, 29; Mississippi, 29. 


Smith Resigns 
As Tenn. Chief 


NASHVILLE, Tenn.—Don Smith 
has resigned as executive vice- 
president of the Tennessee Automo- 
tive Assn. after seven months of 
futile searching for suitable hous- 
ing facilities here. He plans to re- 
turn to Washington. | 

Smith accepted the TAA position 
last spring following several years 
of wartime service with the OPA 
Automotive division. The associa- 
tion’s executive committee is at 
work to choose Smith’s successor. 








NEW YORK.—There is a definite 


and Durable Goods. . 

Foley’s communication, citing ex- 
amples of evasions which are said 
to be prevalent under the Order, 
follows: 

“A dealer at retail instead of 
accepting a used car as a tradein 


‘{the dealer, as a separate transac- 


tion. He then represents the sale 
of the new automobile as a sepa- 
rate transaction. For the used car 


eae to have been to 
dealer a separate transaction. 
“When 


R 
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pay. 
“A practice very similar to the 
evasive practice described above is 


Evasions To Watch 


Illegal Methods in Figuring Tradein Price 
Listed by OPA Official 






livered prices for the new passen- 
ger automobiles. 
“Such a practice is the identical 
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Dealers in the News 


RECENTLY named secretary 
of NADA, Joseph N. Mitch- 
situation 

dealer as a 


experience to 
give weight to 
his words. 
President of 
the Central 
Moter Co. of 
Waco, central 
Texas distri- 
butor for 

and 
Dodge, Mitch- 
ell started 
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AUTOMOTIVE 

F —_” OUR FIELD DEFINED 
D, > Se_™ = Avromonve: Self-propelling, hence, of, pertaining 
Et to, or concerned with, vehicles or machines, as auto- 
. mobiles, airplanes, or motorboats, that contain with- 


in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 








Horse-Trading 


ye the going has been slow, auto companies are mak- 
ing some progress in their effort to obtain union respon- 
sibility in exchange for concessions to the union in the way 
of increased wages and union security. 

In the Ford contract, for instance, layoffs and discharge 
penalties are provided for instigators of unauthorized work 
stoppages and for employes failing to meet production stand- 
ards or engaging in concerted movement to limit output. 


. Previously, the Chrysler-UAW contract included a union 
agreement not to oppose the discipline or discharge of insti- 
gators of unauthorized strikes, union recognition that the 
company has the exclusive right to manage its plants and 
agreement not to represent supervisory employes. 

Perhaps more important were supplementary letters by 
Norman Matthews, head of the UAW’s Chrysler division. 
These promised to discourage union members from issuing 
statements in union literature inconsistent with friendly re- 
lations between Chrysler and the union. In addition, they 
stated that the union recognizes the need for high produc- 
tivity, declared its disapproval of abuses of the i 
procedure and promised to hold down the amount of time 
spent by union shop representatives on union business. 

While these gains may appear slight, at least they do 

_indicate a willingness on the part of the union to recognize 
that its role in life should not be solely one of making trouble 
for management. 

Most important progress in productivity, however, will 
come only through management in the plants working closely 
with the men,. smoothing out the job, reestablishing the 
tempo of teamwork. 

Personal coaching in the plants themselves is likely to 
remain more important than a dozen contracts, although 


they have their place. 


Let Them Eat Cake? 


' indicate that the new-car market will be cut 

_“’ down somewhat by higher prices as well as delays in 

production of cars which is letting other attractions — new 

_ homes, new appliances, vacations, night clubs, etc. — drain 
off some of the eager money. 

_ We can’t let others eat our cake and have it, too. 


4 
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Today I am more convinced than 
ever that the revision of the indi- 
vidual income tax law, s' 
in this column three years ago, is 
entirely practical. We proposed, 
you may remem- 
NOTES ber, that the in- 
FROM HITHER dividual taxpayer 
AND YON be allowed to de- 
duct from his 
gross return the amounts he had 
paid directly for labor of others 
during the year. This of course 
would apply to everyone who gave 
employment to others, whether as 
domestics, nurses, gardners, chauf- 
feurs or for whatever purpose. 
Right now I happen to be en- 
gaged in a building project and I 
am not surprised to find that more 
than a third of the cost will be a 
direct labor charge; perhaps it. will 
amount to 50 percent of the total 
before the job is completed. Several 
of the men employed as masons, 
carpenters or plumbers, I am proud 
to note, wear the spread eagle but- 
ton indicating their recent return 
from the services. In my small way, 
therefore, I am helping to solve one 
of the pressing problems of our 
immediate future. 


* * * 


Millions of Americans are plan- 
ning now to build homes, stores or 
factory buildings. Is there any 
logical reason why they should not 
be encouraged by our government 
to get under way? What more 
simple device could be offered than 
the allowance of a deduction from 
the individual’s’ gross income for 
the amounts he pays others for 
their labor? Need it be mentioned 
that those to whom this money 
goes must in turn file their own 
returns and thus become self-re- 
specting citizens, instead of dole- 
accepting parasites on needles gov- 
ernment projects? 

Which, by the way, suggests that 
probably the lowest form of vote 
grabbing was the revision of our 
income tax laws which removed 
more than 12 million taxpayers in 
the lowest brackets from their just 
obligations as citizens of a democ- 
racy. Just as the 5-and-10-cent 
stores built the tallest skyscrapers, 
so these millions with their indi- 
vidual small payments totaled more 
than was paid by all the so-called 
millionaires in any one year. As one 
Congressman said recently,” I like 
pork as well as anyone else, but I 
don’t like it raw.” 


* * * 


In getting around the country 
recently at a time when the Com- 
munity Chests and Red Cross 
drives are in full swing everywhere, 
I have been impressed with the 
fact that invariably these local 
drives are headed by prominent 
automobile dealers. It makes me 
proud to be associated with the 
kind of men who believe as did 
President Theodore Roosevelt that 
“every man owes something of his 
time and his ability to the profes- 
sion from which he earns his liveli- 
hood and the community of which 
he is a part.” My orchids go to all 
of you who are fulfilling this obli- 
gation and thus reflecting credit on 
a great industry, .which has and 
always will boast of being first. 

* 


* * 


In my humble opinion, there is in 
every community where one or 
more are not already operatiing, an 
opportunity for a sound and profit- 
able investment in a modern tourist 
camp, so called motel or motor 
court. The day of the old-fashioned 
hotel located downtown, at the in- 
tersection of Main and Broadway 
or alongside the railway station has 
passed. Tourists by automobile or 
plane are demanding modern, at- 
tractive accommodations lecated in 
the environs, if possible near but 
not adjacent to the main highway 
and the local airport. The traveling 
public is not expecting the rates to 
be much lower than they would 
pay downtown. The fact they do 
not face garage fees, tips to bell 
boys and other expense is sufficient 
inducement, providing the accom- 
modations are modern, comfortable 
and kept clean and inviting. 

There are hundreds of such es- 
tablishments already in operation. 
Many of the best along the south- 
ern route to California, but there 
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VOHN SNY ER, 
U.S: RECONVERSION CHIEF 


THE LONG-SUFFERING PUBLIC 
ASKS FOR BREAD AND 
HE GNES US A STONE! 


TAESE DAYS OF 
SUPERADVANCED MATH. 


Unfair to Some 

Automotive News of Feb. 11 car- 
ried an article entitled “Report on 
Financing” which was the second 
part of the NADA Postwar Plan- 
ning report and dealt with time 
sales financing. 

The report put all banks into one 
category, which is extremely unfair 
to the banks who are in the finance 
business on the basis of a finance 
operation and protecting every 
angle of the dealers’ interest. There 
are many banks operating in this 
manner, and it is entirely unfair 
that they should be classed and 
criticized on exactly the same basis 
as the banks who are on a direct 
loan basis, such as those covered 
by the NADA report. 

Our own bank operates a Time 
Credit department with complete 
service to the dealer, including 
wholesale, demonstrators, a very 
attractive plan for financing shop 
work and accessories and is de- 
signed and operated to serve the 
dealers’ best interest as well as to 
protect the public through reason- 
able rates and good service. We are 
competitive in every respect with 
the finance companies and offer the 
dealer a parallel service. 

It, therefore, seems quite unfair 
to find ourselves placed in the same 
category and subjected to the same 
criticism as those banks who are 
not operating as we are. We do not 
make direct loans for the purchase 
of automobiles from dealers. 

I felt that you should know these 
facts for there are many other 
banks in the country operating the 
same way and furnishing the deal- 
ers a complete and very satisfac- 


tory service.—A. F. GoopMAn, vice- | 1. 


see no reason why it should not be 
the prosperous automobile dealer 
in any community who could prof- 
itably promote such a project. — 


is a demand for thousands and I'G.MS. 


\\N 


nm This Corner 


‘Not All Banks . OR, Pare 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 
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president, Winters National Bank 
and Trust Co., Dayton, O. 
(Eprror’s Nots: NADA’s report 
dealt with campaign sponsored by 
American Bankers Assn. and Na- 
tional Assn. of Insurance Agents. 
While the report condemned di- 
rect loans, not those through the 
dealer, Reader Goodman has a 
point in emphasizing position of 
those banks working with dealer.) 


Any Amens? 


As a suggestion, how about a lit- 
tle space on cars of the yesteryear, 
such as impersonal writeups, etc. 
All in all, you have a great paper!— 
AvotPH Netu, Bergenfield, N. J. 
Contest 

Eprror’s Nore: The following 
suggestions have been entered in 
Automotive News’ “Cartoon Gal’ 
name contest: 

I suggest the name of: Gene R. 
Ator or Gen R. Ator for your new 

(Continued on Page 38, Col. 5) 


Coming Events 





MARCH 
4—Detroit (ieckbam Educational Mem- 
orial). German Engineering 
Evaluation meeting. 
Ci N. Y¥. (Garden Cit 
“anoent dinner meeting ot 


hotel). 
Brooklyn and Long Island Automo- 
bile Dealers Assn. 
(Hotel Roosevelt). 


18— New Orleans 
of Auto- 


State conventi 

mobile Dealers 
22—Indianapolis (Cla 001 Hotel). 
State convention of pt a hod R, Dost: 
ers Assn. of Indiana, Inc. 
APRIL . 
‘Sod dla tea ae etl nt 
Seusean Uecley of hacia e- 
New York (Hotel New Yorker). 

SAE National Aeronautic meeting. 

2-56—Atlantie City. (Public ‘Koditortam). 


Exposition sponsored by 
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rT” Can Harold E. Stassen, frequently men- 
tioned as a presidential possibility, unite 
the various GOP factions to win a Republi- 
can victory in 1948? In the new issue of 
The American Magazine, Stassen tells you 
what he thinks of Republican chances, and 
outlines a progressive plan of action which 





The American Mogozine| 


a 


Where Important People Turn 
to Say Important Things 


Fall — Fiction — Fedde — Fun! \ 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 





Can Stassen put it togeth 





he believes the party must undertake im- 
mediately. Where does Stassen stand on such 
vital problems of today as strikes, housing, — 
foreign policy, taxation? | | 
FT” Don't miss: New Blood for the GOP, 


by Harold E. Stassen — in the April American 
Magazine, out now. 


Bylines that make headlines 


As a prominent and vocal Republican, Harold E. 
Stassen has been making headlines in the nation’s 
press with steadily increasing frequency. 

Names that make headlines make even better bylines— 
and Stassen’s name now joins the long list of important 
Americans who write for The American Magazine. 


Watch The American ... month after month ... for articles 
by men others write about. 
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At Wholesalers’ Meeting... 
Optimistic View Taken 
By Canadian Leader 


MONTREAL. — An o 


, ptimis 
view of the outlook in the automo- 
tive industry was taken by C. G. 
Keyes, national president of Cana- 
dian Automotive Wholesalers Assn., 
in his address at the official open- 
ing of the 1946 “Go Ahead” con- 


vention here last week. 


Over 100 delegates from all over 
Canada and the United States 


attended. 


Scores of concerns interested in 
the industry opened booths on the 


mezzanine floor of the hotel. 

Keyes expressed pride in the 

automotive industrys’ contribu- 
tion to the war effort, particularly 
stressing the large number of 
employes who served in the arm- 
ed forces, and voicing on behalf 
of the members a sincere wel- 
come to them on their return to 
civil life. 

Then, entering upon his main 
theme of analyzing the condition 
and prospects of the industry, 
Keyes said: 

“At the time of our last conven- 
tion war was in the Euro- 
pean and Pacific theatres, with 
some promise of early cessation in 
Europe but without any prospective 
end in the Far East. 

“However, by August the Japa- 
nese power had collapsed, and the 
need for directing all the Allied 
productive energy to war needs was 
over. With the cancellation of con- 
tracts for munitions, the manufac- 
turers have been endeavoring to re- 
convert their equipment for the 
production of peacetime civilian 


goods. 

“This has not proceeded as rap- 
idly as expected due to labor short- 
age and unrest. From the employ- 


_ment of so many persons in war 


plants not ordinarily engaging in 
gainful employment and although 
since discontinued, purchasing 
power has remained which 


has retarded industry f settling 
down to peacetime conditions.” 

He pointed out “there is still con- 
siderable adjustment yet to be 
effected as evidenced ‘by the unem- 


Something to Think About :.. 












tic; ployment and available employ- 


ment figures. This abnormal pur- 
chasing power has necessitated 
retention of price ceilings although 
manufacture of many lines is un- 
profitable for this reason and owing 
to the labor shortage production 
does not seem to be gaining upon 
demand. 

“The steel strike in the United 
States which stopped approximate- 
ly 95 percent of production for 
about a month will undoubtedly be 
felt by the lesser essential indus- 
tries in the near future, as avail- 


first stage of readjustment is nearly 
over and that production in all in- 
dustry will increase. 

“By the middle of 1946, produc- 
tion should be restored upon a 
high basis. It is unlikely that new 
motor cars will 


“As practically no new cars have 
been available since 1942, and sta- 
tistics show approximately as many 
cars on the road in 1945 as in 1942, 
this is evidence of the splendid 
service rendered by the parts man- 
ufacturers, the wholesalers and 
garage men in providing the parts 
and service necessary for main- 
tenance through the izjterval. 

“The independents although un- 
prepared for the sudden and impor- 
tant responsibility -placed upon 
their shoulders have rendered 
the car owners and the nation a 
magnificent service which while 
not publicized has been the real 
factor in preventing dislocation in 





SOMETHING NEW to think of in cars is Peet by this drawing by Art 


Radebaugh, of New Center Studios. Some o 

h. The meerns the front end, which would be a 
Middle sketch at left shows how it would 
bodies turn in its 


eo future part co: 
able er unit with front-end drive. 


way off, comments 
detach- 


it is a lon 


be — ena ee to . be ot could — ~? 
Rade ugh gained roug: s covers for leading ma Ss an ver- 
stuff, Sut cme he isn’t trying 


ing illustrations; engineering b in hi 
tising aeee g bugs 8 


te engineer 





outstanding art futurist, had for the truck 


no claim of being an 


Spore: 
nee sent roadie, though.” be off. “I’d hate to meet one of 


comments 


. He just portrays 
be on ground; the mobile 


h,” Radebaugh, now with New Center 


transportation during the war 
years emergency. 

“The general outlook for business 
for 1946 seems bright and promis- 
ing as the shortages of all goods 
accumulated during the war period 
are still existent and awaiting ful- 
fillment. 

“This should provide a high rate 
of employment with consequent 
high purchasing power which in 
turn will be felt in the motor car 
and maintenance industry. 


“As an offset, however, high 
taxation will be felt in lessening 


purchasing power. Business profit 
taxes and other imports which 
are a hindrance to normal con- 
ditions, have served their war 
usefulness and resolutions will be 


sponse to the invitation of the 
government for lower tariff sug- 


gestions. 

“A brief was submitted to the 
committee set up to receive them, 
suggesting tariff revision on auto- 
motive parts. In the main, the re- 
quest made was that such parts 
should be subject to no higher. im- 
port duties than under normal cir- 
cumstances. : 

“In view of the trend toward 
larger corporate bodies, through 
mergers and consolidations, which 
approximate monopolies to the an- 
nihilation of private and competi- 
tive enterprise, a letter was for- 
warded to the Prime Minister of 
Canada directing the attention of 
the government to this 
menace to business freedom.” 

Discussing controls, he asserted 
“during the war years the govern- 
mental controls functioned well and 
in the general public interest. It is 
undoubtedly true that the public 
suffered less actual privation than 
in other countries and with less 
inflation, and that Canada emerges 
from the six years of war in better 
economic condition and position. 

“According to information which 
we have, our main competitors are 
strongly reviving the policy of en- 
deavoring to tie up the servicing 
of all new cars being delivered to 
purchasers, by strongly merchan- 
dizing their service facilities. This 
of necessity is a long term policy 
as figured on the surface. 

“Statistics show that 75 percent 
of cars on the road at present 
are 19389 models or older. One- 
quarter of these are 1934 models 
only 23 percent are 1940 or newer. 
It is reasonable to assume that 
new car production will replace 
the 75 percent of car shortage of 
1980 to 1989 within the next four 
or five years. 

“If our main competitors are 
successful in their plan to tie up 
the servicing of all new cars 
through their dealers without any 
counter efforts on the parts of the 
independents, we and our custom- 
ers can expect to be left with the 
skim milk of the maintenance and 
repair business. The only that 
can prevent this happening is if 
we now formulate and adopt at this 
convention an aggressive policy to 
counteract the activities of our 
competitors and to help our cus- 
tomers to take the lead in automo- 
tive maintenance.” 

During the day there was a panel 
discussion on “Machine Shop Oper- 
ation of Tomorrow,” initiated by 
Walter Trefz, NSPA, Chicago, and 


participated in by R. H. Webber, 


P. Gauvreau and L. Beauchesne of 
CAWA. Then followed a round 
table conference on “War Surplus 
Disposals,” inaugurated by E. R. 
Birchard, vice-president of War 
Assets Corp., Montreal, and an ad- 
dress: “Success, a Mirror for Man- 
agement,” by C. D. McKim, execu- 
tive vice-president, NSPA, Chicago. 
A committee of the association to 
keep in touch with other branches 
of the independent automotive 
trade was suggested by Keyes. 
Other speakers were Paul Kel- 
ose. cane T. O. Duganof, 
eve : Marsh, Hagers- 
town, Ind. 
A panel discussion was held on 
administrative methods in 


The result for which CAWA must 
vigorously strive is improved buy- 
ing and mar methods to in- 
crease the volume for the independ- 
ent manufacturer, and to pass 
along to the dealership the benefits, 
in order that they may be at no 
disadvantage with any competitor, 
Keyes explained. 


Names in the News 


Preston T. Tucker 


Preston Thomas Tucker, who has organized the Tucker Corp. to 
build the Tucker Torpedo, entered the auto business at the age of 
13 as office boy for D. McCall White, vice-president in charge of en- 


PRESTON T. TUCKER 





gineering of the Cadillac Motor 
Car Co. Tucker worked after- 
noons, Saturdays and summer 
vacations. 

A persuasive personality, 
Tucker now ha. ae ad > 
high-powered group of au 
executives about him to help 
get the Torpedo into produc- 
tion. He hopes to lease the 
Dodge-Chicago aircraft engine 
plant, biggest in the world, for 
operations. Many automotive 
observers who were dubious at 
first that the Torpedo would 
ever get into production now 
give it a fair chance, although 
pointing out that it will take a 
good deal-of time and that a 
lot of the car’s unconventional 
features probably will go by 
the boards. 

Under White's tutelage, 
Tucker studied engine and 
chassis design from British 
textbooks. After graduation 
from Cass Technical High 
School in Detroit, Tucker 
studied engineering, commer- 
cial law and business man- 
agement in college-extension 
courses at night. About 1921, he 
joined Ford Motor Co., where 


he picked up knowledge of operations in major departments, includ- 
ing foundry, production line, shipping and receiving, inspection, elec- 
trical installation and wiring, shop, railroad traffic and lumber 


After four years of that, he turned to selling new and used Stude- 
bakers. He continued in sales for the next 12 years, was distributor 


grading. 


and wholesale manager for Chrysler in Memphis 
manager for Pierce-Arrow at Buffalo in 1929, where he 


in 1928, and zone 
became 


asso- 

ciated with the late Harry Miller, who gained fame in the field of 
racing. His association with Miller continued when Tucker went to 
Indianapolis in 1986 as Packard distributor, where he spent much 
time at the speedway developing and testing new racing car designs. 
In 1938-39, Tucker designed and patented the power-operated gun 


special development of design and tooling for his 


new automotive program. 


That’s the big baby now—and a very tough baby it has proved to 


be for many in the past. 
energy and confidence. 





, however, is tackling it with his usual 


OPA Boomerang 


Price Policies Inflate Rather Than Deflate, 


Southwest U. C. 


FORT WORTH, Tex.—OPA actu- 
ally encourages inflation in the 
used car market and has a poor 
record of enforcement in the area 
covered by the Southwest Used Car 
Dealers Assn., Inc., the association 
claimed in a statement sent to 
members of Congress last week. 

Continuing its drive for lower 
used car prices, the group stated: 

“This association has been call- 
ing to the attention of the govern- 
ment, OPA and the public that ex- 
isting regulations, whatever success 
they may enjoy in other fields, op- 
erate not-to control used car prices, 
but to inflate them..- 

“The inflationary results of 
price ceilings for used cars and 
the failure and inability of OPA 
te control prices, cannot in all 
fairness, be charged to the ineffi- 
ciency of this bureau. ‘ 

“Any law setting forth ceiling 
prices for transactions in the per- 
sonal property of private individu- 
als, while making no provision 
whatever for a supply of the com- 
modity at or below ceiling prices, 
is doomed not only to failure but 
to the opposite result of that 
sought.” 

It is the “considered opinion” 
of the association that, in the 
southwest, the OPA has enforced 
penalties on less than one-half of 
one percent of automobile transac- 


*|tions, and less than one-quarter of 
*j}one percent of the gross dollars in- 


volved. 

“The protection offered the pub- 
lic by this vast and expensive 
agency is less than one dollar for 
oe four hundred dollar transac- 

on. 

“At the same time, the inflation- 
ary results of attempted control 
have cost the public easily 50 times 
the amount of this protection,” the 





Dealers Assert 


association asserts. 


It states that it is not opposed 
to the proved practical effects of 
OPA operation or to the intention 
of this agency, but that high 
prices, while allowing little addi- 
tional gross profit, offer the 
danger of loss on inventory, re- 
duce volume of sales, and jeop- 

goodwill. 


The group also sees lawlessness 
stimulated in the public’s opposi- 
tion to this unfair measure. It sees 
an analogy between the public’s re- 
fusal to comply with the used car 
price policy and its unwillingness 
to abide by the restrictions of the 
Volstead Act. 


Moran to Address 
Brooklyn & L. I. 
Dealers Mar. 12 


BROOKLYN, N. Y.—Lee Moran, 
executive vice-president of NADA, 
will address the annual dinner 
meeting of the 
Brooklyn and 
Long Island 
Automobile Deal- 
ers Assn. to be 
held Mar. 12 at 
the Garden City 
Hotel in Garden 
City, N. Y. 

Moran is slated 
to. discuss “What 
Is Going On In 
Washington?” He 
is. also 
to discuss dealer 
absorption of price increases, rea- 
sonable value on tradeins, new 
wage formula, used car price ceil- 
ings, wages and hours and other 
currently important subjects. 








Lee Moran 
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NEW DAY! NEW TIME! GREAT ENTERTAINMENT! 


THE FORD . 


Fr 
*} 
} 


Bob 
rosby 





SHOW 





Starring Bob Crosby and his “Bobcats” . . . with John 
Lund, Paramount’s Film Personality, and top Guest Stars! 
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AKE a note on your memo pad to listen to 

the Ford Show next Wednesday night! It’s 
a new day and a new time, for radio’s newest hit 
show. Don’t miss it! 

You'll enjoy the sparkling music of Bob Crosby 
and his famous “Bobcats” . . . you’ll hear filmdom’s- 
newest personality, John Lund . . . you'll listen to 
a top guest star every week! | 


The Ford Show is brought to you by the Ford 
Dealers and the Lincoln-Mercury Dealers of Amer- 
ica. It’s their program, for your pleasure. So do 
as millions do... dial CBS Wednesday night at 9:30 
E.S.T. for radio at its best! 











Presented for real enjoyment by the 
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580 Units Sold 
In St. Louis 
As Surplus 


ST. LOUIS.—A total of 580 sur- 


Impatient for Cars 


Denver Dealers Re eport $221 Million in New a re 
Could Be Delivered Immediately hi 












ren pC. 




















By Ira Alexander well average 500 per dealer right 
Staff Correspondent now. That equals new cars plus Army trucks and command — 
DENVER. — “People of Denver| that could be delivered here to- cars were sold last week to Gis ; 
are very impatient,” said A.| morrow if the cars were on hand. | and automobile dealers from all I 
R. Thomas - Hickerson} “at $1,000 a cat, and that’s a/ sections of the country at a public 


codiane that. attracted more than 600 
rsons. On numerous occasions 

; the ceiling price was bid. 
'| A 1941 Ford truck, which cost 
$900 in 1941, brought $645, and on 


THE SECOND production line at Hudson Motor Car Co. stile into operation, | nother truck, 11 out of 12 bidders 
to bring the daily production rate of 1946 Hudsons to 400. The company plans | Offered the ceiling price of $600. 
are to boost this rate as fast as incoming materials permit. Officials of Consumer Goods di- 
i OOoOorvreorrvsO vision estimated that the govern- 


conservative average, the 22,500 
new cars would bring into dealers 
the $22% million,” said E. Jack 
wens Hoskins-Bea 

(Oldsmobile), and regional vice-. 
president of National Automobile 
Dealers Assn. “But the flood of 
business can’t flow until the strike 
deadlock is broken and OPA can 


new cars are not available. Then, 





in. person. Yes, if and when we/set prices on new cars of all mod- = 

do get new cars, but that’s another/ els. Some 1946 model prices have “Dj D | nine loans on. thé car amounting |™ment was ameareing between = 

story!” been set. Had it not been for the iZZy edis | to $6,000, it is said. and 70 percent of the money pai 
for each unit when it was new. 


steel strike, these models now 
would be making a small start to- 
ward supplying demand in the 
Denver area. 


“Soon after V-J Day, we heard 
hopeful. guesses that July of this 
year would see some volume of new 
deliveries in Denver. Make that No- 
vember now, or Christmas. The 
1946 production program can’t 
avoid a rear-end collision with the 
1947 program.” 


Loan Three of the loans were obtained 2 
9 Finance Firms. Jin Wichita, tl in Arkansas City The bidders wore large identifica- 


$6,000 on One Car and others’ in Winfield, Augusta | tion badges and were supplied with 
GARDEN CITY, Kan—Constan-|8nd McPherson, Kan., all these | catalogs. They wrote their bid, 
tine Angeles, son of a truck garden | Without proving he had a clear |name, address and badge number 
farmer here, was arrested last week.|title to the car, authorities report. |on small cards and handed them to 
after an eight months’ round. of| One of the Arkansas City firms/runners who, in turn, gave them 
finance deals. had him arrested in Emporia, |to the auctioneer. The ceiling-price 
him with obtaining money |pbids for cars were turned face 


He left here last fall and pur- charging 
chased a car in Hutchinson, Kan.,|"24eF false pretenses. down, in fan fashion, and one was 


having it financed there. In need . - ram drawn by another man. The one 
of more money, he managed to get | in conees Gono se awe Bin see maa drawn was the lucky bidder. 


Revolutionary New Packaging 






traffic has been extremely heavy. 

“They all want a new car, and 
soon,” he said. “We are taking ord- 
ers, but in doing so-we are trying 
to make sure that the would-be 
purchasers are in need of a car. We 
have found cases where would-be 
purchasers are ordering cars at 
different dealerships figuring that 














Dealers estimate that right now 


dealers here and many have a long 
waiting list of orders, backed by 
down payments ranging from $100 
up to $1,000. There are some of the 
dealers that have not booked any 
orders preferring to await arrival 
of new cars before taking orders. 

It is estimated that orders could 


Plan to Shift 
GM Idle Steel 
Denied by CPA 


WASHINGTON. — The Civilian 
Production administration said last 
week it was conducting a routine 
check of the inventories in General 
Motors plants, but denied published 
reports that scarcer items, such as 
steel, might be transferred to auto 
companies continuing in operation. 

In issuing the denial, CPA point- 
ed out that “large amounts of ma- 



















ELECTRIC AUTOMOBILE CLOCK. Wrapped 


in aluminum foil for corrosion protection—dis- 
played in embossed foil box for extra sales value. 
















CPA said that if any strikebound 
plants were found to be holding 
slightly in excess of a 45-day sup- 
ply, they would be prohibited from 
acquiring additional materials un- 
til the inventory had been brought 
into line. 

In case of supplies greatly in 
excess of the limit, a com 


were proved to be a criminal viola- 
tien, the agency added. 


Addition Planned 
For GM Parts 


MINNEAPOLIS. . 
been aproved for a $300,000 addi- 
tion to the warehouse of General 
Motors parts division, 1227 E. Hen- 
nepin Ave. Work on the 361 by 205- 
foot addition will start about Apr. 
1, Milo Johnson, manager, said last 
week. 

It will provide an additional 70,- 
000 square feet of floor space. 





PISTON RINGS, Conforming wrap with name 
embossed on aluminum foil gives added trade 
mark protection. 








INTAKE VALVES. Each valve is individually 
wrapped i in plain aluminum foil to prevent cor- 
rosion. Extra display value is obtained by plac- 
' ing in foil carton. 
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Packard Appoints 
Requarth, Kaelin 
Field Parts Chiefs 


i: @ DETROIT.—Appointment of two 
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225 Billion 










: regional parts and service man- 
- j —_ = sane Motor Car Co. 

q ast week marked another company 
lic ¥ step toward expansion of its field WASHINGTON.—Individuals and 
00 GS service organization. business are entering the postwar 
ns # Selection of George W. Requarth 

z and J. M. Kaelin as regional parts 
st § and service managers was an- 
on e nounced by General Sales Manager 
ost ae L. W. Slack. axe K. ; secretary-treasurer 

: i “Wartime driving has empha-| of three years’ service with the merchant marine; Wil 
_— sized the benefits of good service | {he company, and Rey E. Walker, who P; 
n- 4 or ae said, Be —. i rts | a - the 
45 3 and service organisation €X-|the east in executive capacities in-|the Chamber of Commerce Safety | Sow that pee rar 
id sone ¢ hee PP. oases cluding zone service manager and | council and the Buffalo Automobile es cen a Stun tee 
| ‘ ence in the automotive field Re.| >" and service representative. Souk aa — tentatively to billion; time $45 billion; 
s quarth and Kaelin will contribute Cabctied: Nati iat of | 2emand deposits, $24 billion; and 
id | Ree rue ane Brake Test Campaign tie ‘Mafety ‘Coun appealed to ten dy meu, as 
er ree eee es yesion Revived in Buffalo operators of 164,000 motor vehicles i billion; U. 8. 
manager, has been affiliated with con Butffal demand deposits, $48 ; 
to the automotive industry for 15| BUFFALO.—Alarmed by the in-| registered in Buffalo not to wait|lovernment securities, ; 
‘m years. He joined Packard as assist- | creasing number of traffic accidents nas b Yee aan one ¢ hed and time deposits, $3 
ce tant regional manager in 1937.|on Buffalo’s streets, leaders of local | "#V© "F@Kes © re ao This, the Commerce department 
ce Kaelin, named Eastern regional|safety organizations announced | 890d working order at the earliest| observed, represents a tripling of 
as manager, has been directly asso-|that the annual brake-testing cam- | >pportunity. personal liquid asset holdings 
7 an even 





ciated with automotive service 
since 1920. Until 1941, he was affili- 
ated with automotive divisions in 
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OIL SEALS FOR TRUCKS. Doughnut 
wrapped for protection against contact 
corrosion. Embossed foil insures trade 
mark protection. 





foil is wrapped smoothly 
against surface in a doughnut-type in- 
timate wrap which gives “cathodic pro- 
tection” against contact corrosion, as well 
as forming a positive barrier against 
moisture vapor. 










’ 

4 
Jeet 2 «CONNECTING RODS. 
0 apg Embossed Reynolds 


paign will be revived this spring 


after a lapse of three years because| an want ADS cost lttle—gets results— 
of the war. Sponsored jointly by! why not use ‘em?. See inside back cover. 


a . . plus sparkling sales appeal 
















Gives corrosion-proof protection 


ORKING with the Army Medical Corps, Reynolds 
developed a simple, yet revolutionary new meth- 
od of wrapping metal parts with Reynolds Aluminum 
Foil to withstand the most severe wartime conditions. 


By actual test, aluminum foil, specially processed 


by Reynolds, offers these advantages: ; 


1. Acts as a positive barrier against moisture . vapor 
transmission. 

2. Provides-Cathodie Protection against contact corro- 
sion by developing a counter electro-magnetic force. 


Today this same method gives long-wanted protec- 
tion to peacetime products. The foil can be molded 
snugly’to conform with the shape of the part, squeez- 
ing out moisture-laden air and providing “Cathodic 
Protection” against contact corrosion. 


Greater sales allure 


In addition, manufacturers can ‘now take advantage 
of the powerful:sales appeal that bright, sparkling 
foil wrappings offer, and the added trade mark pro- 
tection when embossed or printed. 


Some typical..examples are shown here. Many 
others, are available. If you would like complete in- 
formation about the great new uses for aluminum 
foil in the modern trend in packaging, write Reynolds 
Metals Company, Richmond 19, Virginia. 





REYNOLDS METALS COMPANY 
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omy and 
other assets in line with the 
rise ‘In business volume and in- 
come.” 

In regard to inflation the report 
comments “The existing volume of 
cash, deposits and liquid securities 
is often described as providing the 
seeds for an inflationayy boom and 
collapse such as was associated 
with previous postwar periods.” 

a sos venient, bal te oe 
course, a 2 no 
means inevitable, This can be seen 
inna aoc 

war. 

First, ‘ controls were 
removed eS 
Armistice Day whereas today con- 
trol legislation exists until the mid- 
dle of this and a further ex- 


Thompson Named 
To Charlotte 


eS ee N. C.—J. D. 

mpson, formerly zone manager 

at Louisville for Chevrolet, has 

here in the same lis 

capacity, T. H. of 
ting, 





Thompson 
Chevrolet 


originally in 
Louisville, in 
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Hudson Adding 
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New Dealers 


To Handle Output Boost 


DETROIT. — Since the establish- 
ment of the Hudson Sales Corp., 
Detroit zone last summer, 18 new 
dealers have been 
appointed by F. 

tr, zone 


son’s general sales 
rT. 


manager. 
These appoint- 
ments complete 
the retail selling 
organization total 
for that area, 
says Pratt, and progress in Detroit 
is typical of Hudson expansion, un- 
der both distributor and zone op- 
erations, throughout the country. 


Detroit activity is the final step 
in the postwar program to fill open 
territories which were mapped out 
more than four years ago, but 
which had not been filled when war 
interrupted the manufacture of au- 
tomobiles. No increase was made 





Geo. M. Pratt 


in the total number of dealer zones 
for the area. 

Pratt emphasized the fact that 
Hudson is continuing to operate 
under a zone and distributor- 
dealer setup as a nationwide 
policy, and pointed out that the 
organization today includes 112 
Hadson distributors and 10 zone 


.| operations. 


“We have carried out this expan- 
sion program with one objective,” 
said Pratt—“to strengthen our dis- 
tribution organization to the point 
where dealer sales and service ca- 
pacity is in line with factory man- 
ufacturing capacity. 

“Our plants, in the past, have 
produced as many as 300,962 Hud- 
sons in a single year, and in one 
five-year period built an average of 
271,312 cars annually. This is an 
indication of the size and type of 
dealer organization toward which 
we have been moving.” 

There are now 25 Hudson dealers 
serving the Detroit area, as against 
seven at the outbreak of the war. 
Dealer floor space for sales and 
‘service has grown during that time 


oenig, manager of 


from 80,000 to 256,000 square feet. 


While this expansion has been 
going on, many forward steps have 
also been taken in dealer merchan- 
dising and business management 
plans. 

Working capital of the Hudson 
group, exclusive of land and 

now exceed $2,040,000. 

New dealers have increased the 
investment in buildings and land 
by $1 million. At the same time, 
old dealers are remodeling, im- 
proving and enlarging their ex- 

isting buildings to the extent of 
$125,000. 


New shop equipment of ee eee ee most 





NeW TALI 


ON AN IMPORTANT SOURCE 








“? 
le: 
Schumacher, manager of aa of International’s caeer track division. 








IFord of Canada 


Forms Mercury, 

- e e e 
Lincoln Division 

WINDSOR, Ont.— Formation of 
a new division within Ford Motor 
Co. of Canada, Ltd., to be known 
as its Mercury and Lincoln division, 
was announced here last week by 
Rhys M. Sale, general sales man- 
ager for 

“We are creating, for the first 
time,” he said, “a full line of Mer- 
cury passenger cars and Mercury 


Los | light and heavy trucks, to be mar- 


modern type is being installed at a 
cost of $135,000. 

In line with Hudson’s over-all 
program, dealers throughout the 
country have been steadily 
strengthening all departments of 
their business. Sales and service 
manpower has been added. Space 
and equipment have been expanded. 
Parts stocks and service facilities 
have been greatly increased. 


Builds Salesroom 
Owens Motor Co. (Packard), is 
erecting a salesroom at W. Capitol 
Ave. and Ringo St., Little Rock, 
Ark. 






OF DEALER PROFITS 


Direct deals cost Dealers 50 MILLION DOLLARS in 
Reserves during 1941— last year of full production. 





Why It Pays to Finance 
With GENERAL Finance 


BR aw me's 


TTR APNG EE Tae RENE CER RUN o  eee =o 


ACK IN 1929, dealers financed 
B 60% of all new car sales. In 
1941—only 38%. Where has the 
business: gone? Banks, in 1941, han- 
dled nearly 1¥2 Billion Dollars of auto 
financing. There lies the explanation— 
more direct deals! 


Based on U. S. Government com- 
piled statistics, it can be shown that 
normal reserves on that volume aver- 
aged $5,088.00 of profit lost by each 
metropolitan area dealer! Authorities 
say 10,000 banks—2 out of every 3 in 
the U. S.—will now be financing auto- 
mobiles. 


Moreover, 75,000 insurance men 
(principally agents) have undertaken a 
program to direct more deals to banks. 
So dealers stand to lose as much as 
$7,500.00 or more each year in re- 
serves (important profit for any dealer!) 


—plus their present liberal sources of 
used car and wholesale financing. 


No progressive dealer or finance 
company will deny the public benefits 
of low cost financing and complete in- 
surance protection. But these benefits 
are not exclusive to bank deals. Every 
GFC dealer will have them—and more! 
Read the facts to the right. Then— 


DO THIS NOW — Write, wire or phone 
GFC headquartes in Chicago. Ask to 
have our nearest office give you full 
facts on Buyers Benefit Agreement. 
Ask to have us show you how this new 
GFC plan can put back in your pocket 
thousands of dollars of lost reserves. 
Don’t delay. Direct competition is 
increasingly vigorous and active. No 
car dealer can afford to be less so. 





It pays Car Suyersnitr... 


LOW RATES—as low as the lowest. 


FLEXIBLE CREDIT—=most liberal of 


any finance plan, anywhere. 


COMPLETE INSURANCE for car and. 


credit-life coverage for owner. 


A.T.A. MOTOR CLUB SERVICES 
REPAIR FINANCING 


It pays Dealers win 
PROFIT RESERVES 


GENEROUS WHOLESALE 
FINANCING 


LIBERAL USED CAR FINANCING 
including marginal credit risks. 


Sead for Interesting Gooklet which tells how much bank 


competition cost you in lost reserves. 





BRANCH OFFICES IN 





184 West Lake Street - Chicago 1 





PRINCIPAL 





Cities 





keted and serviced through an en- 
tirely new, coast-to-coast dealer or- 
ganization which has been estab- 
lished. since V-E Day. They will be 
known as ‘Mercury and Lincoln 
dealers.’ ” 

These dealers will have the ex- 
clusive selling rights on the Lincoln 
automobile, he said. New branch 
sales and service offices of the 
Mercury and Lincoln division al- 
ready have been established in 
Halifax, Montreal, Toronto, Winni- 
peg, Regina, Calgary and Van- 
couver. 

Sale added that quick public re- 
sponse to the Mercury automobile 
during the two years it appeared on 
the prewar market in one line of 
passenger cars only, and Ford of 
Canada’s determination to provide 
more jobs for more Canadians, 
have motivated the company in 
extending the Mercury line and in 
creating the new division. This has 
entailed establishing of hundreds of 
new automobile dealerships across 
the country, he explained. Full de- 
tails of the complete line of Mer- 
cury automobiles will be announced 
shortly. 


General Shifts 
Truck Tire Chiefs 


AKRON. — To streamline the in- 
creasing activities of the truck fire 
or of General Tire & Rub- 

ber Co., 1 A. 

Dalsky has an- 
nounced a reor- 
ganization of key 
personnel. 

F. D. Gillen, a 
veteran with 
agp Tire, has 

reapodchiiny, the 

sibility of 

Greeting sales to 
manufacturers. F. Re 
R. Eyer is being ‘ 
brought to Akron Karl Dalsky 
to manage na- 
tional account sales. Heading the ~ 
aviation product sales will be Paul 
E. Shobert. C. G. Myers is manager 
of mileage sales and will handle 
negotiations and service in connec- 
tion with bus and taxicab accounts. 
A. G. Maranville will be in charge 
of engineering and technical prob- 
lems in that field. Robert Moran 
has been transferred from the 
stock control department to truck 
tire sales. He will serve as coordi- 
nator of Akron and field ‘operations 
pertaining to truck, industrial and 
airplane tires. 





Lorain County 
Dealers Elect 


COLUMBUS, O. — The Lorain 
County Automobile Dealers Assn. 
has elected Dooley Deetz, Elyria, 
president; F. M. Jones, Wellington, 
vice-president, and W. C. McCon- 
nell, Lorain, secretary-treasurer. 

Directors are James F. Colgan, 
Lorain; B. H. Vogler, Lorain; J. J. 
Hennesbaugh, Elyria; J. R. Dall, 
Elyria; Barney Nothgery, Grafton, 
and H. G. Klermine, Oberlin. 


Stallings Elected 
In Montgomery 


MONTGOMERY, Ala.— Rush V. 
Stallings is the new president of 
Montgomery Automobile and Truck 
Dealers’ Assn. Stallings; who has 
been acting president of the organ- 
ization since the death of Willis 
Taylor, 
Friday. 


Other officers elected were H. H. 
Harrison, vice-president, and ‘Tom 
Reinhart, secretary-treasurer. 


McElroys Form Firm 


F.. H. and O. H. McElroy have or- 
ganized the serge Motor Co. 


assumed his new duties 
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“e, like | Calitoenin without the 


BILLION DOLLAR VALLEY OF THE BEES 


ALK ABOUT GROWING! Look at the latest measurements of California’s 
great INLAND market, the Billion Dollar Valley of the Bees: 

Population over 1,200,000—that tops Oregon's. Effective Buying Income 
in one year jumped 16.5% to $1-% billions—21 ENTIRE STATES have less. 
Retail sales are up to $876 million—greater than Boston’s. 

Expect the Valley to keep on growing, too—because its prosperity stems 
from stable, peacetime occupations. Farmers there, for instance, grossed 
$830,064,000 last year—11 times the farm dollars earned in all: six New 
England states combined.* 

In this rich land, effective advertising coverage comes from WITHIN. 
Valley people, isolated from outside newspapers, set great store by their 
LOCAL papers. NO COMBINATION of outside papers even approximates 


the Valley coverage of The Sacramento Bee, The Modesto Bee, and The 
Fresno Bee. 


This is California’s great 
_Inland Market . . . the 
Valley of the Bees .. . 
where The Fresno Bee, The 
Modesto Bee, and The 
Sacramento Bee give 81% 
coverage of $1-% billions 
buying power* 


THE SACRAMENTO BEE © THE MODESTOBEE © THE FRESNO BEE 


MCCLATCHY (2)) NEWSPAPERS 


National representatives . .. O'MARA & ORMSBEE, INC. 
New York « los Angeles « Detroit « Chicago « San Francisco 


THE SACRAMENTO BEE !s home- 
delivered to 94 out of every 100 


families In the ABC city zone 


THE MODESTO BEE offers 91% 
coverage in ABC city zone; 57% 
of trading area 


THE FRESNO BEE, with largest 
* Sales M ment’s 1945 wpe Angeles 90% 
sf} 's Los gives cove 
Copyrighted Survey in ABC . 


ReS cm meee ne ee cee dere se esse eeeneeseeesseo cso oenGeeenesores 
Ons e Cee Se own ne meme wn one ewe owe = 
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‘functioning at their normal 





12 ee AUTOMOTIVE NEWS, MARCH 4, 1946 





FOB FACTORY |. PES 
Steel Mill Resumption 
Gains Momentum 

By A. H. Allen 
ENCOURAGING WORD comes from some steel mills as 


to the speed of operations. Great Lakes Steel mill 
in Ecorse, Mich, a leading supplier of automotive steel, had} 


10 to 12 furnaces in one battery turning out heats a week 
ago, and four in another battery were pouring last Wednes- 
day. Open hearths were not son ie Saeko 


maintenance pre- 
cautions, ostensi- 


but were well on the 


way, and probably’ by the end of bly because they 
this week Great Lakes will be near felt the manage- 
its pre-strike peak, barring unfore- ment was “talk- 
seen contingencies. The picture is ing tough’’ to 


not uniform throughout the steel 





industry. In the Buffalo area, three It will take 

blast furnaces were allowed to rang re- 

freeze up with metal in them, an | won inue te 4 

almost unheard-of damage even in will be 

the bitterest strikes. sary to alae 
The men simply walked out and side the fur- 

left the furnaces without taking| naces with torches, bars and 


INITIAL American national and international Soap 
Derby, —_— . =. racing event, which is he By ay in 1946 
after year lapse during war, were Detroit 

k b {he national committee. Mem 


(left to right) are C. P. Fisken, advertising manager, Chevrolet; J. W. Schlem- 
Saree Besnee = . WwW. 


PLANS for the All- 
amate 


mer, Journal; B. E. Fulton, manager, 
let i ; r, motion 
wick, sound arrangements John T, White, decorations; Aestin Begier,, notin 


assistant advertis 
Chevrolet and its 


other implements and cut away | Firms Find ‘Settlement’ 
An Unsettling Factor 


other in this| STILL SQUARELY “in the mid- 
mage ® gerech Sauces, ae negli- | dle” in the steel strike controversy 

some observers to|#te hundreds, perhaps thousands of 
manufacturers holding contracts 
with the steelworkers’ union and 
still closed down by refusal of 


alers. 


gence, leading 

the conclusion the affair was care- 
fully staged to cause the maximum 
damage to facilities. 








Let prospects SEE...through a VISUA 


The Visual Front gives the green light to seeing 
.+ + puts more sales punch in your display room, 

. Through its large area of clear glass, your cars 
catch the eye of passers-by. 

Today, this desirable showroom feature is 
more practical than ever, thanks to Thermopane™, 
the L-O:F transparent insulating unit. Thermo- 
pane provides year-round insulation against cold 
and heat. And the dehydrated air hermetically 
sealed between its panes of glass greatly reduces 
the Possibility of condensation or frosting on the 
glass. 

To emphasize the mammoth showcase effect, 


y 


“ > 
L FRONT 






use doors of clear T'uf- flex*, the heat-strengthened 


glass with amazing resistance to impact. For last- 
ing color and extra sparkle, make the bulkheads 
"and trim of Vitrolite* structural glass. Employ 
mirrors to “enlarge” the appearance of your dis- 
play room. . 

The Visual Front is practical, too, for glass 
doesn’t need refinishing. It stands up to years of 
weathering without harm to its lustrous finish, 
and cleans to its original beauty. 

Write for our colorful, illustrated Visual Front 
book. Libbey-Owens’ Ford Glass Company, 3736 
Nicholas Building, Toledo 3, Ohio. 

*Reg. U.S. Pat. Off. 


LIBBEY- OWENS - FORD 








plus 
turbing likelihood that their com- 
petitors, who may not operate un- 
der contracts with the steelworkers 
union, will undersell them and grab 
off their business. 


Compound Simplifies 


operations seem indicated. 


Injection Molding Press 


metals has never yet proved prac- 
ticable. Cy 


A Striker Has 840 Apples 
If He Waits for 7 Years 


$840 divided $2.40 (difference in 
weekly increase between what GM 
offered (13% cents vs. 19% cents) 
and union held out for) equals 350 
(weeks required 
equals 7 years. 

Thus, along about March 1, 1954, 
the strikers will start the benefit 
from the union’s deep concern over 
its members. And by that time---?? 


Ford Reacquires 
Norfolk Plant 


NORFOLK, V: by 
Ford of its branch plant here was 
announced last week. Company offi- 
cials described purchase of the 
Norfolk plant as “a routine step in 
our ra postwar ee 
program.” The company will spen 
$1,500,000 in addition to the pur- 
chase price on plant modernization 
and new equipment. Before the war 
it was a major branch assembly 
unit for cars and trucks. 

It was sold to the U. S. Navy in 
1942, at government request, and 
throughout World War II served as 
a LST landing barge repair depot. 
Its ample dock facilities made it 
ideal for this purpose.. Reconver- 
sion is expected to be completed by 
June 1. Approximately 2,000 per- 
sons will be employed. 


Rall building, Elma, Wash., has 
been leased to Pete and Ed Pace 
of Delta, Colo., who will open a 
dealership for Kaiser-Frazer cars. 
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The Hearst N ewspapers 


have always worked for better government 


within the 


CONSTITUTION 


Rb 
=i » 


TRI es 
PA Pe # > 





NEW YORK AMERICAN, MARCH 10, 1927 
**Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, there- 


fore, is not to enquire whether a thing can 


be done, but whether it ought to be done, and 
if it ought to be done, to so exert the forces of 
publicity that public opinion will compel it 


to be done.”’ 


(VMN ah 


In 1898 the Hearst Newspapers called for a progres- 


_sive Federal income tax as the fairest and the safest 


wer AE eee 


In 1906 the Hearst Newspapers pespoogd aeatneell 
tion of our t le A nS 





other ubtlons, 7 Bo SE ae Beals 


which brought direct primaries to New York and 
other States. 


In 1913 the Hearst Newspapers saw the direct elec- _ 
tion of U. S. Senators by the people written into the 


Constitution, largely as a result of their efforts. 


sade for votes for women come to triumph in the 
passage of the 19th Amendment. 


In 1932 the Hearst Newspapers spearheaded the 
drive for adoption of the 20th, or “Lame Duck,” 
Amendment to our Constitution. 


In 1946 the Hearst Newspapers advocated that he 


Presidential tenure of office be limited to two terms 
—preserving the principle of rotation upon which 
our republic depends. 


In 1945 the Hearst Newspapers urged upon Con- 
gress an amendment to our Constitution limiting the 
power of the Federal Government to tax in support 
of a sprawling, squandering bureaucracy. 








Pieces went 
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ASTE Show Set 
For Cleveland 











Price Plan ‘No Cure’ 


Rising Warns New Policy Won’t Spur Production, 
End Shortages Nor Halt Inflation 





. 
April 8-12 

CLEVELAND.—The fifth exposi- 
tion sponsored by American Society 
of Tool Engineers will be held in 
Cleveland auditorium, Apr. 8-12. 

Built around the annual conven- 

tion. of the ASTE, the exposition 
will cover a wide range of prod- 
ucts of interest to production en- 
gineers. More than 400 different 
classes of products will be on dis- 
play. 
Products to be shown will include 
virtually every basic classification 
with which the tool engineer has 
to deal in determining methods and 
equipment to produce better. peace- 
time products at lower cost, the 
society states. 

Many of the items to be exhibited 
will be entirely new, representing 
wartime developments not pre- 
viously displayed to the public. 

The keynote of the exposition Inc., 


Milwaukee. An in 
is the owner. 


All About ICC 
New Manual Lists Rules 


For Private Trucks 
WASHINGTON.—National Coun- 
cil of Private Motor Truck Owners, 
has prepared a _ loose-leaf, 





HERE IS th odeled department of Gunderson Motor Co. (Ford) in 
: indirect fighting system has been installed. Russ Gunderson | more months, the patient still will 


with all of their obligations and 


liabilities under 
Commerce act, 


nent information 


operations. 


and convention will be “How to|Teady reference manual covering | scription of $7.50 


goods t while| all ICC regulations applicable to 
produes oe a the interstate operation of private 
the men who produce the goods,” |™otor trucks. 

The manual is designed to ac-| headquarters are 
quaint private motor truck owners 


industry is paying higher wages to 


according to C. V. Briner, presi- 


dent. 





Press Club Bldg., 





Stunt driver tests new tire that 


OUTWEARS PREWAR TIRES 


It’s the new B. F. Goodrich tire for passenger cars 


ERE’S Jimmie Lynch, stunt driver, 
H giving the new B. F. Goodrich 
Silvertown tire the beating of its life. The 
photo was taken at one-thousandth of a 
second, You can’t see Jimmie, because 
he’s crouching too low, but you can see 
that hub cap sent flying into the air by 
the jolting impact of the railroad ties. 

What does it prove? It proves that the 
new tire will stand worse treatment than 
you're ever likely to give it. In laboratory 
tests it has resisted bruising better than 
prewar tires. 

It outwears prewar tires. Tests prove 
that, and most of these tests were made 
at high speeds. The new tire has had 


nearly 17 million miles of road tests on 
B. F. Goodrich test cars, by taxi fleets, 
and police cars. They were made in all 
kinds of weather; on all kinds of roads. 


If you could get a closer look at the 
tire, you'd see that its tread is slightly 
wider and flatter than most tires. This new 
tread design spreads the wear over the 
whole face of the tire. Engineers had 
wished for years to make a tire with a 
flatter tread, but that shape always set up 
strains in the tire body, or “‘carcass,”’ as it 
is called. B. F. Goodrich developed an 
entirely new and stronger cord, designed 
it into a carcass that stands these strains 
and permits the use of the flatter, longer- 


It. is available for a yearly sub- 


includes the original manual and 
all supplementary revisions for a 
one - year period. The council's 





week. 


ufacturers, Inc., 
be very sick.” 


the Interstate | he needs is more of the same medi- 
administered by/|cine,” Rising said. “We will have 


ICC, and to provide a means for |another ‘emergency’ declaration and 
keeping. up to date on such perti- 


required by fed-|entrance into the land of peace 


eral regulation of private truck | and plenty.” 


The “continued stagnation” in 
manufacturing, Rising explained, 
will be compounded of delays by 
the Wage Stabilization board and 
OPA difficulty in getting mate- 
rials, and tntermittent strikes in- 
cluding the jurisdictional type. 
Rising placed stress on the No- 


per copy, which 


in the National 
Washington. 






















































wearing tread. 

We hope it will not be too many weeks 
before you are able to buy one of these 
new tires. Supplies are still very limited, of 
course, but we hope to have much larger 
quantities in the hands of most dealers 
within the next few months. The B. F. 
Goodrich Company, Akron, Ohio. 


ae”. 
B.E Goodrich 


FIRST IN RUBBER 






DETROIT.—The new wage-price 
policy will result in a continuation 
of “spotty, in-and-out” production 
accompanied by shortages and in- 
flation, Frank Rising predicted last 


Rising, general manager of the 
Automotive & Aviation Parts Man- 
forecast in a 
“Memo to Management” that “after 
running through a period of a few 


“The doctors will still say that all 


new press releases promising early 


vember congressional elections, 
which he described as the “most 
important in many years.” 

Minimizing the effects of the new 
price program, Rising asserted: 

“People get the feeling, by read- 
ing about the settlement by decree 
in the U.S. Steel case, that the gov- 
ernment has made it easy for any 
employer to grant wage increases 
of 18 cents or so, by allowing easy 
and quick adjustment of prices. 
This isn’t true.” 

Rising pointed out that only the 
steel manufacturer has been 
promised a price increase to re- 
flect ‘wage boosts. Other indus- 
tries which have met the union 
demands have been assured only 
of “speculative” relief, he added. 
The President’s recent order, 

Rising declared, “emphasizes again 
and again that everything done 
must be consistent with the policy 
of ‘. . . firm enforcement, during 
the present emergency of govern- 
ment controls over scarce mate- 
rials and facilities.’ ‘ 

“This brings us to the very heart 
of the problem. In the opinion of 
many persons, the period of so- 
called emergency will last as long 
as certain controls promote scar- 
city, shortage, subsidies and the 
day-to-day delay of business de- 
cisions which cannot be made with- 
out reasonably accurate expectation 
of profitable operation. 

“In other words, the govern- 
ment can prolong the ‘emergency’ 
forever, if the present tendency 
to accept the 


petent men is continued. The 
saddest part of it is that the pub- 
lic generally believes that OPA is 
holding off inflation ... 

“Perhaps this is too gloomy an 
outlook—but everything that has 
happened in the past few months 
tends to confirm it. Expedience and 
pressure politics have been the rul- 
ing forces in Washington, the labor 
unions have succeeded in getting 
the inflation spiral started, and 
there is little chance that the 
hoped-for productive records will 
be reached until we get back to 
sanity. 

“About all that the average man 
ean do is to continue to stand for 
truth and justice, and to refuse to 
be taken in by the specious, falla- 
cious jargon of the political ap- 
pointees who, sooner or later, will 
be discredited as their incompet- 
ence is proved.” 























Boeing Car Hint 


Based on Facts; 


Plans Shelved 


SEATTLE.—Rumors that Boeing 
Aircraft Co., makers of the B-29 
bomber and other war and com- 
mercial airplanes, would branch 
out into the peacetime automotive 
field have been spiked by an an- 
nouncement from William M. Allen, 
president of the company. 

“It is true,” Allen explained, “that 
the company has had a small group 
of engineers looking into non-air- 
craft production possibilities, and 
this fact has given rise to the ru- 
mor concerning automobile produc- 
tion. Even during the war there 
was considerable speculation that 
Boeing might produce autos in 
peacetime.” 

Among the “possible products” 
with which the engineers toyed was 
a wooden mockup of a modernized 
automobile, with engine in the rear 
and other unconventional features. 
But this and other nebulous plans 
have been shelved, Allen stated, for 
the present and for the next few 
years. 

“For the time being we are con- 
centrating on aircraft — and on 
large, complicated aircraft in par- 
ticular,” the president said. “Meet- 
ing all our contractual obligations 
for the large aircraft in which we 
have specialized is going to be as 
big a load as we can take care of,” 
Allen concluded. 


New Packard Dealer _ 
Indian River Motors, Ltd., of 
Cocoa, Fla. has been appointed 
Brevard county dealer for Pack- 
ard. Harry Williamson is manager. 
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CHICAGO. — George Romney, 
general manager, Automobile Man- 


the National Council of Private 
Motor Truck Owners at the closing 
session of their seventh annual 
meeting here that AMA “should 
work more on the commercial ve- 
hicle side of transportation than on 
the passenger car side.” 

Romney’s address was inter- 
preted by the truck owners as 
assurance that what he recom- 
mended will be the AMA policy 
this year. 

“Motor trucks and their users 
seem most vulnerable to attack 
now,” Romney said, “and charges 
are still being made that commer- 
cial vehicles are highway nuisances 
to others. We know they have to be 
operated. Still, if one segment is 
hampered improperly, all others are 
likely to be adversely affected. Dis- 
crimination against trucks in mat- 
ters of regulation and taxation 
would be followed by discrimina- 
tion against passenger cars. 

“My conclusion is that AMA 
should cooperate with other organ- 
izations in working with the com- 
mercial vehicle side of transporta- 


tion even more than with the’. 


passenger car side as a matter of 
current necessity.” 


Romney deplored the inability of 


motor vehicle manufacturers to ‘hit 


their contemplated 1 million truck 
and 4 to 5 million passenger. car 
annual output rate up to now, due 
to labor difficulties. Spee 


- prodacti 
being obstructed by what he de- 
scribed as tack of team play, and 
he deplored the UAW-CIO philos- 
ophy of trying to build worker 


loyalty for its organization and the 


Studebaker Ups 
Welch, Corcoran 
And Kilcommons 


SOUTH BEND. — Promotion of 
three of the Studebaker truck di- 
vision field staff in an accelerated 

program that 

calls for in- 
creased cultiva- 
tion of the com- 
* mercial car mar- 
ket was an- 
nounced last 

week by R. G. 

Hudson, truck di- 

vision manager. 

P. D. Welch, for- 
mer truck trans- 
portation officer 
in the Navy,.will 





P. D. Welch 


serve aS M@f-j:. 


chandising director here. 

T. F. Kileommons, former ODT 
assistant district manager at New 
York, becomes Eastern zone man- 
ager with headquarters in New 
York. 

F. T. Corcoran, who served as 
Chicago ODT district manager dur- 
ing the war, is named Western 
zone manager with headquarters in 


it 






Corcoran Kilcommons 


Chicago. All three were identified 
with the truck industry in various 
capacities before the war. 

In addition, Hudson disclosed the 
return of H. K. Hayes as special 
truck representative in Memphis, 
and the assignments of Joseph 
Swanson to Omaha, J. W. Frye to 
Atlanta, Ga., and J. A. Grenier to 
Minneapolis. Hayes, recently retired 
Air Corps transportation officer, 
served in both World Wars I and 
Ir 


E. O. Smith, long associated with 
Studebaker sales in the middlewest 
and west, is in charge of Stude- 
baker truck activities on the West 
Coast as truck sales manager of 
Studebaker Pacific Corp. 


AMA Aids Carriers 


Current Threats to Them May Be Extended 
To Private Cars, Romney Says 















°46 Sales by U. C. Lots 


Hit by N. Y. Dealers 
NEW YORK.—The OPA and 
the association are investigating 





reverse toward employers. 
Discussing. activities of “selfish 
pressure groups,” Romney said that 
trade associations in exercising 
their rights to petition must work 
in the public interest rather than 
for “narrow, selfish purposes.” an cas 


divi 

look the need for voluntary co- 
operation to meet public prob- | driven here from ‘the midwest. 
lems, because that is the best |. 

way to avoid governmental. inter- 
ference,” Romney 

“The opportunity and challenge 
are here for American industry to 
pitch its activities on a higher basis 
than before and to be more con- 
structive.” 





Coffin Rebuilds 


Charles A. Coffin has begun con- 
struction of a new building at 
Richland, Ga., to house his auto- 
mobile supply business, recently 
destroyed by fire. 


INCE 1885, Hoard’s Dairyman 

has been helping better farm 
families build bigger bank bal- 
ances. Hoard’s Dairyman subscrib- 
ers are the MORE families of U.S. 
agriculture. They own more, earn 
more and buy more! 

According to a study made by the 
U.S. Bureau of the Census, Hoard’s 
Dairyman subscribers have 48% more buying power than 
nearest neighbor farmers and 87% more than average farmers. 

The MORE .families depend.on.the columns of Hoard’s 
Dairyman for money-making advice. It is the business farmet's 
favorite national magazine, because it devotes its entire edi- 


it By Ida. Carriers 


BOISE, Ida. — Abolition of “all 
forms of interstate trade barriers 
and punitive forms of taxation” 
was urged by Idaho Transport 
Assn. at its annual meeting here 
last week. 


‘Also ad were resolutions in- 


states 
and favoring standard wage-hour 
laws. 

O. R. Craven of Pocatello was 
reelected president, with other. of- 
ficers to be elected by the board 
of directors. Named to. the board 
were Mowbray Davidson, Mike 
Compton, Louis Caffer, H. Sperling, 
Forest McClure and Howard Ten- 
nyson, all of Boise; Ernest Gragg, 
Lewiston; J.C. Westergard and 


commission, 
who presented an ICC accident 
report. 


You get the best results in our Classified 
Section, inside backcover. 
27 Want Ad Dept., Inside Back Cover 


torial content to useful, practical, know-how information on 
the successful, profitable operation of a diversified farm. 
Hoard’s Dairyman’s leadership in readership among the 
more prosperous farm families can help you produce more 
sales per advertising dollar. Put the cream of the market at 
the top of your list...Start your farm schedule with Hoard’s 
Dairyman—the magazine the best farmers bank on! 


SHOARDS SIAIRYMAN 


FORT ATKINSON, WISCONSIN + 250 PARK AVENUE, NEW TORK 
EDWARD S. TOWNSEND CO., SAN FRANCISCO, LOS ANGELES 
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—Aute Advertising— 


Lag in Production 
Delays Copy 
By Bob Finlay 





the total interviewed a nice round 
number we lost 9,800 interviewees. 
We meant to say 11,000; we did say 
1,100, and we should have said 
10,900. 


Clicks 

The Los Angeles Daily News 
poster, “Modern in Thought,” won 
top honors in the billboard poster 
class at the first annual exhibition 
sponsored by the Art Directors 
Club of. Los Angeles. The poster 
was the work of Artist Si Vander- 
laan. It was prepared by the Camp- 
bell-Ewald Co., of Los Angeles, and 
is the result of a copy idea by 
Richard C. Francis, account execu- 
tive. 


“arasteohceron, § copy on an- 
nouncements by various Chry- 
sler divisions isn’t expected 
to come until production picks 
up a bit. 

Dealers, it is reported, whole- 
heartedly support this policy since, 
even without advertising support, 
they are being badgered by custom- 
ers who want cars fast. 

Announcement copy, they feel, 

would only add to number of cus- 
tomers who are vying for first 
cars—and maybe whispering dark 
words about the dealer when they 
have to wait. 

The delay in ad copy has led 
some to speculate that manufac- 
turers will let the 1946s slide 
through with little advertising sup- 
port. This appears to be an incor- 
rect conclusion since some Chrysler 
division sales executives point out 
that the advertising will come with 
increased production. 

Chrysler divisions were caught in 
a squeeze brought by newspaper 
editors pushing for the story on 
Chrysler cars and the lack of 
enough production to warrant an- 
nouncement copy. 

Therefore, they let the story out 
om with the advertising copy to 
follow. 


GM Note 

Even after the : is 
settled, it is expected to take at 
least a couple of months before 
copy of the car divisions appears 
in some magazines. Time to pre- 
pare copy, plus long gap between 
closing date and publication, are 
the reasons. 


Record 

The Philadelphia Record has an- 
nounced the addition of Parade to 
its Sunday newspaper. ’ 


New Accounts 

The G. M. Basford Co., New York, 
has been appointed advertising, 
market and =. relations con- 
sultant for Grote Mfg. Co., 
Bellevue, » and the Rockville} 
Vulcanizer ent Co., Inc., 
Long Island City. 

Grote, a major manufacturer of 
plastic reflectors and plastic lenses, 
has established an automotive di- 
vision. Rockville manufactures 
Plastomatic vulcanizing equipment. 

S. A. Pennock, of the Basford 
agency, who handles the accounts, 
announced Rockville and Grote are 
shortly launching extensive adver- 
tising campaigns. 


New Series 

“Are Your Brakes as Old as Your 
Car?” That’s the question Grey- 
Rock is asking mil- 
lions of readers 
in a new national 
advertising series 
tailor-made to fit 
today’s emphasis 
on safety cam-. 












































New Name 


e series is 
running regularly 
in the Saturday 
EHvening Post, 
Coliier’s, Country 
Gentleman, and 
Holt le 


Spokane Boost 


Spokane’s Chamber of Commerce 
is planning advertisements boosting 
Spokane as the light-metals capi- 
tal of the west as soon as the for- 
mal contract is signed turning over 
the aluminum mills at Mead and 
Trentwood to the Henry J. Kaiser 
interests. 

Idea is to attract satellite indus- 
tries by pointing out . Spokane’s 
many advantages in transportation | ' 
and cheap power. 


Taking Liberty 

We knew: it: was’ coming when 
Ray Miller, of Liberty’s Detroit of- 
fice, called up to say that item on 
IAberty’s readership research was 
good, but —. Seems that in making 





has 
Greist. ership in New York 
city, officers, executives and staff 
remain the same. 

President H. L. Hicks say that 
Hicks & Greist and Moser & Cotins, 
of Utica, continue in a friendly and 
practical affiliation, though com- 
pletely independent as corporations 
and in operations. Hicks & Greist 
will be, as always, a New York city 
headquarters for Moser & Cotins, 
Ine. 


Goodall Campaign 

An intensive advertising cam- 
paign for Goodall Fabrics, Inc., 
which will run through July of this 
year, has been announced by J. Jj 
Dacey jr., advertising manager. 

Four-color bleed spreads featur- 
ing the Goodall theme, “Blended- 
for - Performance” fabrics, are 
scheduled to appear in April, May, 
June and July issues of Saturday 


Evening Post. Four - color bleed | 


pages featuring the same theme 
will run in House Beautiful and 
House & Garden in April and May. 


Names 
Edwin Brandt has_ succeeded 
Robert Svensson as head of. the 


Los Angeles Times public relations 


Moser & Cotins, New York city,'department. Svensson left the 











its name to Hicks & | Times to take a position with 


Smith, Bull & McCreey, a Holly- 
wood advertising agency. Return- 
ing to the paper after serving near- 
ly four years’in the Navy, Brandt 
assumed his new duties early in 
February. 


Roche, Williams & Cleary, Inc., 
Chicago, announces that George 8. 
Lyman has rejoined the agency as 
an art agar ar two rene 
an A ca . Lyman has n 
a inelther of the advertising or- 
ganization since 1926, 


Alfred Simpkin, for more than 
20 years a leading illustrator, has 
joined New Center Studios, accord- 
ing to Roy Wash- 
burn, director of 
sales.-A realistic 
style marks 
Simpkin’s —paint- 
ing. He originally 
gained a reputa- 
tion doing story 
illustrations for 
many of the 
country’s well 
known authors, 
including Sinclair 
Lewis, John Er- 
skine and James 
Hilton. During the war he devoted 
his talents exclusively to illustra- 


A. Simpkin 


tions for the Army, where his work 
was applied to morale building. 


Chet Bokelund has been pro- 


moted to national advertising sales” 


manager of United States News, 
Norman O. Mick to associate direc- 


pala ag 


tor of advertising of the News and — 
Behlke 


World Report and Harold L. 


has been added to the sales staff 


of the News. 


Frank Hedge, Detroit Free Press 
writer who joined OWI during war 
and has just returned from Java, is 
now with Brooke, Smith, French & 


Dorrance, handling publicity on the. 4 


Hudson account. 

As we remember. from our Free 
Press association with Frank, his 
inquisitive stomach was constantly 
taking him to some out-of-the-way 
eating spot—Wong’s on Third St., 
a Mexican joint on Sixteenth, an 
Arabian hole off Randolph, etc. 
Something could be done about 
that. 


Recently released from the Navy, 
Moris T. Hoversten has rejoined 
the advertising sales staff of World 
Report. Before the war Hoversten 
represented Parents’ magazine in 
Chicago. He will continue in that 
territory for World Report, work- 
ing under Frank B. Keogh, West- 
ern advertising sales manager. 





ii ge gained in serving automobile dealers for 30 years 


has helped perfect the Wholesale Finance Plan Universal C.1.T. 


offers you. now. 


You’ll find it profitable to check over your wholesale financing 


needs with a nearby Universal C. LT. representative. He’ll explain 


the many advantages of doing business with the friendly national 


organization that firmly believes there#s more to financing than money. 
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SAE to Discuss 
Small Planes at 
N. Y. Meeting 


NEW YORK.—Discussional plan- 
ning to meet future engineering 
requirements of commercial and 
civil aviation in the United States 
features the program for the SAE 
National Aeronautic meeting to be 
held Apr. 3-5 in the Hotel New 
Yorker. 

Simplified planes for private 
owners, selection of aircraft for air 
transport operations, effective util- 
ization of waste exhaust gases, 
progress in and applications of jet 
engines, air lines operating require- 
ments, and use of new materials 
in aircraft construction are among 
the subjects of technical papers to 
be presented. 

General Manager John A. C. 
Warner said: “The program is evi- 
dence that tremendous develop- 
ments in commercial and private 
flying lie directly ahead, and that 
aeronautical engineers contemplate 
putting such developments on a 
soundly satisfactory engineering 
basis. SAE is functioning as the 
medium for their cooperation.” 

The meeting will be sponsored 












we 
' i DALLAS.—Used car dealer asso- 
ciations in the southwest are mak- 


ing an organized 





a P 
ge oe ioe Avrougrve News = — 





“I told hie to come in and. get his new car... 1 think he fainted.” | Texmal stand against OPA re- 
The latter o asserts 


jointly by the SAE aircraft, air- 
craft powerplant, and air transport 
engineering activities, with the co- 
operation of SAE metropolitan sec- 
tion. General chairman will be 
Harold R. Harris, vice-president 
and general manager of American 
Overseas Airlines, New York. 


Drivers Granted Raise 


in 
cepted . ! police nd 
cent-an-hour increase. following esi thorities, to stamp out what - 


to 166 vote for Under the}terms as “violations of the ci 


new contract bus drivers will receive a 
saree cone of 49 cents an hour, 96 
after months and 98 after a year. 
The increase is retroactive to Oct. 11. 





... it’s the Wholesale Plan 
offered you by Universal C. I. T.! 


Wholesale interest rate 
now is reduced 





The broadest form of wholesale in- 
surance available anywhere gives 


your floor-planned cars proper pro- 
tection. 


Universal C. I. T. serves dealers and mo- 
torists from coast to coast. . . through 
hundreds of friendly, local offices. 


LEE 


257% 








Universal C. |, T.’s services dove- 
_ tail with your particular require- 
ments .. . for this organization has 
specialized in sales financing for 


Credit decisions rendered promptly. 
Paper purchased. within a matter of 
hours ... without red tape. 







| thirty years. 
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Y Capital Loan Pion yy _— 
V Property Finance Plan lnvestigation 





V New and Used 
Retail Remar 





U.C. Ceilings 
Southwest Used Car Dealers Ask Congress 
To Remove OPA Restrictions) _— 
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W. Perry Smith Motors, Inc., 1517 
Gervais St. Columbia, S. C., 
been named Studebaker dealer. .W. 
Perry Smith is president and treas- 
urer; Irvin Kahn, vice - president 
and secretary. 
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AUTOMOTIVE WASHINGTON 
Wage-Price Enthusiasm 


Cools As Doubts Rise 


By William Ullman 


ANY FIRST blush of enthusiasm over the Administra- 
tion’s new wage-price policy faded rapidly last week. Chester 
Bowles points out that things must be clarified. Official state- 
ments indicate a determination to relax price control in cer- 
tain broadly-defined situations to stimulate production. It is 


true that some of the major®@— 
strikes were settled as a re- 


sult of this new policy which 
let the line against inflation bulge, 
but that result was accomplished 
only after a rather specific under- 
standing as to prices. For the other 
thousands of businesses the picture 
is not yet as clear. 

The dominant impression has 
been one of confusion, especially 
as to the ability of the govern- 
ment to evolve regulations, stand- 
ards and administrative devices 
which will be practicable, rapid in 
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increase demand without going| built up the country in the 19th 


price adjustments will be held up 
until the “industry”pattern is de- 
termined?And, what is an “indus- 
try?” i 

of the gre 

that part . 

shall 
the 


2B FH 


profits 
(as possible 
m “net worth 


Ofc fate 


Will price adjustments come oe 
12 


FEEL 
eli 
S4e 


f 


if OPA decides that they will 
the subsequent 
that profit rela- 
_ will net worth be 
determined, in view of 
situations where profits were de- 
pressed in the base period? 

How good is a price administra- 
tor’s judgment as to any amount 
of profits which may be realized 
in a future 12-month period? Will 
the administrator use his powers 
to repress profits? Does the pro- 

ram mean that..differences in 
judgment between an industry and 
the administrator will involve a 
basic departure from the tra- 
ditional profit system, in that prof- 
its will cease to reflect the achieve- 
ments of management? 

Can a business firm meet a wage 


needed for 


action, certain 
and helpful. 

The President’s 
executive order 
talks about ad- 
justment of prices 
so that “an in- 
dustry” shall have 
12 months of 
profits equal to, 
in most cases, the 
1936-1939 average. 
Does that mean 
that for indi- 
vidual employers, 


News. Advertising, Readership Devoted 


to Building a Better Civilization 





How To Ger READER RESPONSE 


THE CHRISTIAN SCIENCE MONITOR is largely and 
thoroughly read in homes where intelligence and 
good taste go hand in hand with exceptional ability 
to buy. The editorial policy of the MONITOR informs, 
stimulates, and encourages. 

MONITOR service for gathering world news is 
unsurpassed. Many unique MONITOR features afford 

‘education and wholesome entertainment for every 
member of the family. 

Because this great international daily newspaper 
is published entirely for its readers, it has proved 
itself to be an unmatched medium for advertising 


Branch Offices 


NEW YORK: 500 Fifth Avenue 
CHICAGO: 333 N. Michigan Avenue 
DETROIT: 3-101 General Motors Building 
MIAMI: 1239 Ingraham Building 
KANSAS CITY: 1002 Walnut Street 

SAN FRANCISCO: 625 Market Street 
LOS ANGELES: 650 S. Grand Avenue 
SEATTLE: 824 Skinner Building 

PARIS: 56 Faubourg Street, Honore 
LONDON, S. W. 1: Burwood House, Caxton Street 
GENEVA: 16 Rue du Mont Blanc 
SYDNEY: 46 Pitt Street 


response. See what a regular MONITOR advertiser 
has written: 

“We appreciate the quality of the many keyed 
responses that we receive from our advertising in 
THE CHRISTIAN SCIENCE MONITOR. Practically 
every reply reads as if it came from a housewife © 
who lived in a home which has an income well 
above the average.”’ 

In order to obtain full information about this 
MONITOR MARKET and unusual reader response, 
consult our nearest branch office. — THE CHRISTIAN 
SCIENCE MONITOR, One, Norway St., Boston 15, Mass. 


fhe ( HRISTIAN 
SCIENCE 
MONITOR 





from administrator to administra- 
tor to be certain that a price in- 
crease will follow? 

: * * a . 
Measure Gives ICC Hand 
In Forwarders’ Rates — 

ESTABLISHMENT of a legally 
authorized and Interstate Com- 
merce Commission su basis 
of compensation for freight for- 
warders’ use of motor trucks in 
their assembling and distribution 
services is the objective of a bill, 
H. R. 2764, which became law last 
week. 

For nearly nine years, since the 
IOC in July, 1987, ruled that ~ 
had no jurisdiction over freigh 
forwarders and that forwarder- 
trucker joint rates were illegal, 
these services, held by shippers 
and consignees in the smaller 
cities to be a vital part of freight 
forwarder service, necessary to 


Although the Supreme Court sus- 
tained the ICC decisions, the com- 
mission repeatedly postponed the 
termination date for the services, 
until Congress in May, 1942, passed 
legislation placing freight forward- 
ers under ICC regulation. 


Under the 1942 act, truckers were 
authorized to file assembling and 
distribution rates available to 
freight forwarders “and others” 
able to utilize them under like con- 


emergency acts gr: 
other 18 months, and then an addi- 


Feb. 15. 


Under it the ICC is directed to 
determine and prescribe at the 
earliest practicable time reasonable 
terms conditions governing 
agreements between forwarders 
and common carriers, pending 
which time the present joint rates 
may be continued. The agreements 
must be filed with the commission 
and are subject to its approval 

* * ck 
Character Loan Program 
Approved by Wallace 

SMALL. .BUSINESS. men who 
need financial help in starting or 
maintaining their enterprises will 
get ample assistance under a plan 
of proposed legislation recommend- 
ed by the Small Business Advisory 
Committee of the Department of 
Commerce. 

This plan would make it pos- 
sible for a borrower who can put 
up at least 25 percent of his own 
capital to go to his banker and ob- 
tain a“long-term loan for the re- 
mainder. 

Under the plan, up to 90 per- 
cent of the amount of the loan 
would be guaranteed by a Fed- 
eral agency authorized by Con- 
gress to insure such loans against 
excessive loss. 

This means that the government 
might be responsible for as much 
as 67% percent of the total capital 
involved in a business venture, but 
the proportion would be less in all 
cases where the borrowers could 
furnish more than the minimum 25 
percent of their total requirements. 

One of the most striking features 
of the plan is the provision for re- 
payment of the principal and inter- 
est out of operating profits.. This 
would make it possible for the bor- 
rower to retire his loan at an accel- 
erated rate when business was 
good and would put less strain on 
the business during lean periods. 

In general, the plan aims at re- 
viving the practice of extending 
loans on the basis of the banker’s 
estimate of the borrower’s char- 
acter and ability, and on his knowl- 
edge of the feasibility of the bor- 
rower’s business ideas. * 








century.” — 

Wallace added that the plan 
would work properly only, if the 
bankers making the loan take spe- 
cial interest in these loans and ad- 
vise the borrowers several times a 

ar. 
wr have been struck by the mor- — 
tality figures among small business _ 
men,” the Secretary commented. 
“To me, these figures mean either 
that many go into business who 
should not do so, or that they have 
had inadequate counsel from their 
local bankers. The proposed plan 
will succeed only if much more 
thought and supervision is given 
to the borrowers.than has been 
customary in connection with com- 
mercial bank loans, during the past 
20 years.” 


x * * 
Preapproved Pay Boosts 
Clarified in New Order 


IN AN EFFORT to clear up 
some of the confusion and uncer- 
tainty resulting from the Presi- 
dent’s executive order establishing 
a new wage price policy, the Sta- 
bilization Administratér issued an 
implementing order designed to 
take care of some of the more ur- 
gent so-called “transitional” prob- 
lems. : 

This order grants general “pre- 
approval” to certain pay increases 
and provides that “prior” approval 
by stabilization authorities need 
not be obtained for other increases . 
put into effect before March , 15, 
1946. 

Only such wage increases as are 


| given preapproval by this order can 
be 


used immediately as a basis for 
price relief. 


Other increases, including those 
put into effect before 


Greer wilor ae 


they are to be used as a basis fo 
price relief. 

The “preapproved” increases cov- 
er those made by employers of 
eight or fewer employes and fringe 
adjustments providing for: (1) shift 
differentials as high as five and 10 
cents respectively for second and 
third shifts, (2) paid vacations of 


ef 
a 59 


.. one week for one year of service 


and two weeks for five years, and 
(3) six paid holidays and (c) 18%- 
cent increases “over V-J Day rates” 
for employes in basic steel, iron ore 
mining and certain steel processing 
or fabricating units. 


Notwithstanding the fact that the 
standards for approval of wage in- 
creases provided for in the execu- 
tive order. are very broad, there is 
no assurance that any given re- 
quest will be approved, especially 
when such approval may be used 
as a basis for seeking a price in- 


crease. 
* * x 


When Is a Deficit 


Not a Deficit? 


THE GOVERNMENT'S buaget 
for the 1947 fiscal year has been 
accepted generally as indicating a 
deficit of $4.3 billion. It is true, of 
course, that the budget message 
listed expenditures of $35.8 billion 
and receipts at $31.5 billion. 


But those totals are open to con- 
siderable question. Congress will 
want to take a good look at them, 
especially in the light of the need 
for tax reductions. 


Some of the questions members 
of Congress probably will ask: 


1. Why charge against current 
revenues, more than $2.7 billion of 
“international finance” expenditures 
which, by existing and proposed 
law, would be public debt transac- 
tions? 


2. Why charge against current 
revenues another $1.5 billion of ex- 
penditures, excluding international 
finance, for which no legislation ex- 
ists, for which no details are sup- 
plied, and all of which is not likely 
to be appropriated, let alone spent, 
in full in fiscal 1947? 

8. Should the $2.7 billion and 
the’ $1.5 billion be thrown out of 
the “expenditures” column and 
thus. reduce the expenditures 
chargeable against current rev- 
enues to $31.6 billion, not $35.8 
billion, and thus make the deficit 
less than $100 million, assuming 
oat estimates are not too 


Wallace warmly ap- The isdue is not» one of mere 


proved the committee’s plan, and 


labeling of items or failure to sup- 
ply the details on some $3 billion 
of unauthorized items which in the 
budget message are charged against 
current revenues. 
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During the past year and a half, at luncheon meetings 
in Manhattan, Chicago, Los Angeles, etc., handfuls. of 
ad men heard TRUE STORY tell of new facts on how 
ideas get across to people, The facts, developed by 
Columbia University’s Bureau of Applied Social Re- 
search, indicated that: 


a. IDEAS (INFLUENCES) DON’T ALWAYS 

PERCOLATE DOWN from bankers, preachers, ty- 
coons and community big-shots, and certainly not 
near as much as commonly believed. Rather . . . 


&. MOST IDEAS MOVE HORIZONTALLY. 
Each economic and occupational group has its 
own opinion leaders. Farmers are more apt to get 
their ideas from other farmers, wage-earners from 
other wage-earners, etc. : 


BUT MOST IMPORTANT -— these new facts fur- 
ther indicated that advertisers can reach these 
people—these opinion leaders—reach them through 
one kind of medium above all others. 


Remember, these were tentative findings — still to be 


_ checked — but, asked if they wanted more, the 750 ad 


men agreed that specific information about brands and 
products, if real and concrete enough, could well be a 
bench mark from which to chart a whole new angle on 
advertising and selling! 


, MARCH '4, 1946 


oe AN ANNOUNCEMENT! 


Under a major social research grant by TRUE STORY, Columbia 
University’s Bureau of Applied Social Research has for 18 months 
been digging deep and big into the whole field of how people get 
ideas and how you can influence them. Dr. Paul F. Lazarsfeld and 
Dr. C. Wright Mills have asked two million questions, piled up 
a fund of information on some 10,000 punch cards. Right now 
tabulating machines are grinding out the first grist of facts. 


Now the light of scientific knowledge is producing new facts long 
needed in advertising and market research on how ideas are made 


and communicated... consumer product ideas, ideas on fashion 
and looks, motion picture likes and dislikes, as well as ideas about 
politics. 


WHEN WILL THE FINDINGS BE READY? 


Some time this spring! And it’s not too early now to register with 
your nearest TRUE STORY office to be among the first to see 
the distilled and usable report. Advertising offices in New York, 
Chicago, Boston, and San Francisco. 


FOR 25 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE 4 RUE Qrory ‘ 





HOWN here is the February Nash Outdoor But they know, too, that a mighty important factor is 
Poster that millions of motorists throughout the the consistent advertising policy back of these cars. 
country have been seeing. 
It’s a unique poster . . . strong in human interest 


And despite reconversion and production delays ham- 


leat is pering the entire industry, Nash policy has been consis- 
appeal . . . emphasizing the e so man ; 
r Ei er tent on every phase of its sales program. 


Why? 
Because the basic Nash purpose is to create for its deal- 


ers the greatest long-term profit opportunity in the 
history of the industry. 


the ownership of a Nash. 
For people are talking about Nash these days and Nash 
dealers from coast to coast are experiencing some of the 
heaviest showroom traffic in the memory of automotive 
men. 
Nash dealers know the big reason for this is the Nash In keeping with this purpose, Nash created a new kind 
car itself . . . the fact that Nash is pacing the field with of car . . . wrote a new, more profitable franchise to sell 
its amazing new standards of economy and performance that car. 
and beauty. Thus . . . creating more customers day by day for all 





‘ 


‘ 


Nash dealers . . . is a logical part of the enduring profit 
opportunity Nash offers. 


A few selective dealer points are still available. 


Tune in Nash-Kelvinator’s hit musical program Wednesdays 
10:30 p. m., E. 8. T. * 9:30 p. m., C. S.T. * 8:30 p.m., M. 8. T. 


NASH MOTORS ae fee ee ee 


Division of Nash-Kelvinator Corporation, Detro 








pane ee ee 
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Doings 


lowing Michigan counties, Berrien, 
Cass and the lower half of St. 
Joseph. 

Last week he announced appoint- 
ment of the following dealers in 
Indiana: Malott Implement Co., 
Amboy; G & W Motor Sales; Bre- 
men; Charles Van Meter, Culver; 
Ora Y. Miller, Goshen; Charles Van 
Meter, Kewanna; LaPorte Motor 
Co., LaPorte; Wayne Fisher, La- 
Grange; Greider Sales, Logansport; 
Fedder Motor Sales, Inc., Michigan 
City; Anderson Motor Sales, Mish- 
awaka; Hartman Motor Sales, Nap- 
panee; C. C. Kelley & Son, New 
Carlisle; Thomas & Herman Auto 


Dealer 


Helcamp Made Partner 
In Spencer Motors 


widely known in 
industry in the 
southwest, has 
been made a 
partner in Spen- 
cer Motors, lo- 
‘cated in San An- 
tonio, Tex., ac- 
cording toan 
ea by 


The firm is a dis- 
tributorship for 
DeSoto and 








Paul 
the automotive 





STARTING WITH an ordinary garage building, Klyce Motors has built a 
striking sales and service headquarters for Stude rs in Memphis. The re- 
construction project, an a ’s drawing of which is shown above, gives 
the firm a modern facility covering 32,000 square feet. Arnold and Walter Klyce 
head up the enterprise. 





Fy 





Plymouth at 1623 
Broadway. 


Paul Helcamp 


Helca m p has 
been sales manager of the company 
for some time. 

* of * 


Korbal Dealership in Wis. 


Opens in New Building 
Chester Korbal has o a new 
building in Nekoosa, » which 
will house the salesroom and shop, 
to be known as Korbal’s Ford Gar- 
age & Service Station. The building 
is said to have cost $15,000. It: is 
104 by 66 feet, of brick veneer con- 
struction and has a glazed tile 
front. The grease room and wash- 
room are also made of glazed tile. 
A recently discharged Army vet- 
eran, Gerald Salter is part owner 
and manager of the service station. 
He had been employed by Korbal 
for five years prior to entering the 
armed forces. Another 
veteran, Lawrence will 
be in charge,of the service depart- 


ment. a 
_ = * * 


Studebaker Sees 
Dealers’ Plans in 
Brazil, Winnipeg 


Nilo M: da Camara, representing 
Ibrajim Nejaim Co. (Studebaker), 
Recife, Brazil, and W. S. Watson, 
general r of Cornsolidated 
Motors, Ltd. (Studebaker), Winni- 





, Canada, visited the factory 


last week and discussed sales plans 
with officials of Studebaker Export. 

Both dealers revealed elaborate 
plans for the arrival of new cars 
and trucks. Particular attention 
was given to the commercial ve- 
hicle line, with a vast market indi- 
cated. | 

Da Camara has been associated 
with the auto business in Recife 
for more than 20 years. Watson has 
had 40 years of experience in the 
automobile industry, of which 34 
years have been spent in Winnipeg. 


Hartnal-Tucker Appointed 
By Willys in San Francisco 
Hartnal-Tucker Automobile Co., 
1240 Post St., San Francisco, has 
been appointed Willys - Overland 
dealer. Headquarters for the firm 
are in a two-story, concrete build- 


ing. 

Fieading the new firm are Paul 
C. Hartnal and Frank W. Tucker. 
Gus Gloisten is in charge of the 
sales department and Jess Piatt is 
service manager. | . 


Ball, Elkhart, Ind., 
Appointed by K-F 

Joseph 8. Ball, Ball Service, Inc., 
Elkhart, Ind., has been appointed 
to sell the Kaiser in Elkhart and 
distribute ‘Frazer cars in the fol- 
lowing Indiana counties, Elkhart, 
Cass, Fulton, Lagrange, LaPorte, 
Marshall, Miami, Pulaski, St. 


Joseph and Starke and in the fol- 
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front doors. The showroom (size 30 by eign 

building a distance of 47 sont with r- ores ; as well as plate 
Thi . r, 

of floor plan te those desiting it. oe 


Sales, Peru; Fulton & Dillon Mo- 
tor Sales, South Bend; G & W Mo- 
tor Sales, Wakarusa; Gerald Mal- 
staff, Walkerton; Pulaski Tractor 
Sales, Winamac. Michigan dealers 
Wesner Bros. Automobile 


Familiar Names 
Munroe, Zeder Form 


Miami Dealership 
Names familiar with Chrysler 


Corp. are found heading the new 
Chrysler- Plymouth dealership in 
Miami, Fla. H. Coman Munroe and 
J. F. Zeder have opened on the 
Tamiami trail at S.W. Eighth ave- 
nue and Fifth street. 

Coman 


Munroe, formerly of 


on the engineering staff of Chry- 
sler. His father is general sales 
manager of the corporation. 


Zeder has been regional manager 


of Florida and South Georgia for 
Chrysler. During the war he had 


of the Evansville, Ind., ordnance 

plant. He is a nephew of Fred 

Zeder, vice-chairman of the board 

of Chrysler. ‘ 
* 


$180,000 Building Planned 


By GMC in Memphis 


Construction of a one-story brick 
and concrete building approximate- 
ly 150 by 300 feet in area will be 
started soon by General Motors at 
S. Third street and Georgia avenue, 
Memphis. It will be a sales dis- 
tribution center for GMC trucks, 
parts and some accessories in 
southeastern region. The cost will 
be about $180,000. Employment will 
total 80 workers, it is anid. 


Southern Motors in Ga. 


To Build New Shop 


Southern Motors, 301 E. Brough- 

ton St., Savannah, Ga., has, an- 
nounced plans to construct a large 
garage and repair shop on the 
north side of Broughton St., where 
three old homes now on the site are 
to be razed. 
The project will cost approxi- 
mately $30,000, one source stated. 
The company also plans to beautify 
the present show rooms, it was an- 
nounced. east 


New Nash Dealer 


Kenneth Atkins and Thomas Pat- 
ton have formed a partnership at 
Camden, Ark., to handle Nash cars 
and parts. 


* * od 


GI Auto Mart Formed 
A business name has been filed 
in Buffalo for the GI Auto Mart, 
1279 Fillmore Ave., by Maurice D. 
Miller. 


Eleven Additional Outlets 


Named to K-F 


The addition of 11 sales outlets 
by Kaiser-Frazer was announced 


lows: 

Buck Conard 
Motors will han- 
die sales in Hunt- 
ington, W. Va. 
The firm, headed 
by George H. 
Conard, will dis- 
tribute the Frazer 
in five West. Vir- 
ginia counties and 
17 eastern Ken- 
tucky counties, and a retail dealer 
of the Kaiser in Huntington and 
vicinity. 

A two-story building at 529 4th 
Ave. is being remodeled for display 
ind sales. The firm will occupy ap- 
oroximately 20,000 square feet of 
loor space in the building. 

Conard has been in the automo- 
tive business since 1934. In 1945 he 
Secame a Reo truck dealer in 
Suntington. 

Meyer Motor Sales, Inc., headed 
by Charles W. Meyer jr., will be a 
listributor-of the Frazer in 35 cen- 





G. H. Conard 








E. w. Cain Cc. W. sr. 


tral Virginia counties, and a retail 
dealer of the Kaiser in Richmond 
and vicinity. While negotiations are 
under way to acquire a new build- 
ing, the firm is temporarily estab- 
lished at 104 S. Eighth St., Rich- 
mond. : 


Other officials include Joseph F. 
Meyer, vice-president; Bernard G. 
Meyer, treasurer, and Isabel T. 
Meyer, secretary. Charles W. Meyer 
sr., a pioneer auto and truck dealer, 
is chairman. 

Cain-Caillouette Motors will han- 
dle sales in Nashville. Headed by 

W. Cain and John Caillouette, 
it will distribute the Frazer in 34 
western Tennessee counties and 





ee SY 


Martin Jessee 


Guy Marsh 


five southwestern Kentucky coun- 
ties, and will be retail dealer of the 
Kaiser in Nashville and vicinity. 

A new building, 1500 Broad St., 
will occupy 10,000 square. feet of 


|| floor space: Adjacent to the new 


structure the firm will operate a 
service station and used car loca- 
tion. Cain-Caillouette has handled 
Ford in Nashville since 1923. Cain 
has been vice-president and gen- 


- |eral ® 
a - of Straten including basement, ‘ eee + the Ford dealer 


tral. Nebraska counties, and retail 























Dealer Roll — 


the Kaiser in Hastings and vicinity. 

The. is now remodeling 
a building at South street and Den- 
ver avenue for display rooms. Re- 


. | pairs amounting to $15,000 will pro- 


vide modern showrooms, sales 
offices and service department. In- 
side storage space for new automo- 
biles will total 10,000 square feet. 

Guy Marsh, veteran of 25 years 
in the automobile business, is presi- 
dent, Other officials include Doug- 





las Marsh, general sales manager, 
and Donald C. Marsh, general man- 


ager. 


Thomas-Farris Motors, headed by 


northeastern North.Carolina coun- 
ties, and retail the Kaiser in 
Rocky Mount and vicinity. 

Now at 300 N. Church St., the 


floor space. It also will be on north 
Church street. 

Whaley Motors, Inc., has been 
appointed in Chattanooga. The 
company, headed by U. K. Whaley, 
will be a distributor of the Frazer 
in adjacent counties of Tennessee, 
Georgia and Alabama, and a retail 
dealer of the Kaiser in Chattanooga 
and vicinity. The Frazer distrib- 





U. K. Whaley 


utorship includes 11 central Ten- 
nessee counties, four northwestern 
Georgia counties and two in north- 
eastern Alabama. 

At 410-412 Broad St., showrooms 
and service facilities‘in the Whaley 
building occupy 5,500 square feet 
of floor space. Another building, 
with 12,000 square feet of floor 
space, will be used for new car 
storage. Whaley is a former direc- 
tor of the Chattanooga Automotive 
Trades Assn. and from 1934 
through 1936 was sales promotion 
manager for the Tennessee division 
of the BAC Corp. From 1939 to 
1942 he handled sales of Ford cars 
in Chattanooga. 

Leonard Motors, Mobile, headed 
by Frank L. Hardy, an automobile 
dealer there fer the last 10 years, 
will be a distributor of the Frazer 
in six.southwestern Alabama coun- 
ties and 10 Mississippi Gulf coun- 
ties, and a retail dealer of the 
Kaiser in Mobile and vicinity. 

Dealership facilities occupy 18,000 
square feet of floor space in the 
remodeled building, 751 S.. Broad 
St. Other company officials include 
Lois M. Hardy, vice-president, and 
J. L. Busch, secretary-treasurer. 

Julian-Singleton Motor Co., head- 


C. B. Meyers 


ed by L. C. Julian and W. B. Single- 
ton, will be a distributor of the 
Frazer in seven Greenville area 
counties, and a retail dealer of the 
Kaiser in Greenville, S. C. and 
vicinity. 

Now at 1107 E. McBee Ave., the 
firm is planning to construct a new 
building for sales and service which 
will occupy 22,500 square feet of 
floor space. For the last eight years 
Julian and Singleton have operated 
an automotive supply business in 
Greenville and surrounding coun- 
ties. : 

Martin Jessee Motors, headed by 

W. Martin Jessee, will be a distrib- 
utor of the Frazer in 37 central 
Kentucky counties, and retail the 
Kaiser in Lexington, Ky., and vicin- 
ity. 
‘ Now at 360 E. Vine St., the firm 
is planning a new building with ap- 
proximately 14,000 square feet of 
floor space at 334 EB. Vine St. 

Jesseé has been in the automobile 
business since 1925. 

Green Motor Co., headed by Rob- 
ert R. Green, has operated a used 
car business and finance company 
for the last 10 years, and will be 
a distributor of the Frazer in 22 
Missouri and four Arkansas coun- 
ties, and a retail dealer of the 
Kaiser in Springfield and vicinity. 

Now at 447 8S. Jefferson St., the 
company is érecting a $75,000 
structure “at Jefferson and Elm. 
Other officials of the firm include 
Robert H. Green, executive vice- 
president, and Elbert H. Green, 
secretary-treasurer. 

Myers Motors, Inc., will represent 
the line in Duluth, Minn. The com- 
any is headed by C. B. Myers. It 
will distribute the Frazer in 14 
northern Minnesota counties, and 
retail the Kaiser in Duluth and 
vicinity. Headquarters are tempo- 
rarily at 216 E. Superior St. 

“Myers, president ana - general 
manager, has 25 years’ experience 
in automobile manufacturing as a 
production and sales executive in 
both the United States and Europe. 
Since 1933 he has been vice-presi- 
dent of Packard Minneapolis, Inc. 
Other Myers Motors officials in- 
clude M. S. Myers, vice-president, 
and Ey, .O. Wyman, secretary and 


treasurer. 
a * ~ 


Roanoke Motor Sales 
Roanoke Motor Sales, Roanoke 
Rapids, N. C., has been chartered 
to deal in automobiles. Principals 
are L. D. Hines and M. L. Jordan, 
both of Roanoke Rapids, and How- 
ard V. Bounds ir, of _ Weldon. 


Johnston Tractor Co. 


Johnston Tractor & Implement 
Co., West Memphis, Ark., has filed 
articles of incorporation. Principals 
are J. C. Johnston, West Memphis, 
resident agent; Hunt Singletary 
and Hazel Corder, Marion. 

* ” 


Elsworth DuTeau, for several 
years secretary of the alumni asso- 
ciation of the University of Ne- 
braska, has resigned and joined 
the staff of DuTeau Chevrolet Co., 
Lincoln, Neb. 

a ca * 


Bamberg Motor Co., Bamberg, S. 
C., has been chartered to deal in 
cars, trucks and tractors. Officers 
are C. F. Riser, president; Daisy 
R. Kearse, vice-president; Mrs. 
Baine F. Riser, secretary-treasurer. 
* * 


Alexander Motor Co., Durham, 
N. C., has been incorporated with 
authorized capital of $250,000 to 
engage in a general automobile 
business. Principals are 8S. P. Alex- 
ander, B. W. Harris jr. and Oscar 
G. Barker, all of. Durham. 

* 


0. P. Holt has been named man- 
ager of the 77 Motor Co. (Oldsmo- 
bile-GMC). He spent the past two 
and one-half years overseas. He 
formerly was with GMAC for six 
years. 

* 7 ” 

Robert L. Merz, honorably 
charged from the ordnance 
sion of the Army, has 
father, Harry Merz, 
Merz Sales and Service, High and 
Seymour streets in Muncie, Ind. 


Cooke Motor Co., Ky., 
capital $20,000, 


dis 
divi- 


Joe LeBlanc (Chrysler), Lafay- 
ette, La., is building an addition, 
50 by 90 feet, 
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Dealer 


Judd .Named Sales Head 
Of Burkett Motors 


Frank W. Judd, a veteran in the 
automotive industry last week 
joined Burkett Motors (Dodge- 
Plymouth), Hous- 
ton, Tex., as sales 
manager. Judd 
was formerly 
Consultant for 
Critical Produc- 
tion Materials for 
War Contractors 
in the 43 south 
Texas counties, 
He served also as 
chief adviser to 
Adm. J. M. Irish 
with the respon- 
sibility of expe- 
diting production of Naval Vessels 
in the Gulf Coast region and dur- 
ing the later months of the WPB 
was appointed manager of priori- 
ties. Before the war he was an 
executive in the sales department 
of the Houston branch of Ford. 

* * * 


Frank Judd 


Downtown Motors Opened 
By Spooner in Canton 


Downtown Motors, Inc., a new 
Ford dealership, has been opened 
in Canton, O., by H. W. Spooner. 
The firm has leased the building 
formerly occupied by Tillet Auto 
Storage. The adjoining building has 
been remodeled and will‘ be used 
for showrooms. 

Spooner was formerly with the 
general sales department of. Ford 
in Chicago, Detroit and Philadel- 
phia. Other officers are J. J. Jensen, 
sales manager; Howard Bair,’ ser- 
vice manager; Howard Gibson, 
parts department. 

+ + a 


Hawthorne-Wilkins Acquires 
Seattle Packard Building 


Purchase of the Seattle Packard 
Co. building at Eleventh and Pike 
streets, Seattle, together with com- 
plete renovation and remodeling 
which will cost in excess of $100,000, 
is announced by Hawthorne-Wil- 
kins Motor Co. (Kaiser-Frazer), 

The new corporation, headed by 
S. H. Hawthorne, will have approx- 
imately 40,000 square feet for sales 


and service. 
* * a 


Baur-Harrington Dealership 
Organized in Toledo, Ohio 


Bauer-Harrington Inc. is a new 
Lincoln-Mercury dealership in To- 
ledo. E. B. Durdel, B. S. Oechler 
and Alsan B. Loop are among in- 
corporators. Jack Harrington and 
Earl Bauer, of Chicago, connected 





A 





Doings 


with Ford Motor Co, for 15 years, 
are principals. 4 

A new building at Madison and 
2ist will be erected. The firm has 
its office at the Hililcrest hotel. 
Harrington was elected president; 
Bauer, treasurer and general man- 
ager. 

+ om + 


Nurse Gets First.Car 
Ray Lee Motor Co. (Mercury), 
Russellville, Ark., delivered the first 
1946 Mercury to Miss desse Faye 
Sorrells, recently discharged from 
the Army Nurse Corps. The com- 
pany determined some time ago to. 
deliver the first new car in this ter- 
ritory to a war veteran, and Ray 
Lee, owner, asked all prospective 

veteran purchasers to register. 

* 8 


* S 


Gas Dealers Pick Frey 

Henry Frey was reelected presi- 
dent of the Retail Gasoline Dealers 
Assn. of Milwaukee last week. Also 
reelected were: Ted Schumann, 
vice-president; Arthur Genner, 
treasurer; Robert E. Dunford, sec- 
retary, and Ray Kobs, Herold Lud- 


Modern merchandising is built on gasoline 
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Hatcher Motors 
Wayne Motors (Ford), 
Wayne, has been changed to 
Hatcher Motors, Inc. Graham C. 
Hatcher is president of the firm. 
* * x 


Coffeen Builds 
Coffeen Oldsmobile Co., Oklahoma 
City, is planning construction of a 
new home at its present location. 
The dealership is by 
Henry Coffeen, 
* a 


* rye 
Hilsen Chartered jised for the company’s farm ma- |B. Roberts, both of Asheboro, and 
Articles of incorporation * have | Chinery and ment depa Billie Kate Miller, of Greensboro. 
been filed. by Hilsen Sales Co. of |N- UL. Hailey The new ee = 
Spokane, Wash. Capital $10,000, In- | Will be completed this amen. |. Waynesville Auto Parts, a ‘new 
cluded as incorporators are John : 7. Se = ae ae a, firm, has opened at 
‘A. Pring, Dishman, Arthur Hilsen| Bolger Motor Co., Mount Vernon, | Waynesville, N. C. Frank Under- 
and Elizabeth Hilsen. The firm | Tex., was damaged by a $40,000 fire | wood and Rufus Carswell are part- 
will deal in airplanes. last week. ners. Underwood has been a parts 

Pre Re a manager for 20 years. Carswell re- 

Hailey Motor Co. (Ford), Rogers,| Noah Roberts Motors, Asheboro, | cently received his discharge from 
Ark., has begun construction of a 
new brick building to house its dis- 


N. C., has been incorporated with |the Army. 
lay rooms, office and repair shops. 
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cipals are J. Noah Roberts, Marie | why not use "em? See inside backcover. 
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automotive transportation. The dairy and bakery 
industries are built on it. Groceries, laundries and 
countless other businesses thrive on it. And all 
business benefits when transportation is improved by 
the development of better engines and better gasoline. 

For over twenty years oil refiners have been using 
Ethyl antiknock fiuid to help produce increasingly 
better gasolines. Each improvement in gasoline qual- 
ity has made possible the design of more powerful, 
more efficient engines. In turn, this combination of 
better engines and better. gasolines has helped to 
lower transportation costs. 

Because fuels, engines and lubricants are so closely 
related in use and development, Ethyl engineers have 


— is hardly a business that doesn’t depend on 


always worked closely with the technical people of 
petroleum and automotive companies. Today we are 
expanding our research and service facilities still fur- 
ther so that we shall be able to offer more help than 
ever in the big, overall job of providing better, more 
economical transportation for everyone. Ethyl Corpo- 
ration, Chrysler Building, New York 17, New York. 
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A ten-year report 


- AVERAGE MONTHLY NET PAID CIRCULATION 
1936 1937 1938 1939 1940 194) 1942 1943* . 1944** 1945** 1946** 


as ae 
TLERTT TTY 
See 
lee | 
700,000 CIRCULATION 
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* Includes six months School Circulation 
%*%& Includes Schoo! Circulation The steadily mounting circulation of POPULAR SCIENCE 


{Taken from A.B.C. Reports) ; MONTHLY gives ample evidence of its place in the minds 
of the public. @ Its mounting advertising revenue estab- 
lished its place in the thinking of advertisers and those | 
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on progress 








TOTAL GROSS. ADVERTISING REVENUE 
1939 1940 1941 

$1,500,000 
1,400,000 

1,300,000 

1,200,000 

1,100,000 

1,000,000 

900,000 


800,000 





(Taken from P.1.B. Records) 
agents who know by evidence and experience the. value 


of the primary market it covers. ¢ “The shape of things 
to come” should make the next 10 years even more 
exciting for both readers and advertisers. : 


Circulation 
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Ethyl Plans ‘Refreshers’ 
For GI Personnel 


Ethyl field engineers and research 
laboratory staff members who have 
been on military leave will be 
brought up to 
date on the cor- 
poration’s present 
activities and 
projected plans 
by a series of re- 
fresher courses to 
begin soon in the 
research labora- 
tories in Detroit. 
They will be in 
charge of Ray- 

be ‘ mond R. Faller, 

Ray Faller who recently re- 

turned to inactive 

duty as lieutenant commander in 

the Navy and has been appointed 

manager of employe relations at 
the Detroit research laboratories. 


Although the refresher courses of 
two weeks’ duration each are plan- 
ned primarily for field and tech- 
nical men who have been in mili- 
tary or governmental service, the 
series will be open also to other 
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members of the sales and technical 


service staffs. 


* * * 


Kerndt Joins Hartwell 
In Sales Position 


Al H. Kerndt has resigned from 
Bendix Products to join Hartwell 
Engineering Corp. For the past 10 
years, Kerndt has been manufac- 
turer's sales representative for 
Bendix, operating out of South 
Bend. Prior to joining Bendix near- 
ly 20 years ago, he was with Stu- 
debaker for 10 years. 

He will represent Hartwell in 
Michigan, Indiana, Northern Ohio, 
western Pennsylvania and western 
New York. «4 Z 
* * -* : 

ie Atop Sh bie Ma. 
Kelvinator Names Philipp 
A Vice-President 


Dr. L. A. Philipp, chief engineer, 
Kelvinator division, Nash-Kelvina- 
tor Corp., has been elected vice- 
president in charge of engineering, 
Kelvinator division, George 
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NASH PARTS and service field moares are 


out the Southeast. Above is a group of 


—, pone from eee south Georgia,” 
seuss and analyze impro 
} conducted by C. 


dor. The meetings were 
i ee Orie 


‘service 


quarterly meeting held in Detroit, 
also reelected all officers. 

Dr. Philipp joined Kelvinator in 
1927 as director of research, after 
lengthy research fellowships at the 
University of California and the 
University of Michigan, where he 
received his Ph.D. degree in 1925. 
He became manager of the Detroit 
plant of Nash-Kelvinator in 1937, 
and two years later became chief 
engineer of Kelvinator. 

a ~ 


K-F Apoints A 
Chassis Engineer 





W. J. Allard 





being held at key points through- 
ice managers and other ser- 


who ered in J: 
te fa the 1946 Nash 600 and 
L. Alexander, manage 


y zone r; 
Charles D. Burden and Ed Harrell, 


Frazer was announced last week by 


vice - president in 
charge of engi- 
neering. 


Allard was with 


Ford for more 


than 15 years as 
a chassis engi- 
neer, and was in 
charge of many 
phases of chassis 
development 
workon Ford 
and Mercury and 
the Ferguson 


Mason, president, announced last] The appointment of W. J. Allard | tractor. During the war he was en- 
week. The directors, at a regular as chief chassis engineer of Kaiser- gaged in engineering work on the 
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YES! in shopping for shoes, or automobiles, their 


buying ideas are different—which is why, to reach 


women with the facts that interest them, your best 


buy is the magazine which reflects their ideas best. 


THE MAGAZINE WOMEN BELIEVE IN 




















_| when he replaced 

















Pratt & Whitney aircraft engine 
and the Sperry gun director. Before 
joining Ford in 1929, Allard served 
with Dodge and Packard. 

* 


* * 


Safety Step Appoints 
Lenzi to Sales Post 


Don L. Lenzi, former sales man- 
ager for Robert H. Clark Co., Los 
Angeles, has been appointed Atlan- 
‘tic Coast branch 

manager of Safe- 
ty Step Sales Co., 
1017 S..La Brea 
Ave., Los Angeles. 
He will supervise 
the distribution of 
its folding steps 
for trucks and 
trailers manufac- 
tured under the 
trade name of 
Saf-T-Step. 

Don L. Lenzi Branch offices 

and warehouse 
accommodations are being estab- 
lished at 1922 Raymond Commerce 
Bldg., Newark, N. J., where busi- 
ness will be conducted in the 13 
Atlantic Coast states and the Dis- 
trict of: Columbia. Dealer outlets 
will be made with truck and trailer 
dealers, and body builders. 


* * 


Chrysler Names Kelley 


Resident Attorney 

K. T. Keller, president of Chrys- 
ler, announced last week that Nich- 
olas Kelley jr. has been appointed 
resident attorney. 
He has been act- 
ing resident at- 
torney since 1942 


L. L. Colbert, who 
since that time 
has been general 
manager of the 
Dodge - Chicago 
plant and, more ‘ 
recently, presi- a’ 

dent of Dodge. es 

Kelley, a gradu- N, Kelley jr. 

ate of Harvard 

Law school, has been with Chrysler 
for 10 years and is an officer and 
director in several of the subsidiary 


companies. 
* * ck 


Twenty Years at Goodrich 
Completed by Fairbairn 
Donald Fairbairn, manager of the 
Detroit district of the industrial 
and automotive products division 
of B. F. Goodrich, 
has completed 20 
years with that 
organization. A 
graduate of the 
United States 
Naval Academy 
at Annapolis, 
Fairbairn joined 
the company in 
' 1926 and for 15 
years was a sales 
engineer in the 
Detroit district. 
During the war 
he was in Los Angeles as manager 
of war products for the automotive 
and aviation industries on the coast 
and returned to Detroit last year 
in his present post. 
* 4 





Don Fairbairn 


Surbrook Promoted 

H. W. Surbrook last week was 
appointed comptroller of Detrex 
Corp., Detroit, manufacturers of 
industrial cleaning machines and 
materials, and drycleaning equip- 
ment. He is a graduate of the Uni- 
versity of Michigan. 
7 + * 


Lynch in C of C Post 


John W. Lynch, who formerly 
represented Pontiac in Texas, New 


| Mexico and Oklahoma, has been 


named secretary-manager of the 
Chamber of Commerce, West Mem- 
phis, Ark. 


* * * 


Hilgemeier Heads Sales 


Following their recent announce- 
ment of a ‘completely new line of 
“Hampton” A-C Arce Welders, 
Hampton Electric Mfg. Co., New 
Kensington, Pa., 


rejoined B. F. it was 
announced oseph A. Hoban, 
merchandise r the Tire 
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McCabe Promoted 


By Tide Water Oil 


Eugene F. McCabe was appointed 
general sales manager of the east- 
ern division of Tide Water Associ- 
ated Oil and a 
number of other 
executives have 
been promoted to 
higher positions 


of the eastern op- 
erating commit- 
tee, announced 
last week. New 
assistant general 
sales managers 
are R. D. Rogers, 
William S. Whelan and Dartiley E. 
Hoffman, who, with Dr. L. W. Par- 
sons, export sales manager, will 
serve as members of the eastern 
sales committee under the chair- 
manship of McCabe. 

McCabe has been with the mar- 
keting department for 24 years, fol- 
lowing a course at Dartmouth, a 
year in France with the U. S. Ma- 
rines during World War I, gradua- 
tion from the Wharton School of 
Commerce and Finance of the Uni- 
versity of Pennsylvania and a 
training in refinery operations in 
the Pennsylvania oil fields. 

Frank J. Weess, formerly man- 





accessories, has been placed in 
charge of the entire New England 
territory with headquarters in Bos- 


G. Sloan jr., formerly sales man- 
ager in charge of the New York 

metropolitan department. 
Rush F. Carrier, formerly sales 
for the northern New 


New York state including New 
York city. 


* o * 
Wheels, Inc., Appoints 
Ingham in Albany 

E. 8S. Ingham, for the past 20 
years associated with Budd Wheel, 
Firestone Steel Products and Mc- 
Cord Radiator and Mfg. Co., was 
recently appointed branch man- 
ager at Albany, N. Y., for Wheels, 
Inc. 

In his new position, Ingham is 
planning the erection of a new 
building to serve the increasing re- 
quirements for space and other fa- 
cilities resulting from the expand- 
ing activity under his direction. 


* * * 


Carboloy Shifts Personnel 


Several changes in field aoe en- 
gineering personnel have nm an- 
nounced by Carboloy Co., Inc., De- 
troit. F. J. Staroha, formerly in 
Milwaukee, has been transferred to 
the Chicago office of the company, 
as has E. Monacelli, who was for- 
merly located in St. Louis. 

Replacing Monacelli, C. W. Pow- 
ell, formerly of Carboloy general 
sales department, has been trans- 
ferred to St. Louis. R. B. Lewis, 
service engineer at the home office, 
has also been transferred to Chi- 


cago. 
6° * * * 


Reo Appoints Zimmer 


As Works Manager 
Appointment of A. W. Zimmer as 
works manager of Reo Motors, 
heading all manufacturing and pro- 
duction, was an- 
nounced last 
week by H. E. 
Hund, president. 
Zimmer was fac- 
tory manager 
from 1938 to 1940, 





He is a life-long veteran of auto- 
motive manufacturing. He was 


Packard, 

General Motors Truck and Allison. 
He began as a machinist and tool 
and die maker. For 13 years prior 
to joining Reo, Zimmer was super- 


Auto Personnel 


intendent of manufacturiig for | Formed Under Hollowell Oldham & Oldham , baa 
Yellow Truck & Coach, engine di- In keeping with the company’s Albert H. Oldham, First Central Whitaker Promoted 
before 1942, he was active in the |operations, Dayton a otert noubesd the cupien’ ot Ong, Vers lane culaeeean ie ' 































member of several All - American|®im Assn. in Chicago, John F. 





and in 1945 came to Ford in the |& Co., St. Louis. The board of di-|ard Brands for four years prior t& 
industrial relations division. one was increased from seven | his ris ‘headuarters at 11, | 
* * * to X . “* , 


Dayton Rubber Export Co. sen 4, | Pl, New ° ; ty. wt ; 







been formed as a separate |L. Oldham and the formation of the | manufacturing of | bie 
of an 


Dayton Rubber’ Mfg. |partnership of Oldham & Oldham ecto ME 
mimoer PES: Hor. the practlod Ot patent, trade: [7 nn er a. | 


mark and copyright law. The firm ; baie 

Irwin, All-American, Heads ed by Himerich 1. Hellooell: ois |is also located in the Society for Reeves Appointed _ 
Lincoln Labor Relations has heen named vice president wna [Savings Bldg., Cleveland. Robert Lee Reeves has the 

Donald E. Irwin last week was| managing director. Hollowell, for- ; 
appointed industrial relations man-|merly a colonel in the Army Gen-| GM Diesel Names Boyd | fax’ 200d"sch Co. following neatly 
ager of Lincoln, according to T. W.jeral Staff corps, has had : 
Skinner, general manager. Irwin’s|wholesale and retail experience} V- C. Genn, general sales man- wee ae 
appointment, Skinner said, is in|with Goodyear, Firestone and | ager of Detroit Diesel Engine divi-| William H. Herron, controller of 


iijGa eS Replacement Tire Sales rision of 


nounced the appointment of King | elected to membership in the Con- 


Henry Ford II, to direct all phases * * *¢ 
D. Boyd as district manager of |trollers Instit America. 
of the Lincoln operations from the | Creqmer Chosen President sotebloatie industry sales in the rape 


Lincoln plant. Guif Coast ion. d will be| Advance P Castings, Inc., 

Irwin graduated from Colgate|O/ Wheel and Rim Assn. located in seat Te idzookiya, N. ¥., has ennatmesd tie 
University in 1936. He played fylk| At the twenty - second annual Ce ne appointment of Alfred F. Gauron 
back for Colgate and was named a | meeting of the National Wheel and Dolan Joins Dayton as field engineer for the New Eng- 


; district headquarters 
Creamer, of Wheels Inc., New] Appointment of Eugene Dolan to tase on ™ 


Se Soloed tha each his graduation, | Yori, was elected president. Other |the New York city sales office of co. Ss 

ngton Redskins. |oficers are Fred W. Dennerline, | Dayton Rubber Mfg. Co. was an- 

After leaving the insurance busi-| vice-president, Indiana Wheel & | nounced last week. Dolan, a mem-| James Ferguson has been ap- 
ness, he served a short time in the/Rim Co. Indianapolis; H. M.|ber of the Marine Corps for 33|pointed sales manager of General 
Federal Bureau of Investigation, | Young, treasurer, Borbein - Young ' months, was connected with Stand- | Box Co. 
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All over the world, in evpry form of transportation, in the air on the land, on the 
sea and under the sea, B¢ndix Starter Drives are acclaimed most dependable— most 
_ adaptable—and most economical. Over sixty-five million installations underscore 
their widespread acceptance. 
In the field of automotive transportation, Bendix not only helped to pioneer the 
self-starter more than thifty years ago, but through the years has developed many 
outstanding improvemenjs in starter drive performance and design. 


For a solution to postwar| starting problems, the automotive industry can look with 
assurance to Bendix —spécialists in every type of starting. 
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"haces cag 
AUTOMATIC —Startix, or “Switch-Key” starting, is the simplest form 
of automatic starting. Its strong points of “‘user-acceptance” are ease. 
of operation (once the ignition key is “on” Startix is in automatic 
control of your engine) . . . and that the engine is kept running at 
all vital times—heavy traffic, on hills and railroad grade crossings. 


It is engineered to provide just the right time interval between 
engine stop and re-starting. It entirely eliminates the starter button 
oak positively prevents accidental starter engagement. 
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Automotive Patents 


Come The patented governor has conte 
for 10 cents each : the Com- mospheric air vent that ‘controls the 
e. 
missioner of Patents, Washing- eave c.s 


- 1 Mech- | 
ton 25, D. O. 2,393,557—Vehicle a Contes Moe , 


copies of the 


pe ee ee F dye jure He ate, 0. assignor to Acrotorque 
ower ° 9 | Co. veland. 

South Bend, assignor to Bendix is patent relates to a hydraulic 
tion South Bend. ott which “is individually connected to 


- 
The t relates to a fluid pressure 
power system having a power 
linder and an opera’ valve each 
which contains a contro chamber. 


wheel drives on opposite sides of the 
vehicle so that one drive may be accel- 
erated in relation to the other. 





79—Method and Means for Sav- ;  <Onallbae-Oldamedil é 

BvSOrie Sos oe ing Fuel in ‘nternal-Combustion = on that, w ‘tive ae tom one of the west sone dealer establishments I in York 

inder Piston snd Valve Mechanism— | ¢ines — Abraham Weiss and Joseph | Pa.'w'y. Grove, president, got his first dealership in 1907. He is past presiden 
ramer, ‘2. . ork. Deal . Rece urchased 

of this engine has open-| The’ patented control method auto- | Of the York County Autom gotta vomng —, De ot tect, with 


adjoinin ro) and will build a modern. building 90 feet by 
h rtain speed and | ® hawreele loving @ capa ity for 20 cars. The — building, shown in the 
the engine reac one is Speed and | picture, will be revamped and used entirely for the parts and servicing depart- 
bog on Te phon mali ay c ments, D. Ray Yost, of the sales Gopartenant, and Earl Kempf, the present ser- 
* @ desired point. vice manager, have recently returned to White Rose. 


en ion, Toewkh “Sen a eben 2,393,793—Hydraulic Extensible Valve 
Beeaix me’ Cer pg ry cane _ Orval W. Meth, Sacramento, 
*, at covers an adjusting device alif. 


wherein See of members have 


The piston 
ings in its head and a disc-like valve | matically opens an exhaust valve when 
member rests over such head. A fuel 
distributing member extends through 


the valve member. : 


¢: (C528 
2,393,732—Garbage Truck — Valentino 
L. Balbi, South San Francisco, Calif. 
The patented truck has a receiving 
hopper on a ne eng. Pe sore 
conveyor extending from 
with ocking means beter srovkaes te a discharge point within the truck 
position the members with relation to body. Dae as 
r. 


each othe 
. * 2,393,735 — Lock-Ring Positioner for 
— Governor — Elmer Olson, Bearings—Reginald RB. Beezley, Mi 


iem- 
his. 

agiigacrs te George. Holley |. A stabilizer for temporarily position- 
orci cant olley. ing a normally loose holding ring in a 


Tht 11 the Time oR 


shaft and bearing assembly is 4dis- 
closed. It is formed of compressed lu- 
bricating materials and breaks up upon 
operation of the shaft. ‘ 


2,393,749—Internal-Combustion Engine 
—Anthony Cadella, Fairfield, Conn. 
In the engine, a sleeve extends 


The patented extensible valve is de- 
‘signed for use with a cam and valve 
associated with an oil line found in the 
block of an internal, combustion engine. 


2,393,8383—Engine Lubrication System 
—Edward C. Steiner, Fairlawn, N. J., 
assignor to Wright Aeronautical Corp. 
A pressure lubrication system having 


through the cylinder head in align- 
ment with the piston, and a spring 
received 


mounted piston is in the 


sleeve. 






Bendix-Westinghouse pioneered Auto- 
motive Air Brakes and has manufactured 
more of them than any one in the industry. 
When you specify equipment for your 
new vehicles parse He PThe best seiko 
is Air—and the best Air Brake is Bendix- 
Westinghouse. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHIO 


Get started right next time you 

order hauling equipment—make 
Bendix-Westinghouse Air Brakes a 
“must” on your order. . 


For when it comes to brakes there is no 
uestion about it—the best brake is Air. 
here safety is paramount, where hauls 
are toughest, where time means — 
you'll find Air Brakes almost exclusively. 


% 





AUTOMOTIVE AIR BRAKES 
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stem . The 
ven | the iubrisatha exe 
al motor. 
2,393,834—En, Lubrication System 
—Edward C. Oklahoma 


assignor to Wright Aeronautical Corp. 
In this system, a normally re- 
turns oil to an oil supp: y tank during 
uke inne waneen. topes wee 
Oo 8 -up r, au 
Searaily, after the engine is stopped. 


2,393,594—O; tion of Internal-Com- 
Engines — Clyde. 0... Davis, 
Wosdb J; secigner to B. Edu 
Pont de Nemours & 

t covers the 
ammonium ni 
ammonia as com bustion | 


of a solu- 
in liquid 


2,393,623—Automobile — Gustave Ehr- 


enberg, Philadel 

A is having a yoke at one end 
is disclosed. The yoke carries spring 
means for supporting a motor, power 
transmitting connections, and a power 
transmitting axle. . 


2,393,655 — Barricade Teeveuieg Be- 


vice for Motor ee 


» Everett, Wash. 

This vehicle has a transversely dis- 
posed reel on its front end and the reel 
releasably es a substantially 
as wide and long as the, vehicle. 


2,393,660—Air Cleaner—Joseph B. Se- 
bok, Detroit, assignor te Houdaille- 
Hershey Corp. 

In the patented air cleaner, a baffle 
is provided to prevent liquid in the 
cleaner’s sump from entering the filter 
means when hi cleaner, is tipped. 


2,393,667—Engine—Alfred E. Walden, 
Detroit, assignor to Briggs Mfg. Co. 

This engine has a rotatable valve and 
a body within’ which the valve rotates. 
The body has oil inlet and outlet con- 
duits and a zig-zag oil groove is formed 
on the valve with portions thereof con- 
necting to the oil conduits. 


2,393,852 — Two-Cycle Internal - Com- 
— Engine— B. Yingling, 


oO. 

Yingling’s engine is reversible, two- 
cycle and multicylinder and a rotary 
blower is provided for supplying air 
to the cylinders. An exhaust turbo- 
supercharger supplies compressed air 


to the blower. 
* s * 


2,393,859—Torque Converter — Joseph 
Jandasek, » assignor to Bendix 
Aviation . ‘ 

A fluid drive is covered in the patent, 
and it includes an impeller and a tur- 
bine-driven thereby, which combine to 
form a channel. A shiftable auxiliary 
impeller and a shiftable reaction mem- 
ber may be moved into the channel to 
vary the torque ratio. - 


2,393,862—Fluid Transmission — Ray- 
mond J. Miller; Detroit, assignor to 
Bendix Aviation Corp. 

The fluid transmission has means on 
its turbine and impeller adapted to co- 
operate to vary the blade area of the 
impeller. 


ae * ” 


2,393,872—Fuel Injection En g in e~ 
aoe Freeman Sanders, Leeds, Eng- 
and. 

The patented engine has a cylinder 
head having an inclined lower surface, 
a piston with a correspondingly in- 
clined upper surface, and a special off- 
set addition for the combustion cham- 

r. 


2,393, — Hydraulic Transmission 
Control—Lyman C. Blair, Houston, Tex. 
Blair's patent covers the combination 
of a combustion engine, a pump driven 
by the engine, a hydraulic motor 


driven b ie pump, and special con- 
trol saaene for ° the dissharge 
rate of the pump changed engine 
ane * * * 


ion eon Filter—William L. Clay, 


0 oma ° 

This filter has.a rigid cylindrical cas- 
ing, a central tube, and fabric casing 
with filtering material therein sur- 
rounding the tube. ° : 
atieitamaetes Gat — wien 

ord, lwyne as or 
Milford 'E. Filks ‘and William A. Mul- 
'o 

A friction clutch using. a pair of 
spring retracted semi-circular clutch 
elements is revealed in the patent. 
cial lever and wedge means control the 
clutch elements. ‘ “ 

2,393,942 — Vehicle Atmospheric Sus- 
= System — William H. Taylor, 

roit. i : : 

In this patent, a plurality of pairs of 
levers are conn on one side of 
their fulcrums to the extremities of an 
ex ible c ber and, on the other 
side of the fulcrums, one lever to the 
vehicle body and one to the wheels. 


Highway Officials 
Study Wage Scale 


WASHINGTON. — State highway 
officials last week launched a na- 
tionwide study of salary scales 
among several classifications of 
personnel in highway departments 
as the first step in a program of 
reorganization. 

The project will be carried on by 
a special committee of the Ameri- 
can Assn. of State Highway offi- 
cials. The problem of recruiting 


.| new blood in highway departments 


is becoming increasingly serious, 
according to Public Roads Commis- 
sioner Thomas H. McDonald. Some 
chief engineers get only $4,500 a 
year, with beginning pay for engi- 
neering personnel as low as $900. 
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Rulings Given on OPA, Tradein Charges . . 
Reference to High Court Decisions 


Seen As An Aid to Dealers 


. By Leo T. Parker 

CINCINNATI.—Seldom have the 
higher courts decided so many 
important law suits of interest to 
automobile dealers as have been 
decided the past few weeks. 

It is well recognized that no one 
person can absorb “all” legal 
knowledge. However, “short cuts” 
are practical by reading “briefs” of 
new law suits. Readers who + vain 
details of any particular case may 
refer to the citation and read the 
complete decision in any good 
library. Readers should clip these 
outstanding higher court decisions 
for future reference to win un- 
avoidable law suits, and avoid 
similar litigations. 

Contract Not Recorded 

A contract recorded in any state 
is valid in all other states. How- 
ever, failure to record either a 
mortgage or conditional contract 
may cause the seller serious finan- 
cial losses. 

For illustration, in North Amer- 
ican Acceptance Corp v. Meeks, 20 
N. W. (2d) 504, reported January, 
1946, the testimony showed that a 
dealer named Beard in Peoria, Ill, 
purchased a car from Merry Motor 
Co. of St. Louis, Mo. He took from 
Merry an assignment in blank of 
the Missouri certificate of title to 
car which had been issued to Wm. 
L. Frick and by him assigned to 
Merry. 


ance $1,150 

Neither the note n 
contract was recorded in 6 
By mistake Ice was issued a certi- 
ficate of title showing the 
subject to no liens or encum- 
brances. 

Later Ice sold the car to a dealer 
in Omaha, and received 
Beard learned of this sale he sued 
the dealer in Omaha to gain posses- 
sion of the car. 

The higher court refused to ren- 
der a verdict in favor of Beard, 

saying: 


eS ee ee ae 
true owner of the automobile al- 


mobile business in 


‘a car to Hunt under a conditional 


sale contract but did not deliver to 
Hunt the certificate of title to the 
car. Hunt then sold the car on 
conditional sale, and sold the condi- 
tional sale contract to a bank. The 
— court held in favor of the 
. This court said that failure 
oe th the Chicago dealer to give the 
certificate of title to Hunt with lien 
notations thereon, resulted in the 
bank being an innocent party. 
Therefore, it is quite apparent 
that if the seller of an automobile 
purposely, us unintentionally, or oth- 
anything likely to 
aden 7 Oteae to believe that an 
encumbered automobile is unen- 
cumbered he forfeits his lien. 
Tradein Allowance 


According to a late higher court 
decision a seller of an automobile 
who fails to comply with OPA reg- 
ulations may be heavily 
although he acted upon incorrect 


drive. The price of the au- 
tomobile, sold with a written war- 
ee was $1,393.75. 


Ford. two-door sedan for which he 
allowed $493.75. The ceiling price of 
the tradein car was $715. 

The contention of the Adminis- 
trator was that there were two 
types of overcharge in the transac 
tions: First, there was an over 
charge of $278.75 by reason of thi 
fact that no written warranty was 
given to the purchaser by the deal- 
er. The other type of overcharge 
was $222 resulting from the deal- 
er’s failure to give the purchaser 
the full, reasonable value allowance 
for the Ford. 


OPA convicted the dealer and 
penalized him $750. 
Not Necessary 
Many states exempt from taxa- 
tion “tools or instruments neces- 


sary to the calling or trade” of the 


used by 
a railroad car repairer for his and 


his employer’s convenience was ex- 
empt from taxation as a tool or 
equipment “needed” in his work. 
The higher court. held in negative, 


not be extended to mean neces- 
sity.” 


On the other hand, see Hamner v. 
Johnson, 135 So. 77. In this case the 
higher court held that school buses 
are “necessary” to operators en- 
gaged in the trade of transporting 
school children. 


And in Webb v. Larcade, 134 So 


292, the higher court held that au- | decision a mutual insurance com- 


Robertson, 146 So. 339. was shown that the 
M It-Yourself, Inc. 





res 


purchased 
According to a late higher court |the Central Mutual Insurance Co. 


os 


—— Satteh to. 
| WIRE & CABLE 
Built by the organization that makes 


complete electrical systems for many 


of America’s finest cars, trucks 


and tractors. 


MONEY 
CANNOT BUY 
BETTER 


WIRE ANO CABLE 





{Continued on Page 38, Col. 1) 
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New Time-Pay Plan Set 


For Harvester Sales 


eee es A plan for local bank; finance such sales 
financing of installment sales of | banker.” 
the company’s products sold 
through dealers (farm tractors and 
equipment, motor trucks, and re- 
frigeration) was announced last 
week by International Harvester as 
a guide for bankers and dealers in 
anticipation of a substantial re- 
vival of time sales following upon 
resumption of full-scale industrial 
production. 

No dealer is obligated in any way 
to accept the plan. 





is the local 


Major advances in agriculture, 
the company points out, have still 
further improved the farmer’s 
long-established position as a de- 
sirable credit risk. Typical of 
these advances are: diversifica- 
tion of crops, introduction of new 
crops, widespread growth of live- 
stock raising, significant develop- 
ments in power farming and the 
consequent increasing of effici- 


ency of farm machines. 
F. W. Jenks, Harvester vice-pres- 


As a result, many bankers have 
comes eee a companys come to realize the possibilities of 


attitude as follows: sales of agricultural power and at- 


“Tate «aang eee tachments, motor trucks and re- 
rnational frigeration equipment to farmers 
manufacturing and selling organi- i eatvadie- 3 

zation. We have for many years|®* ® Source of desirable loans. 
financed time sales where neces-| Time sales of motor trucks to 
sary as an aid to sales. We believe, | commercial users have, of course, 
however, that the logical man to/long been recognized by finance 


L. M. WARD, Pontiac’s assistant 
his trading area 


general, os na 0 ie ee Some of 
since his appointmen: meeting 
Above are Clebte ht to 


dealer 
in San Franaiee week. to ett) Ward: d A. Carleson, 
iistributor, Sait Lake City, Utah; George Francisco 
Chapman, “ham Weanaiecs tone manager, and Eb Well, 0 Oakland deale 


— = 4 
companies and many banks as a|Barium Steel Acquires 


source of profitable loans. Jacobs, Kermath Firms 

To the dealer it is a sound and NEW YORK. — Barium Steel 
convenient form of financing, and Corp. has acquired control of Re- 
provides closer contact with his lo-| public Industries, Inc., it was an- 


cal banker, who is the financial | jounced to stockholders last week. 
adviser of the community and pos-| ft is the fourth acquisition made 





ment of the financial ability of the | policy for expanding in related and 
applicant for credit, he added. diversified lines of industry. 





SUPERCARGO 


La 


| 8 angen you like to be a distributor for American 
Bantam heavy-duty SUPERCARGO TRAILERS? Some 
-well located trade areas are still open. Substantial firms 


with previous trailer or automotive experience, corpor- 





ations or individuals seeking investments in this profitable 


TRAILERS 


field are invited to write us at once. 





AMERICAN BANTAM CAR COMPANY - BUTLER, PENNA. 


sesses the credit information need-'| }, 
: y Barium Steel in the last 18 
ed for prompt and intelligent judg-|months under the corporation’s 
















|Nash Continues 
Trai Schools 
For Shop Chiefs 


DETROIT. — The second major 
phase of an intensive postwar Nash 
service training program in the 
field, is being conducted in 28 zones, 
it was announced last week by H. 
A. Lotz, Nash parts and service 


manager. 

The field service schools followed 
a series of courses held several 
months ago in Milwaukee, where 
district service managers from the 
28 Nash zones took a refresher 
course and studied engineering im- 
provements made on the 1946 
models. 

The third phase of the program, 
to start Apr. 1 in the 28 zones and 
Canada, will cover engine tune-up 
and a study of the latest develop- 
ments in servicing and repairing 
the single-unit, Nash 600 body. 

Detailed service demonstrations 
were conducted in the past few 
months in 135 separate schools held 
in the 28 zones, Lotz said. Similar 
training courses will be given 
shortly in Canada. 



























|Firm Is Set Up 


To Build Super 
Hydraulic Pumps 


DETROIT. — Incorporation of 
Superdraulic Corp. for $2 million to 
build a hydraulic pump termed 
revolutionary by its designers was 
revealed here last week. 

Harry L. Wise, president of both 
Superdraulic and its parent com- 
pany, Hydraulic Machinery Corp., 
predicted that developments in hy- 
draulics will revolutionize automo, 
tive and other major industries in 
the next few years. 

He foresees fully automatic hy- 
draulic drives for cars and trucks 
in two to five years. 

Driving power would be a high- 
powered hydraulic pump driven in 
turn by the conventional automo- 
bile engine. The system connects 
with a fluid motor on each wheel. 

So far tests have shown that hy- 
draulic pressures are high enough, 
but that too large an amount of 
fluid is required to drive the ve- 
hicles. 

Superdraulic Corp. plans to build 
a new plant at Miller and Ford Rds. 
The parent company is already pro- 
ducing the pump, which was an- 
nounced recently. 


Haas Elected 
In Cleveland 


CLEVELAND.— (UTPS) —Cleve- 
land Automobile Dealers’ Assn. has 
named the following new officers: 

Arthur Haas, Downtown Chevro- 
let, Inc., president; Fred G. Barker 
jr., Forest City Motor Car Co., first 
vice-president; Norman G. Elnor, 
Birkett L. Williams Co., second 
vice-president; Charles L. Brink- 
man, Brinkman Nash Sales, Inc., 
treasurer; R. Earl Burrows, secre- 
tary-manager of the trade associa- 
tion, is secretary of the trustees. 


Las Vegas Addition 
The addition to Las Vegas Mo- 
tors (Chrysler), Las Vegas, N. M., 
is nearing completion, Charles N. 
Hilton announced last week. 


READERS 


Readers are what it takes 
to make a successful maga-_ 
zine. We've got lots of them 
—715,000.Andthey're good 
readers, too. All 715,000 of 
them are members of the 
Order of Elks. And they love 
The Elks Magazine. 
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Crackdown on Lax Workers . 


AUTOMOTIVE NEWS, 


Wildcat Strike Curbs 
Feature Ford Contract 


DETROIT.—Ford Motor Co. and , pay rules and extend overtime ben- 


the UAW-CIO agreed last week 
upon severe penalties for wildcat 
strikers and 
workers who fail 
to maintain nor- 
mal productivity. 

The agreement 
features the first 
postwar contract 
between the com- 
pany and. union. 
The contract, 
which is being 
ratified by the 
Ford locals, was 
signed Wednes- 
day after three 
months of negotiations. 

In drawing up the terms of the 
company security plan, Ford’s pro- 
posal to fine both striker and union 
for illegal walkouts was dro 


J. 8. Bugas 





efits to include six specified holi- 
days. In reckoning vacation pay, 
sickness of three to 90 days will 
not be counted. 


The contract was praised by 
both chief negotiators, John 8S. 
Bugas, superintendent of Ford 
labor relations, and Richard T. 
Leonard, head of the UAW’s Ford 
department. 

Declaring that the contract is 
“indicative of improved labor rela- 
tions,” Bugas said: 

“The negotiations which have 


been in almost continuous session | 


since Nov. 20 consisted of hard 
bargaining, but they were always 
maintained with a constant inten- 
tion and determination to reach 


The UAW claimed that such = ore: agreement on all issues.” 


posal would violate the wunion’s 
security. 


The company consented to “back 
up” the retroactive date of the 18- 
cent-an-hour wage increase to Jan, 
5 at the union’s insistence. Ford 
had proposed that the retroaction 
take effect as of the date 30 days 
before the contract was signed, or 
Jan. 26..It was on Jan. 26 that the 
wage agreement was reached. 

Other highlights of the contract: 
l Cases of workers accused of 

taking part in a wildcat strike 
may be tried in the grievance pro- 
cedure. If the man is found guilty, 
the union must drop its defense of 
the employe and allow the com- 
pany’s penalty to stand. 

9 Instigators of illegal work stop- 
pages are liable to ouster, unless 
the union supports the accused 
worker. Only then can such a case 
be submitted to the grievance pro- 
cedure. ‘ 
3 The union promises, however, to 
control its membership and to 
withhold protection from any wild- 
catter once he is convicted by the 
Ford-UAW umpire, Harry Shul- 
man, a Harvard professor. 
4 Continued failure of an employe 
to produce on the basis of estab- 
lished standards 
will be cause for 
discipline, includ- 
ing discharge, un- 
less failure is due 
to causes beyond 
his control. Any 
worker who con- 
spires to limit or 
control output al- 
so will be subject 
to discharge. 
5 Closed shop 
and union dues 
; checkoff by the 
company are continued. 

The grievance procedure is 

streamlined, and the time for 
processing a complaint is expected 
to be halved. 

. The union is given the right to 
strike against excessive or un- 
safe production standards. Such 
standards will be negotiated for a 
period up to 15 days, and the par- 
ties may agree to submit disputes 
to the arbitrary decision of an in- 
dependent time study engineer. 
8 The contract will remain in ef- 
fect until May 30, 1947. 
The contract affects 103,000 
workers throughout the nation, 
who will as a result of the wage 





R. T. Leonard 


cluding pay 
wage concessions, will cost the 
company an estimated $41 million 


@ year. 
Ford agreed to liberalize vacation 


IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 
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Pay envelope en- 
closure with ten 
similar case his- 
tories will con- | 
vince any skeptic 
: that safety shoes 
pay. No advertising. Send for sam- 
ple or enough to cover your payroll. 


4,1946 | 



















































DEALERS IN the Richmond (Calif.) branch area turned out enthusiastically to weleome Henry Ford II, Ford pres- 
ident, and Jack Davis, sales ‘chief, at the St. Francis hotel in San Francisco Feb. 12. : 
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Shipyard Chipper working on a saw spreading bed 
slipped and caught his foot in the cable channel. 
The moving bed slashed the shoe wide open, back 
and front. But the *Lockrim steel toe box and heavy 
leather counter prevented ony injury. For Lehighs are 
safe shoes in every sense of the word, engineered 
to protect feet and toes from every foot hazard— 
including bone-breaking slips and folls. That is why 
so many top safety men look to Lehigh for authori- 
tative aid when and wherever foot and underfoot 


problems occur. Why don't you? 


FF In the Hoa | 


For Country Road Fund 
Gov. Thomas L. matey nat wae dier bonus bonds. 
iw a It also posed that the state 
cupcogitahing 6 thilion of of general | enact an ‘oe tax on corporations. 
pee ee aes oe An increased state tax on pari-mu- 
to be expended for constructing /tyel betting from 4 to 5 percent 
and improving farm - to -. market | was recommended. The commission 
further suggested that the state 
The appropriation is in addition|make permanent its present emer- 
to Missiesipp!’s contemplated $60 gency tax of % of 1 percent of 
million to $70 million postwar high-| gross receipts of utilities from the 
way construction program. sale of electricity, and the addi- 


tional $1 per $1,000 tax on corpo- 
Ways to Meet Vet’s Bonus rate excess which normally is a 
Studied by Rhode Island pies 


$4 tax. 
A four-point tax program to fi- 
nance a proposed $20 million vet- 
erans’ bonus and avert an antici- 
pated deficit during the next fiscal 
tn 2 Was recommended last week 


by the Rhode Island Tax Study 


commission. One of the major pro- 
posals is based upon enactment of 
an unemployment compensation 
merit rating bill. The commission 
recommended that a “bonus pay- 


’ roll tax” equal to 50 percent of 





Calif. Legislature OR’s 
Disability Payments 
California’s legislature last week 
gave final approval to a bill under 
which California. workers who 
come under the state unemploy- 
ment insurance system also will 
be entitled to benefit payments 
when illness or disabilities not sub- 
ject to workmen’s compensation in- 
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for private cars and passenger bus- 
es and 40 miles for trucks. School | mittee, 





surance prevent them from going 
to their jobs. 

Under its terms, unemployment 
because of sickness, as in the case 
of economic unemployment, will 
make an employe eligible for a 
maximum of $20 a week. A worker 
could draw either disability or un- 
employment insurance benefits for 
23 weeks in any given year, or 35 
weeks as a maximum for a combi- 
nation of the two types of payment. 


law’s enactment, the sickness bene- 
fits will be financed entirely out of 
the present 1 percent paycheck 
contribution of employes to the 
seat unemployment compensation 
‘und. 


* a + 
Cut in Speed Limits 
Asked in Va. Bill 


A highway speed limit bill to: ee 
place the wartime speed 
act which will expire July 1 ies 
been introduced in the Virginia 
House of Delegates. It seeks a top 
limit of 50 miles per hour _ cars, 
buses and trucks. 

For night driving, Nelinion a 
half-hour after sunset and a half- 
hour before sunrise, it would. im- 
pose a limit of 45 miles per hour 





the state gasoline tax and motor 
vehicle registration and license fees 
to the construction, reconstruction 
and maintenance of. roads and 
bridges has made its annual ap- 
pearance in the state legislature. 

The bill was referred to the spe- 
cial legislation committee. This is 
as far as previous similar proposals 
have ever gone. 


* * * 

Ky. Bill Would Allow 
Stays of Operation 

Kentucky’s house of representa- 
tives recently passed and sent to 
the state senate a bill to extend 
powers of the State Motor Trans- 
portation division. 

The bill would allow the division 






wartime 35-mile-an-hour speed lim- 
it was signed into law last week rit 
Gov. Walter E. Edge. 

Although there had been some 
question whether the repealer did 
not cancel the state’s complete set 
of speed regulations, it was under- 
stood that the governor had been’ 

advised that would not be its effect 
and that the 45-mile-an-hour top 
limit that was effective before the 
war would be restored. 

* ok 


Commercial Rent Law 
Asked for N. Y. State 


Enactment of a statewide com- 
mercial rent control law was urged 
last week on the New York leg- 


















MONROES SMOOTH THE ROAD TO 





MONROE AUTO EQUIPMENT CO.... MONROE, MICH. 





Style sells cars; but it is riding quality and performance 
that bring repeat orders. 


Specify’ Monroe Direct-Double- Action Hydraulic 
Shock absorbers for cars now on your drafting boards 
and smooth the road for sales when competitive going 
gets tough. 


The new Monroes incorporate many advances made 
in the years of war application. With tripled manufactur- 
ing facilities, Monroe offers an assured source of supply 
in a wide range of sizes and capacities. Experienced 
Monroe engineers are at your service for immediate 


consultation and collaboration. Write or wire today. 


5 MONROE 


New Direct-Double-Action 
Hydraulic Shock Absorbers 












abandon operations temporarily. 
Under present Kentucky law, those 
granted operating permits are re- 
quired to begin operations within 
60 days after dssuance of permits. 


Idaho Studies Increase 


In Highway Funds 


Idaho state legislature is consid- 
ering a bill for $300,000 for the state 
highway patrol, supplementing 
moneys appropriated at the regular 
session last January, and extra 
money for the state highway fund. 


Non-Use Tax Upheld 


Non-highway users are entitled 
to refunds of a special 1-cent gaso- 
line tax enacted by the 1945 Idaho 
legislature to provide funds for 
matching with postwar federal 
highway allotments, the Idaho Su- 
preme court ruled unanimously last 
week in reversing an Ada county 
court decision. The opinion held 
that “the motor fuels tax is not a 
tax for general purposes, but a 
privilege tax. A tax exacted from 
those who use the highways in pro- 
portion to the use for the construc- 
tion and maintenance of highways.” 


Kentucky Gas Rebate 

Kentucky's Gov. Simeon Willis 
allowed to become law last week, 
without his signature, a bill to re- 
fund 90 percent of the state tax on 
gasoline used in tractors and sta- 
tionary engines on farms. The re- 
maining 10 percent goes for ad- 
ministration ot the refund. 

* +. 


To Vote on Sales Tax 


Voters of Panama City, Fla., will 
vote Apr. 16 on a Lenco to pay 
for a $3,500,000 postwar improve- 
ment program with a eae sales 
tax. It is believed that Panama City 
will be the first Florida city to vote 
on such a proposal. 

* * * 


Closed Shop Ban Loses 


A proposal to ban closed shops 
was unfavorably reported last week 
by the labor committee of the Mis- 
sissippi house of representatives. A 
minority report favoring the meas- 
ure also was filed. : 











SERVICE MANAGER 
Nationally-known 


manufacturer 
of automotive maintenance 
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(Continued from Page 29) 


of Chicago a policy of insurance 


. covering certain automobiles. The 


policy was for the period of one 
yt and the annual premium was 
$1,200 

The company served notice, dated 
July 3, 1935, on the automobile com- 
pany that the policy was cancelled 
“on account of loss ” In 
1987, the court found that the in- 
surance company was insolvent and 
appointed a receiver to take charge 
of and liquidate such business. 

In 1940,.that court made an order 
directing the receiver to make and 
collect an assessment of 100 percent 
on all individuals and corporations 
who at any time from 1935, to 1937: 
were holders of a policy of insur- 
ance issued by the Central Mutual 
Insurance Co. 


However, other policy holders 
were required by the court to pay 
100 percent of amount of the annu- 
al premiums of their policies. 

Jury Awards 

A recent higher court held that a 
jury may refuse to hold a seller 
liable for three times an overcharge 
on a used automobile. 

For illustration, in Bowles v. 
Goebel, 151 Fed. (2d) 671, reported 
Jantary, 1946, it was shown that 
the Administrator of OPA sued a 
used car dealer for three times the 
amount of the overcharges made in 
nine separate sales of used auto- 
mobile trucks. 

The jury returned a verdict for 
the Administrator in the sum of 


* $2,248.88, the exact amount of the 


claimed ovetcharges, and without 
allowing three times the damages. 

OPA appealed to the higher court 
which upheld the jury’s verdict. 

Trust Receipts Act 

Generally speaking, filing or re- 
cording any written instrument is 
“constructive” notice to all persons 
of the contents of the instrument. 

For example, in Universal Credit 
Co., Inc., v. Citizens State Bank of 
Petersburg, 64 64 N. E. (2d) 28, re- 
ported January, 1946, the higher 
court held that under a “Trust Re- 
ceipts” state law the filing of a 
trust receipt financing ceseneuniibe 
between a finance company and an 
automobile. dealer, with secretary 
of state, constitutes a legal notice 
of the proposed method of financ- 


ing. 
Driver Is N 
Failure of a truck driver to warn 
drivers of other automobiles of an 
“apparent” danger is “legal negli- 
gence” for which the truck owner 
was liable. 


gas company. 
ring the trial the testimony 
showed that the driver of the gas 
company’s truck decided to turn it 
around on a country road. He back- 
ed the trailer into the intersecting 
road. There was no traffic within 
view, but he had backed only a few 
feet ‘when the car owned by Her- 
ring came over a rise in the road, 
and collided with the truck. 

The higher court held ‘Herring 
entitled to recover, full damages 
from the gas company because the 
truck driver was negligent in at- 
tempting to make a turn in this 
manner without, first, placing on 
the highway flares or using other 
means to warn drivers of other 
automobiles of the danger. 

Zoning Ordinance Valid 

Modern higher courts consistent- 
ly hold that the present building 
shortage does not give city officials 
any additional power to modify 
zoning ms which restrict 
onan of buildings. 

For instance, in Potts v. Board 
of Adjustment, 48 A. (2d) ~ re- 
ported November, 1045, it was 


The property owner appealed to 
the higher court. He contended 
that the ordinance should be de- 
clared void immediately because of 
acute building scarcity. The higher 
court refused to modify the zoning 
ordinance. 


Payment Delayed 

The: fact that the seller of an 
automobile fails to collect payments 
specified in a contract does not 
cancel the debt. 

For illustration, in Page v. ‘Black- 
burn, 22 So. (2d) 748, reported 1945, 
the testimony proved that a dealer 
sold an automobile to a lumber 
company under a contract which 




































h Court Bechiions 


Seen As An Aid to Dealers 





Paras 


the lumber company offic 
fused further payment citing 
the lumber was there to cover the 
order, and if the dealer did not get 
ieee had no one to blame but him- 
self. 

The automobile dealer sued the 
company to recover $160. In holding 
the dealer entitled to receive pay- 
ment, the higher court said that 
failure to accept any payment with- 
in a specified period does not give 
a buyer the right to avoid payment. 

Employe Disobeys Orders 

Modern higher courts consistent- 
ly hold that when a hired driver of 
an automobile causes an injury 
while acting outside the scope of 





LIKE 





ut 
NO PLACE 


and no place like Better Homes & Gardens 
to sell everything that goes into homes 


CIRCULATION 2,650,000 


“The uncontradicted evidence is 
that Goldflies (driver) did not en- 
gage in the accomplishment of this 
errand and consequently the vehi- 
cle was not in use for the benefit 
of the defendant employer.” 


Purdom, Ailing, Retires. 
Bergar S. Purdom, owing to ill 
health, has retired from the Me- 
Cutcheon-Chevrolet Co., St. Peters- 
burg, Fla. Purdom’s interest in the 
firm has been acquired by Hubert 
T. Houston. 


ANSEL & 





WAO THE 


"As we go out," said Hansel, 





W. A. Wecker, general manager 
of General Motors of Canada, ex- 
pressed the belief that if labor dis-- 
turbances in the United States, 
which have been holding up pro- 
duction “were ended soon, motor 
cars would be available for non-. 
priority purchasers before the end 
of. the year. 
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3 
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"mark our 


way with bright pebbles——end we can't miss 


the way back." 


The automobile industry's route is marked, 
too—with a bright magazine. 


For Better Homes. & Gardens marks the 
spread-out suburban homies ‘that only 


the automobile made possible. 


We planned 


the magazine for just the suburban 


homes that you created. 


It's written 


- entirely to help people. live etter in 


_ those» homes. 


i: 


she 
Oné car at. least these baud & fast have 
(you've taken them far afield from streetcars 


and buses and trains). 


Two cars many of 


them have because they’re the homes of 
folks with very comfortable incomes. 
New cars they must have, too—the average 
age of their cars in 1940 was 

only 2.8 years. 


Can you think of any placé, where you 
could.find a bigger percentage of 
good prospects than the magazine 












that's written entirely for 


the car-dependent homes 
‘‘you made possible? 












OK’d for 8 More 
Chrysler Models 


WASHINGTON. — Price ceilings 
for eight more Chrysler oer —_ 
all in the eight-cylinder line 
were announced last week weet ip OPA. 

The new prices range from $113 
to $150 above those for comparable 
1942 models. OPA attributed the 
increases largely to engineering 


at which the factory may sell cars 
to dealers are: 


Hit Sharp Practices by Minority aos 







sent” coupe, Saati; two-de Pa. Dealers Commend 


172.08; four-door sedan, $1,182.23; 
Chrysler New Yorker — three- 
passenger a $1,175.38; two-door 


sedan, $1,277.45; club coupe, $1,- 
229.44; four-door sedan, $1,239.55. 


CATA Boosts Roll 


With 7 New Dealers 
CHICAGO.—Chicago Automobile 









which all will be invited in April. 

Klugh stated that “only a very 
small minority meiges: in so-called 
‘sharp practices.’ 


improvements. Trade Assn. last week announced 
The 1946 ceilings and the 1942|the addition of a distributor and 
prices follow: six dealers. They represent seven 


Chrysler Saratoga — three-pas-|lines of cars, James F. McManus 
senger coupe, $1,428 in 1946 and|Jt, president, said. 
$1,315 in 1942; two-door sedan, $1,- The new membefs are: Aron Mo- 
495 and and $1,355; club coupe, $1,516 | tor Sales (De Soto-Plymouth), Iver- 


sedan sen Nash Sales (Nash), K-F Mo- 
= crea mage aes tors, Inc. (Kaiser-Frazer distrib- 


utor), North Logan Motors, Inc. 
Chrysler New Yorker — three-| (Packard), Shaps Motors (Hudson), 

passenger coupe, $1,520 and $1,375;|Western Avenue Motor Sales 

two-door sedan, and $1,430; /(Buick) and Zweifel Motors, Inc. 

club coupe, $1,590 and $1,440; four-| (Ford). 

door sedan, $1,603 and $1,465. —— 
These prices do not include fed- Ayers Reconverts 

eral excise taxes, transportation,| Ayers Motors, Montezuma, Ga., is 

preparation and handling charges|remodeling an old building and 

or optional equipment. converting it into a display room 

The net wholesale ceiling prices!and repair shop. 






“Honest, yours hasn’t come yet!” 


Acme Firm Chartered 


To Build Truck Bodies 
ASHEVILLE, N. C.—Acme Co., 
Asheville, N. C., has been chartered 
to operate a general truck body 
building business. Principals are J. 
A. Maxwell, L. Tyson Betty and T. 

A. Uzzell jr., all of this city. 


AN Want ADS cost lit 





ager. 

Meanwhile, the legislative com- 
mittee has scheduled meetings 
for dealers Wednesday and 
Thursday for the purpose of ex- 
plaining dealer - participation in 
finance charges. 














nance com 





South Wind—the world’s fastest selling car heater —is 
available now to make you money the year around. 

There are good selling reasons why motorists want a heater 
that’s always ready for use. On nippy spring evenings, on crisp 
summer nights, and on zero cold winter days a flip of the 
switch takes the chill out of driving in only 90 seconds! 

What's more, a South Wind is easily installed—no hose to 
cut, no extra thermostats to buy. Once in the car it can be for- 
gotten until needed. 

Get your order in now and get your share of the South Wind 
business in your community. Call your jobber for complete 
details about sales helps, national advertising and discounts. 
South Wind is the ove car heater that the alert dealer can sell 
the year ‘roun 


othe Wind 


REG. U. S. PAT. OFF. 


WORLD'S /4S7£.57 CAR HEATER 
fleadt fot tn GO Seconda 


STEWART-WARNER CORPORATION e 





SOUTH WIND DIVISION INDIANAPOLIS 7, INDIANA 


The association represents 2,100 
new car dealers or 90 percent of the 
dealers throughout the state, ac- 
cording to Claude S. Klugh, man- 


The committee has previously 
held hearings at which representa- 
tives of banks, insurance and fi- 


tle—gets results— pan 
why not use ‘em? See inside back cover. | probably hold public hearings to 





“Such practices vomect poorly on 
the entire automotive industry, and 
particuJarly on dealers and finance 
companies who are conscientiously 
and sincerely operating in the best 
interests of the public,” he said. “It 
is the honest desire of our organi- 
zation to clean up such practices.” 

The resolution, in part, read: 

“Whereas, it is the duty of the 
Pennsylvania Automotive Assn. 
to protect the good name of the 
automobile industry, and in par- 
ticular its members who are af- 
fected adversely by the publicity 
and knowledge that there exist 

us practices, be it re- 
solved: 


“First, we commend Gov. Martjn 
for his very timely insistence upon 
an investigation of finance and in- 
stallment dealers, and 


“Second, that the Pennsylvania Au- 





















dies. as the facts would seem to 
require.” 


Packard Offers 
Accounting Aid 
To Dealers 


DETROIT.—For the past decade, 
the amount of paper work required 
of business, both large and small, 
has been constantly increasing, 
Packard pointed out last week. In 
the case of big business, mechanical 
equipment and trained operators 
have taken on much of the added 
work burden. 

The automobile dealer, however, 
has been gradually “snowed under” 
by details of financial statements, 
reports, and “paper work” in gen- 
eral. Because of the added expense 
and time required for making out 
today’s numerous reports, many 
dealers have lost many of the bene- 


_| cause of complexity and extraneous 
detail. 

In view of this, Packard has re- 
vised its standard dealer account- 
ing system with simplicity and 
readability foremost in mind. 

Initial suggestion for revision of 
the system was made by L. W. 
Slack, vice-president and general 


manager. 
It is estimated time saved Pack- 











Piper’s Supercruiser. 

It is also prepared to outfit the 
supersport Rocket, of Johnson of 
Texas, with its 0435-A, in addition 
to turning out four other first-line 
power plants. 


Cuban ‘Drive’ 
Key West Cuban Ferry 
Plans Service in July 








work on the superstructure of the 
first one was progressing when 
strikes slowed construction. 
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DETROIT. — 
the battle over foremen’s unions 
was approaching on two fronts last 
week as the Senate and a Federal 
Court of Appeals studied the con- 
troversial issue. 

On Capitol Hill in Washington, 
the Senate Labor committee heard 
a representative of two foremen’s 
groups support the Case bill clause 

prohibiting foremen from the juris- 
diction of the Wagner act. 

The witness was former Con- 
gressman Harry P. Jeffrey, of Day- 
ton, O., who appeared as counsel 
for both the Foremen’s League for 
Education and Assn., and the Na- 
tional Assn. of Foremen. 

Jeffrey maintained that fore- 
men are a part of management 
and raust not be subject, even in 
part, to controls outside of the 


directed 1 against the Fore- 
men’s Assn. of America, an or- 
ganization o as a union. 


In Cincinnati, the two anti-union 
groups and the FAA have been ad- 
mitted as intervenors in the NLRB 
test case Packard Motor 
Car Co. The case is now pending 
before the Sixth Circuit Court of 
Appeals. 

The NLRB has appealed for an 
order of enforcement on the board’s 
ruling directing Packard to initiate 
collective bargaining with the FAA. 
Packard spurned the NLRB direc- 
tive, even after an NLRB poll of 
the company’s foremen showed a 
majority for the FAA. 

Packard claims that foremen are 
a branch of management and can- 
not be dealt with through unions. 
Company officials have said that an 
adverse decision will be carried to 
the U. S. Supreme court. 

The Case bill, which provides 
for severe controls on strikes and 

unions, has been by a sub- 


passed 
’ stantial majority in the House. 
clause 


The banning unions of 
supervisory employes was upheld 


Mason 


(Continued on Page 12, Col. 1) 
tion in 1914 from the University 


of W. R. Wilson, assistant to the 
general manager. When Wilson 
joined the staff of Dodge Bros. in 
1914, Mason accompanied him and 
acquired production and selling ex- 
perience. 

During World War I Mason co- 


. ordinated the activities of the Rock 


Island arsenal for the Army Ord- 
nance department and supervised 
production of many items of ma- 
terial. After the war he joined the 
staff of Irving National Bank in 
New York to acquire a knowledge 
of banking. 

In 1921, Wilson again summoned 
him into the automobile industry, 
this time as his assistant in the 
Maxwell Motor Corp., which was 
then being reorganized by the late 
Walter P. Chrysler. 

In 1924, when the Chrysler Corp. 
was formed to succeed Maxwell, 
Mason became works manager. 
Placed in charge of manufacture, 
he supervised production of the 
Chrysler car. 

Two years later, when mechan- 
ical household refrigeration 


increased productio 

from 75,000 to 316,000 units in the 
next eight years. 

In 1936 Charles W. Nash offered 
Mason the presidency of Nash Mo- 
tors. Negotiations finally resulted in 
a merger of the Nash and Kelvin- 
ator enterprises, with Mason as 
president and Nash as chairman of 


' the board. 


Mason is also a director of Kel- 
vinator of Canada, Ltd.; Kelvinator 
of London, Ltd. (England); Refrig- 
eration Discount Corp.; Ranco Inc., 
eee 0.5 Appliance Mfg. Co, 
Alliance, O. a D Co, and 
P cunayiviain Central 


FAA Faces 2 Tests 


Senate Weighs Case Ban As NLRB Suit Nears; 
Anti-Union Foremen Take Role 


The showdown in ee one ae ee 


Of all Sebeminte wubins. the FAA 
is regarded as the strongest. It has 
won collective bargaining rights at 
Ford, and a strike of an FAA local 
at the Bohn Aluminum plant in 
Detroit is now in its sixth month. 
This walkout has idled 2,200 work- 
ers. 


The anti-union organizations of 
foremen contend that the over- 
whelming majority of supervisors 
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are opposed to such unions as FAA. | cited b 


The motto of the Foremen’s league 
is: 


ment. We will fight to maintain 
that position. We do not oppose 
unions of production workers.” 
The league has expressed fear of 
a CIO-AFL battle for control of 
FAA, which though officially inde- 
pendent, is said to be -friendly to 
CIO interests. é 


“Foremen are a part of manage- Wai 









aiting Lists Soar 
In Louisville 


LOUISVILLE.—A survey of auto- 
mobile dealers here last week re- 
vealed between 10,000 and 15,000 un- 
filled new car orders. At the same 
time, dealers reported little hope of 
getting that many new models by 


by the middle of 1947, and many 
dealerships are no longer taking 


new orders. 


manager of the corporation on the 
staff of L. H. Perry, works man- 
ager. 











...a SIMPLIFIED 


Accounting System 
FOR “SMALL BUSINESS” 


New speed and accuracy... ledger and journal in ONE WRITING 


Economists have stated that many prob- 
lems confronting ““small’’ business 
would disappear if there were available 
a basically complete accounting system 
at a reasonable cost, simple in opera- 
tion and easy to understand. : 


Mulu-Matic has been designed to 
fulfill 2// these requirements. It is based 
on proven principles of sound business 
operation. Developed after years of 
study of existing methods by our Ac- 
counting and Systems Technicians, it 
brings the means of keeping adequate 





records within the reach of the smallest 
business enterprise. 

The Multi-Matic General Accounting 
System tells you the facts essential in know- 
ing exactly where you stand each day. You 
see at all times whether expenses are in the 
right proportion to income, whether pur- 
chases are properly related to sales, whether 
stocks are too high or too low. 

Multi-Matic furnishes all data neces- 
sary not only for successful manage- 
ment, but also for the preparation of 
Income, Social Security, Federal Excise 
and Sales Tax returns. 


N 
Company. 
Address. 

City and Stat 


Hours of work are reduced to min- 
utes. The new principles of the Multi- 
Matic Accounting Board have been 
praised by accounting authorities be- 
cause proper alignment of records is 
automatic and posting to all related | forms 
is done in one writing. No copying of 
entries from one form to another! 


Whether you operate or plan to 
operate a business that produces or 
sells or serves, get the full details .of 
this revolutionary development today. 
Inquire at our nearest Branch Office, 
or mail the coupon. 


Pe oe ee ee ee ee es ee ee es a es a ee ee 


PLEASE SEND me literature describing in detail the /Aulti-Matic 
General Accounting System. 








SYSTEMS DIVISION 


REMINGTON RAND 


315 Fourth Ave., New York 10, N. Y. 


COPYRIGHT 1946, REMINGTON RAND INC, 
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Va. Committee OK’s Bill 
To Up Gas Tax, Cut Plates 


‘ vehi : 
sy ore meg , Va. — Gov. William | the Division of Motor Vehicles pro-|quency of schedules to carry the 
M, Tuck’s road tax program, in-| vides special higher license brack-|same number of as they 
cluding an increase in the gasoline| ets for trucks between 40,000 andj have been the war 


















50,000 pounds which have been pro- 
vided for in a bill passed by the 


by the House finance committee ; Gen. James A. Anderson, high 
after adoption of an amendment| Those between 40,000 and 45,000/ way , estimated that 
earmarking the additional revenue | pounds would pay on a rate of 75|with the funds earmarked, 


cents per 100. pounds and those be-. 
The committee vote was 10|/tween 45,000 and 50,000 pounds 
; Sn ee oo rate Oe ee 
addi gaso- 100 junds. e maximum 
re one without the amendment would have 
been 67% cents per 100 pounds. 
The committee rejected an 
amendment proposed by former 
State Senator John J. Wicker jr., 





tax 
cent the license tax on private pas- 
senger cars and repeals the 2 per- 
cent gross receipts tax on all com- 


mon and contract carrier trucks, 
boosts common carrier truck li-|of Richmond, representing passen- 
ger bus interests, which would have 


.|repealed the gross receipts tax 
levied on them and placed them 
on a license basis of the vehicle 
weight plus 200 pounds per pas- 
senger seat. 

The governor had recommended 
no change in the tax on passenger 
buses, and Wicker contended that 
this was discrimination. 

Committee members argued 


Before voting to report the bill, 
the committee voted, 8-7, against 
an amendment which would have 


tax reduction for 
private automobiles. 
An amendment recommended by 





_ THOMAS McCLOSKEY 


Young Philadelphia schoolboy plays on losing team, 


but wins high honors at Football Banquet given by 


The Evening Bulletin 


Nearly 60,000 Philadelphians sat in Franklin Field last fall and saw 
Southern High defeat West Catholic for the city football title and thereby 
gain possession of The Evening Bulletin Cup. 


But when The Bulletin presented this handsome trophy at a banquet 
given for more than 300 guests, the players of both squads got together and 
nominated Thomas McCloskey, West Catholic guard, as the outstanding 


player in the championship game. “ 


The banquet was a very happy occasion, dedicated to the advance of 
clean competitive sports in Philadelphia. Side by side sat the players 
of both squads. Present also were their proud parents, their school 
principals and coaches, and other special guests. 


Sponsorship of this event offers more evidence of how closely The Bulletin 
lives with the people of Philadelphia. It helps to explain why The 
Bulletin is the preferred newspaper of these people... why they trust 
its editorial content... why they use its advertising columns as their 


reliable shopping guide. 
* . * 


The Evening Bulletin has a circulation exceeding 600,000, the largest evening 
circulation in America. It is read by four-fifths of the Philadelphia families. 


- 
: 


IN PHILADELPHIA — NEARLY EVERYBODY READS THE BULLETIN 
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SF ly is divided into three grouse. 


1946 
On Wall Street... 
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General Accord Seen 






For Prosperity Period 


By Dana Stuart 
Staff Correspondent 


is particularly true as to the short- 
er term trend for the prices of 
securities. There is general agree- 


prise, the long-term prospect is for 
a period of prosperity. 


months, or well into the summer 
or fall, and how they look at things 
follow: 

1. The pessimists. They. look about 


cEreEaiese® 

husritell 
fe ut 
ee 
Tigetie; 


. 


They point to the great body o' 
expert opinion that the Administra- 
tion’s home building 


of labor and mate 

Then, to cap off their discourage- 
ment, the pessimistic group says 
there aren’t going to be any decent 
profits even if production gets un- 
der way. They contend the best that 
can be hoped for over the next few 
months is a period of active fac- 
tories without earnings. 


the stock market, with the excep- 
tion of occasional waves of 
will panes to 


to permit prices 
on manufactured goods high 
to financially 


The optimists believe the great 
bulk of people who have saved 
money in recent years will hang 
onto the dollars they have ear- 
marked for automobiles and other 
needed goods. They say that al- 
though the government’s home 
building program is visionary, there 
is no force than cari stop the great 
wave of construction now overdue. 
They think it will be under way 
within three or four months. 

They are confident automobile 
production will rise steadily from 
this point on. ‘They feel that 


those who sell their securities ' 29 to stock of 





H 
" 
22 





stock market. They want to see the 
labor troubles over and production 


vestors, traders, brokers. and in- 
vestment counsellors would be 


found to be in group 2, the optim- . 


ists. But the pessimistic crowd is a 
large one and not to be 
aside at this juncture: 


pension trust fund, $45,273,371. for 
domestic and foreign taxes and §$2,- 
500,000 for property adjustments 
and other con 

Consolidated sales during the 


liabilities of 5 to 1. 


7 * e 
Not a Miss Since °22 
Cleveland Graphite Bronze last 
week declared a dividend of 50 
cents a share on common 


12% cents per share, payable 
record Mar. 4. 
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Fifty Improvements Listed . . . ; 
New Plymouth Stresses 


Safety, Performance 


(Continued from Page 1) 
greatest blowout hazards with or-;in the molding to give 


dinary rims. . 

Another safety feature is the 
Safety-Signal speedometer which 
automatically indicates speed 
range through green, amber and 
red lights operated by the speed- 
ometer. For speeds up to 30 mph, 
a. green light illuminates the 
speedometer, between 30 and 50 
mph an amber light appears and 
for speeds over 50 the light be- 
comes red. 

New S 
The “hug-the-road” look of the 
oncoming Plymouth stems from 
complete new front-end styling. 
The new grille louvres are heavier 
and wider. Set off by thinner 
louvres between them, they add 





FIVE GALS in a trunk of the new 
Plymouth. 


width and low appearance to the 
car. The new parking lights are 
mounted low in the fenders, in line 
with one of the grille louvres and 
indicate the true width of the new 
Plymouth to approaching cars. 

The new, massive bumper, with 
two heavy bumper guards, standard 
on the Special Deluxe, adds to 
front-end styling and _ provides 
greater safety and protection as it 
curves around the fenders and part 
way back. 

New fender treatment, both 
front and rear, marks another 
style improvement. A wide mold- 
ing sweeps from the recessed 
head lamp, back along the side 
of the fender in line with one of 
the grille louvres. The new rear 
fender treatment shields more of 
the rear tire, eliminating the need 
for fender shields as a styling ac- 
cessory. 

Maximum styling advantage has 
been taken of Plymouth’s more 
than 16-foot overall bumper-to- 
bumper length; stainless steel belt 
molding runs the full length of the 
hood and body; door handles are 
curved inwafd for®safety and set 
UU EEE SEER 


715,000 


IMPORTANT 
MEN READ 
IT EVERY 
MONTH FROM 
COVER-TO- 
COVER! 
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The 1946 Plymouth. . . 


of MPR 594, Then 
‘to 
presumably the 
on 
; sale of the used car 
appearance to the side of the car; and, the sale of the 
front door hinges are concealed; future date by him 


attractive stainless steel beading is 
used to provide a rustproof seal 
between rear fenders and body. 
New rs 
Improvements in interior trim in 
the new Plymouths are said to 
mark a notable raising of value 
standards in the price class. Pile 
fabrics and, in the Special Deluxe, 
an additional choice of pencil stripe 
broadcloth, come in light shades. 
Special Deluxe door panels are 
trimmed in a two-tone combination 
of taupe and contrasting material 
of the same fabric used on seat 
backs and cushions; stainless steel 
beading separates the two fabries. 
For both beauty and utility, a 
dark-red scuff panel of leather fin- 





Special Deluxe 


NEW PLYMOUTH five-passenger club coupe, available in both Deluxe and 
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sonable value for the used car be- 
sold to the dealer, as deter- 
unde tr Section 23 (d) of 
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ish material at the base of the seats O’Connor 

and doors offers a striking color -—Robert J. O’Con- 
contrast to the light shades of the ied oar aa 
rest of the interior and protects a long illness. = 


door panels against heel and toe 
uffin, 


sc g. 

Design of the new Plymouth in- 
strument panel is striking; at the 
same time it achieves a real con- 


Safety has again been given 
paramount consideration in the 
scientific grouping of-+ controls in 
the front compartment. Throttle, 


headlamp and choke control but- |: 


tons are conveniently grouped be- 
neath the dial panel. A new type 
starter has made it possible to use 
a handy push-button control which 
is located on the left side of the 
instrument panel. 

Engineering Features 


The new Plymouths feature many | | 


other new improvements, all adding 
materially to safety, performance, 
beauty, comfort and value. Among 
them are the following: 

New propeller shaft and univer- 
sal joints with needle bearings; ig- 
nition coil mounted on engine; new 


location of generator regulator; ig- 2 


nition cables enclosed in separate 
compartments; new front-end sway 
eliminator; stainless steel fender 
weldts, eliminating rust; heavier 
bumper support.anchor; new li- 
cense bracket; new inside door 
handles; new window regulators; 
new rear axle oil seal; formate type 
differential gears; new door water 
drainage; new binding on door in- 
teriors; new oil pump; new type 
spark plugs; new exhaust valve 
material; new accelerator linkage; 
new bumper jack; new larger wind- 
shield defroster passages; new 
waterproof horn relay and new 
waterproof generator regulator. 





NEW STATION WAGON in the Plymouth line for 1946. 


NEW PLYMOUTH Special Deluxe Convertible. 


INTERIOR OF new Plymouth. Fleer and concealed running beard are flush 
reasons. 


for safety. 









a dealer, in 
Antonio, have been held here. His 
death followed a long illness. 


Mazyck P. Smith 
SPARTANBURG, 8. C.—Mazyck P. 
secretary of City Motor Car 
Co. ¢ - Plymouth) for 20 years, 








Wisconsin to Test Law 
Licensing Car Makers 


(Continued from Page 1) 


Pontiac Dealers 
Report Vet Hiring 
Nets Top Results 


died suddenly. 


PONTIAC.—Veteran hiring, long 
a factory - sponsored program 
among Pontiac dealers, is bringing 
excellent results in skilled man- 
power, according to Earl M. Taber, 
general service manager of Pon- 
tiac. 


At latest report, Taber discloses, 
Pontiac dealers have informed the 
factory that a total of 3,585 veter- 
ans are employed as trainee me- 
chanics and full-fledged mechanics. 
It is likely that many more remain 
unreported. 

“The program is working out 
very well, both from the viewpoint 
of the veteran and of the com- 
pany,” Taber said. “Our dealers 
find that the veterans are well- 
trained, conscientious, courteous 
and hard-working. And the veter- 
ans, in turn, find Pontiac working 
conditions good. Turnover among 
the veterans we have employed has 
been negligible. We want still more 
of these men and are asking our 
dealers not to let up in the drive 
to get them.” 

Veteran hiring by Pontiac deal- 
ers has been heaviest in the Phil- 


GAZE = adelphia, Dallas, Washington and 


Kansas City zones. 


reports that the company declines 
to make application for a Wiscon- 
sin license on the ground that it is 
operating in interstate commerce, 
and that the state department is 
consequently without jurisdiction. 

The department counters with 
the claim that the company main- 
tains a sales representative and has 
agencies in Wisconsin, and that 
therefore it is in intrastate com- 
merce and subject to-state regula- 
tory laws. 

Marcus said that his attention 


about a year ago, but that exten- 
sive negotiations wiith the firm 
since have been futile. 

He pointed out also that although 
the dealer licensing law under 
which he is acting is a decade old, 
the question about Chrysler was 
not raised until the administration 
of the program was transferred to 
the Motor Vehicle department 
about a year ago. 

No questions were raised while 
the program was administered by 
the State Banking commission in 
prior years, he said. Head of the 
licensing section in the Banking 


commissiion under the old law was 
John Doyle. 


The motor vehicle commission- 


According to the department, the 
preliminary hearing in Milwaukee 
before a court commissioner was 
postponed one week at the request 
of Harold Wilkie of Madison, com- 
pany counsel, to , March 
9. Wilkie expects to go to Detroit 
this week to confer with company 
officials. 


Louis Milan, of the WATA, while 
observing that his organization. is 
watching developments in the pro- 
ceedings closely, declined to com- 
ment on the case, 












Immediate Delivery 


Hope Metal Products, Inc. 
1505 Rockwell Ave., Cleveland, Ohio 





Union Holds Firm... . 
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|All Dressed Up ... 


Washington Showdown 


Due In GM 


(Continued 


sentation to the union conference. | prove a contract barrier when the 
negotiations get underway. Ford 
has retained checkoff in its new 
contract, GM has offered to insti- 


These included an 18%-cent raise, 
abolition of union maintenance of 
membership and promotions based 
primarily on ability. 

In spurning the GM “package,” 
the union held out for 19% cents 
(the factfinding recommendation), 
retention of membership mainte- 
nance and promotions based on 
seniority where ability is equal. The 
latter clauses are summarized in 
the union demand for reinstate- 
ment of the cancelled contract. 

The union conference, comprising 
200 delegates from every striking 
local, is slated to reconvene Satur- 
day afternoon to hear Reuther re- 
port on GM’s reaction to the rejec- 
tion. 

Denying that the strike situa- 
tion was back where it started 
last Nov. 21, Reuther said that 
some progress had been made on 
settling other issues. But he de- 
clared that the parties still 
disagreed on the basic questions. 

The UAW leader said he “bent 

over backward” to evoke opposi- 
tion to continuing the strike from 
the union conferees. No delegate 
answered his “piea,” he stated. 

GM executives said the “package” 
of offers was the last for the con- 
ference to consider, Reuther report- 
ed. He declared he expected GM 
to “give in” eventually. 

The White House was expected 
to take direct action for a settle- 
ment following an appeal from 

Mediator Dewey. Reuther said he 
was ready to move the negotiations 
to the Capital if the President so 
requested. 

Hopes in the see-saw negotiations 
rose after a midnight session 
Thursday night. Top negotiators 
for both sides conferred with C. E. 
Wilson Thursday shortly before the 
GM president entered a Detroit 
hospital for a checkup on a recur- 
ring stomach ailment. 

The GM strike broke all records 
for the length of auto walkouts 
Thursday when it became 100 days 


old. 
Other Makers Near Pacts 

As the General Motors: strike 
continued, the UAW pressed 
for wage settlements based on the 
18-18%4-cent pattern at other auto 
plants. 

A Hudson spokesman _ reported 
that company was near a pay ac- 

cord with the union, presumably 
at 18 cents. Packard has been ne- 
gotiating with the UAW and is ex- 
pected to reach a “formula” agree- 
ment without overt difficulty. 

Nash, which has been meeting 
with its local since, September, 
first offered 14% cents, then 15% 
cents. Last week Nash offered 16% 
cents, the third offer in three weeks 
that the union rejected. Joseph 
Lourigan, local president, said the 
union would accept 18% cents. R. J. 
Thomas is expected to enter the 
negotiations this week. 

Both Studebaker and Willys 
have made interim agreements 
with the union. These firms have 

promised to add the difference 
between the interim hikes of 10 
cents and the GM figure as soon 
as the corporation raise is settled. 

Kaiser-Frazer also will pay the 
raise granted by GM on top of the 
Ford Rouge basic wage scale, be- 
fore the recent raise. The Ford and 
Chrysler settlements, 18 and 18% 
cents respectively, have already 
been signed. 

The truck industry is expected to 
follow the Ford-GM wage pattern, 
but the issue of dues checkoff may 


Timken Axle Workers 





Get 1814-Cent Raise 
DETROIT. — Timken-Detroit 
Axle Co. and the UAW-CIO 


providing a wage increase of 
18% cents an hour for 6,000 
workers. 

The new contract also includes 
a vacation pay plan which pro- 
vides 48 hours’ pay for employes 
with one to five years’ seniority 
arid 96 hours’ pay for those with 
more than five years. Four 
plants in the Detroit area are 
affected. 





Deadlock 


from Page 1) 





























tute a checkoff system, and Chrys. 


checkoff. 
Parts Strikes Foreseen 
Although the big assemblers arc 


a minimum of controversy, th 
smaller parts makers and fabrica 


18% 


threat to auto output. 


Steelworkers - 
ance of a proportionate price in- 
crease. These plants have been 
kept strikebound while the bigger 
mills have settled and gone back 
to work. 

Whether this situation will pre- 
vail in the automotive industry will 
be determined after the picture 
clears for the assemblers. Several 
parts vendors, such as Briggs, 
Champion Spark Plug and Monroe 


Auto Equipment, have already} 


agreed upon 18-18%-cent raises. 
But tool and die makers are typ- 
ical of the small firms facing 
strike action for reported inability 
to pay the formula figure, which 
the UAW has asked of all members 
of the industry. A walkout is 
threatened at the tool-die plants in 


demands are met. 
* s * 


1814-Cent Raise Granted 


By Monroe Equipment 
MONROE, Mich.—Monroe Auto 

Equipment Co. last week an- 

nounced that it has signed a new 


viding for a wage increase of 18% 
cents an hour. 

In announcing the new contract, 
Brouwer D. McIntyre, president of 
the Monroe company, said it was 


uninterrupted flow of parts and 
equipment would help to insure full 
production at a much earlier date 
by the entire automotive industry. 

The agreement, effective Mar. 1, 
affects 1,500 workers in five plants 
- Monroe and other parts of Mich- 
gan. 


Hall-Seott Motor 
Elects Officers 


BERKELEY, Calif. — Irving B. 
Babcock, president, Aviation Corp. 
and chairman of Consolidated-Vul- 
tee Aircraft, was elected chairman 
of Hall-Scott Motor Car Co. here 
last week. 

R. R. Monroe was elected presi- 
dent of Hall-Scott; V. C. Schorlem- 
ner and ‘W. E. Henderson, vice- 
presidents; R. B. Watts, secretary, 
and M. A. Hardie, treasurer. Con- 
solidated-Vultee recently acquired 
controling interest of Hall-Scott, 
wholly-owned subsidiary of ACF- 
Brill Motors. 


Business Name Filed 
A business name has been filed 
for the Lackawanna Motor Sales, 
179 Ridge Rd., Lackawanna, N. Y., 
by George C. Brown. 





TWENTY-NINE YEARS of service with Auto-Lite Battery Co 
dinner in the 


Mueller were recognized recently 
York. Mueller, second from right, 
ge Peecttens of Electric pi vt 


derente, rry 
son, Minch, Mueller and BR. V. Johnson. 


Jer’s contract was ratified without 


likely to reach wage accords with 


tors may be unable to pay 18 or 
cents more an hour. Conse- 
quently, a wave of strikes among 
the suppliers becomes a distinct 


Detroit this week unless the union. 


contract with the UAW-CIO pro-. 
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opened to the public in Holl 
mobile chiarrotens is found f° the 
and plastic brick facings enhances the 


cially keyed to compliment the automobiles displayed 
shades of shell pink and associated tones predominate. 


& FOX (Ford) recently com 
ood, Cc 


leted its modernization pro and 


alif. A deviati 
Rigcelen eviation from conventional auto- 


ration. The use of pastel shades 
of the furnishings, and is espe- 
in the showroom. Delicate 
Seientifically designed 


beauty 


fluorescent lighting illuminates the distinctive new showroom. Another Boyle 


& Fox feature is the new, fully equipped coffee bar, 


well as the staff. 






open to the public as 








Niagara Transit 
Attacks All-Bus 
Plan in Buffalo 


BUFFALO.—Buffalo is too big to 
depend on one type of vehicle for 


in its first interim feport to the 
state legislature. _ 

The commission sharply criticiz- 
ed the IRC for: — 

' 1. Inadequate South Buffalo serv- 
ice. 

2. Buying buses exclusively from 
Mack International Motor Truck 
Co. and paying 6 percent interest 
on unpaid balances instead of bor- 
rowing elsewhere at a cheaper rate. 

3. Circumventing the Public Serv- 
ice commission by financial subter- 
fuge. 

4. Failing to expand so as to pro- 
vide an integrated modern trans- 
portation system between Buffalo 
and suburban communities. 

5. Refusing to aid in: snow re- 
moval on bus routes. 





1,100 Faulty Cars Draw 


Neb. Tickets in Month 

LINCOLN, Neb. — Capt. C. J. 
Sanders of the State Highway 
patrol reports that 1,107 warning 
tickets. were issued to motorists 
in January because of faulty 
equipment. Sanders said that 771 
vehicles were found without 
proper lights. 
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cc Grants Rise 
To Carriers in 
Central Area 


WASHINGTON. — Some allevia- 
tion of the increasingly grave fi- 
nancial condition of some carriers 
was seen last week in the approval 
by ICC of a 20 cents a hundred 
pounds increase in freight rates in 
the Central Freight area. 

The new rate applies on all ship- 
ments under 5,000 pounds. It repre- 
sents a 13 percent increase and 
means a cent more for carrying 
a pair of shoes and one and a half 
cents for the transportation of a 
dress, it was said. 

Some firms were in a precarious 
condition after granting demands 
for increased pay that ranged from 
9 to 17 percent, a spokesman as- 
serted. 


Nash Concludes 
Propeller Task 


LANSING, Mich. — Closing of 
Nash -~ Kelvinator’s Propeller divi- 
sion offices here, announced last 
week by Campbell Wood, general 
manager, marks the official end of 
wartime operations which made 
Lansing one of the largest propeller 
producing centers in the world. 

In two government-owned plants 
here and at its own facilities in 
Grand Rapids, Nash - Kelvinator 
built 158,134 Hamilton Standard- 
type aircraft propellers and the 
equivalent of 12,024 additional pro- 
pellers in spare parts, Wood said 
in releasing many figures restricted 
in wartime. : 


Biggest Synthetic Total 
Claimed by Goodrich 
CLEVELAND 


output of synthetic rubber, 838,- 
577,000 pounds, ever produced by 

' @ single company in a 12-month 
period was announced last week 
by W. 8. Richardson, president, 
B. F. Goodrich Chemical 
Goodrich operates government 
synthetic rubber plants in Louis- 
— Port Neches, and Borger, 

‘ex. 








| ‘The record for man-made rub- 
; ber was established during 1945 
and showed an increase of near- 
ly 56 million pounds over the 


RICHMOND, Va.—Virginia house 
of delegates last week passed Gov. 
William M. Tuck’s road tax pro- 
gram, 61 to 38, and sent it to the 
senate. 

The bill raises the gasoline tax 
frém 5 to 6 cents, reduces the li- 


by 20 percent, repeals the gross re- 
eeipts tax on trucks and increases 
the license tax 150 percent on com- 
mon.carrier trucks and 50 percent 
on contract carrier trucks. 


The additional revenue, estimated 


‘at $3,800,000, is earmarked for use 


on the secondary system of high- 
ways. 

The house heard Tuck’s road tax 
program described by one speaker 
after another as “a bad bill with a 
capital B,” “economically unsound, 
ill-conceived, and designed to pick 
the pockets of the small motorists,” 
“supported only by the truckers’ 
association,” and “a bill to sell Vir- 
ginia’s little people down the river.” 


Administration spokesmen de- 
fended it as ardently as “the best 
bill for the localities ever offered 
to the legislature,” “a bill to remove 
barriers in interstate. commerce,” 
and “a bill to get the little people 


-j|out of the mud.” 





In This Corner... 


(Continued from Page 4) 
queen of Automotive News.—F. D. 
Lgonarp, Randall Co., Detroit. 
* * * 


My suggestion for your queen is: 
Canta Delivero.—Brrt W. Donousr, 
em Madison Finance, Toledo, 


* * * 


My suggestions for a name for 
‘Mag-neto” are as follows: Lotta 
Spark, Lotta Phun, Wanda Mc- 
Phun, Lassie Mitchassis. 

Or you might call her the “Little 
Lieutenant”—she has two pips.—F. 
W. Martin, executive secretary, 
aera Corp. of Canada, Windsor, 


* * * 


As I have worked in a used car 
sales office for the last two years, 
I can think of no better name for 
your “curvaceous gal” than: Car- 
lotta Knox.—F.Lorencs Wess, Mac- 
nab Auto Sales, Ingersoll, Ont. 

* * fe 


My stggestion is: “Hedy” Hed- 
lite—M. A. Srorer, Security Fi- 
nance Co., Louisville. 

* +. * 

In connection with the name for 
-neto,” I would like to enter 
the following for consideration: 
Jenny Rator, Winnie Shield, Hubba 
Cap, Hedda Light, Betty Bumper.— 
F. W. THompson, Windsor, Ont. 

* ~ + 


For your new cartoon character: 
Jenny Rater, Syl Linda, Belle Arm, 
—Evaens Kovacs, Cab Service & 
Parts Corp., New York. 

* * * 


The following are some names 
suggested for our “Cartoon Gal”: 
Miss Fan Belt.—Muprev Bowser, 
Modern Chevrolet Sales Co., Law- 
renceville, Ill. 

* * * 

The following are some names 
suggested for our “Cartoon Gal”: 
Thermo - Stat, Shock - Absorber, 
King-Pin, Knee-Action, “I’-Beam, 
Static - Collector, Semi - Floating, 
Crank-Shaft, Turn-Buckle, Brake- 
Shoe, Hy - Draulic, Sliding - Gear, 
Dia-Phragm, Down-Draft, Re-Fiec- 
tor, Oc-Tane, Vac-Uum, Anti- 
Freeze, Fly - Wheel. —H. R. Hum- 
PHRIES, partner, H & B Chevrolet 
Co., Charleroi, Pa. 

* ” e 

Please accept the following 
names for your “Cartoon Gal” con- 
test: Miss Connie Vertible, Miss 
Hazel Nuts, Miss Uni Versal, Miss 
Fanny Belt, Miss Free Wheeling, 
Miss Ima Starter, Miss Iona Car.— 
MarcareT MerryMan, Lamb’s Auto 
Supply Co., Canton, O. 

e 


May I suggest the following 
names for Cartoonist Denyes’ girl: 
Jenny Radar (the electrifying 
type); Sophie Clutch (not the grab- 
bing type); Fanny Belt (her slip 
don’t show); Lucy Tappette (the 
noisy gal); Lucille Inder (she was 
around).—D. E. Dangsy, McCar- 
roll’s, Inc. (Oldsmobile), Cleveland. 
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nesota City at the Head of the Lakes, 
population one hundred ten thousand. 
has exceptionally good service de- 
partment and body shop facilities. Yearly 
sales $45,000. We require a good 
man and are willing to pay accordingly. 
Write giving experience and qualifications 
to te 1187, c/o Automotive News, De- 
it 


: 


d 





AL C COAST REGIONAL MANAGER. 
be Coast resident and understand 
conditions there. Thorough knowledge of 
heavy duty trucks essential. Must 
in dealer relations work. 


E 
5 
z 


experienced ; 
Considerable traveling required. Give ex- 


perience in detail, including age and sal- 
ary requirements. Box 1194, c/o Auto- 
motive News, Detroit 


WA eeper experienced in 
Dealers Accounting Chrysler and Plym- 
outh. Capable handling office routine. 
One of West Filorida’s oldest and leading 
dealerships. Do not apply unless quali- 
fied. Box 1195, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER: We need a man 
who has the ability to take complete 
charge of our service department, which 
is now doing $5,000 per month, which 
volume will go to $15,000 in our new, 
most modern, well equipped shop. Ben- 
dall Pontiac, 1400 King Street, Alex- 
andria, Virginia. 


EX-ARMY SERGEANT—with four years 
experience on trucks and cars in the 


| 


Central States car wholesale distributor 
or factory branch. Qualified references 
available. Inquiries invited. Box 1197, c/o 
Automotive News, Detroit 26. 


SALES OR GENERAL MANAGER. Young 








W. F. MATHER 
1401 Se. Geo. Mason Dr. 











MANUFACTURERS REPRESENTATIVE 





MANUFACTURERS REPRESENTATIVE 
contacting automotive jobbers, dealers, 
garages, Southern Washington and state 
of Oregon. 16 years connection Chrysler, 
Ford organizations. Interested mostly in 
new items. Box 1199, c/o Automotive 
News, Detroit 26. 





Manufacturers’ Representative 
Covering five Western states. Own offices in 
Seattle, Angeles. 
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SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. M: - CADILLAC, 
Lansing, Mich. 





WANTED. Packard Darrin convertible, or- 
iginally sold about $6,000. Contact Cast- 
ner Denton, c/o Ross Company, Middle- 
town, Ohio. 





WANTED USED STEAM CAR in running 
shape. Wanted old model car, Brush 
Overland, any make running shape. Box 
404, Concord, N. C. 


BUSES FOR SALE 


; 


8 COACH INTEGRA 


AUTO EQUIPMENT 


TOW-BARS FOR . Price $15 
to bumper. Wayne Tool Company, Ro- 
chelle, Illinois. 


PLACE YOUR ORDER TODAY 
Improved Automatic 

TOW PILOT—17%...... 
Bumper to Bumper Tow Bar 
TOW BAR SALES CO. 
FACTORY DISTRIBUTORS: 

100 8S. Clinton St. Chicago 6, Ml. 

ANDover 8888 


IMMEDIATE DELIVERY 


SES 

1941-42 CHEVROLETS, DODGES, GMC’s 
command cars, cargos, tandems, tractors, 
stakes — fully equipped, very clean, 
good rubber. Also 1944 model 1% ton 
two-wheel trailers—new! FREDE CHEV- 
ROLET, Decatur, Illinois. 





STATION WAGONS FOR SALE 


USED BODY FOR 1942-Chevrolet station 
wagon. Condition like new, ready to in- 
stall, includes part of frame, differential 
complete, with wheels, springs and 
shocks. Cowl complete with instrument 
panel. Price $675. F.0.B. Washington, 
D. C. Leo Rocea Inc., 4301 Connecticut 
Ave., N.W., Washington 8. D. C. 


PA JANTED 














WANTED TO BUY 


Holmes Wrecker Crane and 
Model HD-1. Must be in first 
condition. Will also consider chassis 


FE 


Tag Galyean 
Virginia and Truslow Streets 
West Virginia 


| 





WE NEED eight pistons, .030 oversize for 
1935 LaSalle, with pins. Bill Holler Mo- 
tor Sales, DeLand, Florida. 

WANTED: For 1941 Oldsmobile, series 98, 
left front fender, front bumper, back 
bar, fender parking lamp, fender upper 
moulding. Quaker City Motors, 4233-37 

Frankford Avenue, Philadelphia, Pa. 








Tae Saar By 








ATTENTION!!! 
EX-SERVICEMEN 


Automotive News will 
insert Position V 
in this section, free of charge, 
for an or ‘women who have 
been honorably discharged 
from military service, provid- 
ing a furnishes (1) 
honorable discharge; 
(2) reference as to former 
connection with any branch 
of the automotive industry. 
eae ier ae there’s a job 
or somewhere 
Advertise in etd our Joadions ! : 


AUTOMOTIVE NEWS |George M. Slocum, Publisher. 








































ACCERSORIES FOR SALE 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tafiored and universal. 
fiber and saiicloth. Perfect Fit 
Company, 1776 Broadway, New York. 


*OR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-501 
2112-14-16 Sycamore St. 
Catro, Hlinots: 

























PARTS WANTED 


WANTED: Left front fender, 1942 super 
Buick new, used or also 





Genuine Chevrolet Parts 



























for 42 super Buick. Write or call Glen 3656596 Exhaust pipes 591264 Transmission gear 
Rogers Motors, Inc., 112 East Bridge 3661899 Axle shaft 605023 Transmission shaft 
St., Elyria, Ohio, Phone 3313. 1855720 Ignition point + 364160 Transmission shaft 
WANTED—HOOD for 1942 Ford station 839608 Cluteh dise 590500 Transmission gear 
wagon. J. Cavanaugh, No. €00 Queen 839292 Cluteh dise 591263 Transmission gear 
Anne, Seattle 9. Wash. 609382 Clutch dise 690515 Yoke 
A 1 608205 Ring set 903307 Bearing 
Cadillac sedan, model ‘62."" Louis C. 603777 Shaft 903207 Bearing 
Raballo, 207 N. San Joaquin 8t., Stock- 3651419 Gear 3653380 Universal joint 
ton, Calif. Ship C.O.D. 603809 Gear 605118 Untversal joint 
@08770 Ring gear 262946 Sector shaft 
WANTED COMPLETE HOOD ASSEMBLY 
new or used, for 1942 Plymouth, a aoe ao 
number 983146. Write or wire W ot. ae oo aoe 
Motor Company, Anderson, 8. C. 604397 = gear 605491 —- 
PARTS FOR SALE 3651368 Axle shaft 605489 Piston 
HUDSON PARTS ONLY, all kinds. Tim- 92707S §=Tall lamp 605276 Piston 
ing gear kits lst $7.25 net $6; main 600962 Bushing 605009 Main cylinder 
_ 6 cylinder clutch plates $4.75 838437 Intake valves 605007 Main cylinder 
— 25 cents packing 839504 Intake valves 5450257 Main cylinder 
\ differential rebuild- 909726 Bearing 606566 Head gasket unit 
ing; prompt service. Strictly y 919787 Lens aoa Knuckle 
nothing else. Wilsey Hudson Sales, Lima, 838994 Rocker Arm = 19 Main drive gear 
602320 Piston pin 917764 Head lamp 
FOR SALE: Model-A Ford front and rear 602319 Piston pin 839467 Water pump 
also other model-A parts. N. J 954257 Bearing 591194 Transmission case 
. tae © 839102 Connecting rod bolt 591103 Transmission case 
144525 Bearing ’ @01993 Transmission case 
* 144527 Bearing 838863 Screen 
' 603646 ‘Main cylinder kit 839592 Rocker shaft 
1118203 Voltage regulator 603956 Off lines 
6032538 King pin unit , 838436 Gear ’ 
353896 Ball housing 590931 Transmission gear 
604912 Rear spring bracket 6603196 Transmission shaft 
AVAILABLE 3656435 Fram horn’. Sol181 Counter gear 
3656436 Fram horn 590925 Transmission gear 
605555 Transmission gear 604260 Wheel cylinder kit 
a me a jeeses ‘Transmieston $ot357 Wheel cylinder kit 
gear 
100 CAR SELECTION 590504 Transmission gear 904258 Whoel oytinder kit 
] 590494 Transmission gear Main shaft 
ALWAY 5300869 Wheel cylinder 265805 Main shaft 
a ~ a 608009 Rear hub 263583 Main shaft 
605339 Rear axle housing 266783 Main shaft 
OHIO’S LARGEST 3661896 Front member 917763 Head lamp 
WHOLESALE ides : 
DEALER . mi ae 


Shipment Made Same Day Order Received 
C.O.D. - F.0.B. - SAGINAW 


DRAPER CHEVROLET COMPANY 


1450 NORTH MICHIGAN AVENUE 
SAGINAW, MICHIGAN 


Mayflower Motors 


Incorporated 


328 West Market Street 
_ Akron, Ohio 


AUTOMOTIVE NEWS, 2606 Penobscot Bidg., Detroit 26, Mich. Whe aii 
Kin insert the following ................ word Want’ Advertisement, under proper heading in the next 
1) or a editions of Automotive News, for which find enclosed $................ which is figured at the rate 


of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. 
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Which one 





IGH, middle or lower-bracket buyer— 
which one is your prospect? 


Only the Chrysler-Plymouth dealer can 
answer: “All three.” 


He operates with the broadest range of 
prices in the industry. He has magnificent new 
Chryslers in every price class except the lowest. 
And, for his other prospects, he has the 
popular-priced Plymouth, standout of the 
“big three.” 


Remember, too, the exceptional owner- 


CHRYSLER 


DIVISION OF CHRYSLER CORPORATION 


buys 
from 
you ? 


loyalty both cars enjoy. Remember Chrysler's 


war record—the public does. 


Remember Chrysler’s famous new driving 
principle, gyro/ Fluid Drive...and many 
other salesworthy achievements of imaginative 


engineering. 


Remember these because they work hard, sell 
hard, for the Chrysler-Plymouth dealer. They 


could work and sell for you. 


Care to discuss it with us? 





a setts 


| 






